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every cabbage 
onion shows its strength; 
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A THANKSGIVING SENTIMENT BY UNCLE HIRAM 


a better country than these here United States, 

every pertater winks its eyes; every beet gits red in the face; every 

its beard; the wheat and oats are shocked; the cotton turns 
“Q shucks!”; then they all jest laff! 


shakes its head; 
the rye strokes 
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Against Decay 


Whether your customer is planning a new building, 
or is remodeling an old one, he wants lumber that 
offers maximum durability. 


Hammond Everlasting REDWOOD is fitted by 
nature to resist decay. It offers positive insurance 
against the elements and should, therefore, be used 
on all outside surfaces. Recommend REDWOOD for 


Siding Finish Mouldings 
Frames Pickets Porch Work 
Improve your service by selling Redwood. You can 


order it mixed with limited amounts of Douglas Fir 
flooring. ceiling, drop siding, finish, etc. 


Get quotations now on shipments from the mill or 
from our Chicago warehouse. 
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Our Sales Plan Will 
Get YOU More of the 
Re-roofing Business 








We have a “4-way” advertising and 
sales campaign which is getting busi- 
ness for many dealers. It is built 
entirely around the lumber dealer and 
is designed to bring the re-roofing 
prospects to YOUR yard, 




















“Ruskin Brand’ Edgwood Red Cedar 
Shingles are made in all grades and 
sizes. You can, therefore, serve every 
customer with a shingle that insures a 
50-year roof. 


Write now for details on our co-op- 
erative sales plan and our “10-pay” 
financing plan. 
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Manufacture and Distribution 


By R.C. BRYANT, F.E.,M.A. 





This is the only textbook on lumber { 
manufacture and distribution now 
available in any language. 
It presents in book form, for the 
first time, a complete and concise dis- 
cussion of the various phases of lum- 
ber manufacture in the United States. 
The subject matter is divided into 
three parts, the first dealing with 
plant location and the standard types 
of equipment used in the manufacture 
539 Pages, 6’’x 9’’ Cloth of lumber and the methods of han- 
156 Figures. dling it at the sawmill plants. The 
text is well illustrated with lettered cuts, by means of which 
the details of the various machines may be identified. 
The second part treats primarily of the technique of the 
industry, including the methods of lumber manufacture, 
seasoning, re-manufacture, products of the lumber industry, 
mill refuse and its disposal, and fire prevention and insurance. 
The various methods now in use are described in detail and 
the merits of each set forth. 
In the third part, the economic problems of lumber distribu- 
tion are treated very fully. The activities of lumber trade 
organizations, from their earliest days to the present time, are 
reviewed in considerable detail. 


There is no other single volume which contains all this material. 
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AMERICAN LUMBERMAN 


A Convention Subject of Unusual 
Character Is Suggested 


VALUED FRIEND and = sub- 

scriber of the AMERICAN LUMBER- 

MAN, who is an official of one of 
the large line-yard companies oper- 
ating in the Southwest, writes suggest- 
ing a subject which he thinks should 
not only be given a prominent place on 
convention programs but also be em- 
phasized through the columns of the 
trade papers. The AMERICAN LUMBER- 
MAN agrees that the subject is impor- 
tant, and gladly lends its influence in 
the direction stated by our corre- 
spondent. 

The subject suggested is an unusual 
one for a convention theme—in fact 
the writer, who can look back upon a 
long series of lumber meetings, big 
and little, at which an endless variety 
of subjects have been discussed, does 
not remember having heard, from plat- 
form or floor, any direct allusion to the 
topic suggested by the line-yard offi- 
cial. 

He says that the subject of plain, 
everyday honesty ought to be given 
prominence, and by that term he par- 
ticularly means honesty in money mat- 
ters as between employee and em- 
ployer. It is apparent from the con- 
text of his remarks that he has in mind 
not the interest of his own company, 
or that of employers generally, so 
much as the interest of the employees 
themselves. From his own long ex- 
perience and observation he doubtless 
has in mind, and could point to, many 
instances where young men have found 
themselves with character and pros- 
pects ruined because they succumbed 
to a temptation to appropriate the pro- 
ceeds of cash sales, or otherwise divert 
to their own pockets money that be- 
longed to the employer. He points out 
that while in such cases the employer 
is protected against loss by bond or 
insurance, the moral loss of the dis- 
honest employee is irretrievable. 

“T would have,” the line-yard official 
writes, “this subject forcefully pre- 
sented at every convention by some- 
one especially qualified to do it effect- 
ively—someone, let us say, like the 
late Parson Simpkin, of beloved mem- 


ory. I would have him discuss ‘Hon- 
esty, bringing out the fact that in 


these days of advance in modern ac- 
counting methods discovery is almost 
inevitable when an employee puts into 
his pocket the proceeds of even small 
sales; emphasizing the fact that the 
greatest injury this man inflicts is 
upon himself when he starts on that 
road; speaking with kindness, sym- 
pathy and tolerance for the man who 
fails in an hour of trial and weakness, 
but pointing out the tremendous handi- 


cap under which he will be placed 
in cases where the employer has to 
call upon the bonding company to 
make good his peculations. This by 
reason of the fact that all bonding 
companies are members of a central 
bureau where records are kept of all 
who have defaulted. 

“Also, the speaker should give a 
word of admonition to all owners of 
lumber yards, impressing upon them 
their duty to so rigidly investigate and 
check up their business as to make it 
more difficult for an employee to steal, 
and easier for him to remain honest. 

“Let this message go out from con- 


Annual Observance 


November 21, 1931 


vention platforms and through the 
trade publications, reaching all em- 
ployees as well as employers, stress- 
ing the fact that the employee is the 
one who has the greatest stake in the 
matter of maintaining his own integrity 
and causing all to see that honesty not 
only is the best policy, but that the 
contrary course is disastrous to any 
man who wants to build a future for 
himself.” 

Parson Simpkin has passed on and 
his mantle seems not to have fallen 
upon anyone possessing the same 
unique power of treating moral themes 
with a clarity and eloquence that car- 
ried conviction—yet doubtless there 
are those who could, from platform or 
floor, effectively sound forth the word 
of warning suggested by one whose 
experience has convinced him of its 
need. 


of “An Old Amer- 


ican Custom’—1621-1931 


ITH VIVID recollections of 
more prosperous years, it per- 
haps is a bit difficult for some 

to adjust themselves to the spirit of 
the President’s proclamation naming 
Thursday, November 26, as Thanks- 
giving Day. There doubtless are those 
who are thinking, if not saying, “What 
is there to be thankful for in a year 
like this?” while others, less cynical 
but more flippant, may say with a 
shrug: “Oh, well, it’s just another 
old American custom.” 

Those in the first category can cite 
plenty of facts to bolster up their 
pessimism. They can tell of the two 
years of depression; of the millions of 
unemployed; of the failure of many 
banks, with disastrous results to de- 
positors and to public confidence; of 
the slump in securities which has 
wiped out the savings of many of 
those least able to stand the loss; of 
the increasing burden of taxation; of 
the darkening shadow of war in the 
Orient, with its menace to world 
peace, and other factors of a suff- 
ciently depressing character, if con- 
sidered alone, to justify almost any 
degree of pessimism. 

But every intelligent person knows 
that there are offsets and compensa- 
tions which give a different complex- 
ion to the situation. It is true that we 
have been passing through a severe 
depression, but few will question that 
the worst is past. Encouraging signs 
are multiplying as the tide of con- 
fidence rises. It is true that millions 
are without employment, and many 
are in need; but funds to prevent ac- 
tual suffering are being cheerfully 
contributed by rich and poor accord- 


ing to their means, in cities and smaller 
communities throughout the land. 

It is true, also, that the wreckage of 
banks and the slump in_ securities 
have brought heartbreaking conse- 
quences to many innocent persons; 
but the weeding out of weak and 
badly conducted banks spells increased 
safety for the future, while the bit- 
ter experiences of many investors 
should teach needed caution, and 
perhaps lead some to place their future 
savings in the world’s most stable in- 
vestment—a home. 

Yes, the observance of a Day of 
Thanksgiving IS “an old American 
custom.” It started back in 1621—an- 
other year when there did not seem 
to be much to be thankful for. Beset 
by savage tribesmen, facing famine, 
and with a bitter New England winter 
coming on, the Pilgrims seemed about 
at the end of their hopes. Drought 
had all but destroyed their scanty 
crops, and starvation stared them in 
the face. 

This was the situation “Upon 
which’—in the quaint language of 
Governor Bradford’s History of Ply- 
mouth Colony—‘“they sett aparte a 
solemne day of humiliation, to seek 
the Lord by humble and _ fervent 
prayer in this great distresse.” The 
sorely needed rain came, the perish- 
ing crops revived, assuring sustenance 
for the winter; “for which,” the Gov- 
ernor-historian naively adds, “they 
also sett aparte a Day of Thanks- 
giving.” 

Truly, a brave old American cus- 
tom, and worth perpetuating; in years 
of storm and stress as well as in those 
of sunshine and prosperity. 
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AMERICAN LUMBERMAN 


Higher Level of Values Would Benefit 
the Dealer 


RESIDENT C. C. Sheppard, of the 
Me Southern Pine Association, made 

a statement at the recent National 
retail convention that, two years ago 
or twenty, might have been met with 
incredulity; which is that other name 
for the razzberry. He said it would 
be to the interest of retailers if before 
the first of the year the wholesale price 
level of lumber could be raised by five 
dollars a thousand. 

The retailers present clearly agreed 
with him. If they had a mental reser- 
vation it was one which Mr. Sheppard 
would accept; namely, that the in- 
crease be brought about by legitimate 
and economic factors and not by base- 
less and artificial means. They want 
the recovery to be sound and lasting; 
not a feeble flutter produced by a hy- 
podermic shot whose effect would 
soon wear off. 

Of course manufacturers want this 
upward turn to come; for it would 
mean to them, if not fat profits, at 
least a lessening of losses. But it is 
not hard to see why retailers want it, 
too. They have several stakes, of dif- 
ferent importance, in a price recovery. 

In the first place, a stiffening of 


prices under present conditions would 
encourage rather than discourage 
house building. Dozens of retailers 
have told this journal in the last few 
months that never before has it been 
so hard to close deals, even when all 
the usual causes for delay have been 
met. Families who want new houses, 
have the necessary money or credit, 
and have secured architectural plans, 
continue to put the matter off. The 
explanation is, of course, that few 
people want to build on a falling mar- 
ket. They wait for still lower prices. 
Arguments and comparative statistics 
do not move them. But start prices 
upward, and there is no answer to that 
logic. The procrastinators immedi- 
ately begin to buy. 

In the second place, a good many 
retailers have a still more pressing 
reason for desiring higher prices. They 
are facing an acute emergency; and 
no good purpose is served by detour- 
ing around this unpleasant fact. Losses 
have been painful and continued, and 
overhead has been revised downward 
until little further relief can be ex- 
pected there. At the beginnings of 
1930 and 1931 serious inventory losses 
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had to be written off. Loans are due 
or overdue, and bankers are becoming 
restive; and if another inventory loss 
shows up at the beginning of 1932 it 
will mean for some dealers an involun- 
tary liquidation. A gain of five dollars 
a thousand on the value of inventory 
might be for many lumber yard oper- 
ators a saving factor. 

Retailers can’t help much in bring- 
ing about a wholesale market recovery, 
but they can do something. Manufac- 
turers admit that the burden of doing 
whatever is possible along this line 
falls largely upon them. Strange as it 
would have seemed to an old-time 
dealer, retailers are watching anxiously 
and hopefully to see their buying mar- 
kets begin to stiffen prices. No miracle 
is probable, but manufacturers are 
taking some practical steps to relieve 
the burden of excess stocks; shipping 
more than they manufacture. Presi- 
dent Sheppard states that southern 
mills are probably in the best position 
in this respect that they have occupied 
for five years. 

It is at least worth noting that basic- 
ally all parts of the industry have 
much in common; and an emergency 
discloses that fact with glaring clear- 
ness. It may be this is the reason why 
some units of the industry that are not 
notably interested in abstract ethics 
are showing more willingness to adopt 
fair policies of distribution. 





Thanksgiving in Texas 


Houston, Tex., Nov. 16—According to a 
writer in a recent issue of the Houston Post- 
Dispatch, Texas is getting ready to celebrate 
a $500,000,000 Thanksgiving. This writer says: 
“Texans, whose vision is not quite robust 
enough to penetrate the gloomy mists of de- 
pression mulligrubs to the irridescent glow of 
better times dawning beyond, may fear it’s 
going to sprain a ligament of their imagination 
to think up something to be thankful for, come 
Nov. 26.” To relieve this situation, he de- 
scribes the coming Thanksgiving in Texas as 
follows : 


When Texas sits down to dinner on 
Thanksgiving day she will have a half-billion 
dollar economic turkey to be thankful for. 
This doesn’t mean that the barnyard fowl 
of the garrulous gobble to be consumed on 
that day will equal that figure in value, but 
that the State will be $500,000,000 better off, 
annually speaking, than it was only a few 
weeks ago. 

It may sound a little incredulous, so we'll 
consider some cold, unlying figures. 

At present the total petroleum yield of 
Texas is, in round numbers, 800,000 barrels 
daily, or at the rate of 2,920,000,000 barrels 
a year. The 15-cent rise in the price of 
crude oil, proclaimed the other day, is ex- 
pected to spread to all sections, including 
East Texas. In fact, there are some who 
expect the price soon to reach $1 a barrel. 

Calculated on the basis of the yearly figure, 
the 15-cent increase will give the State some 
$400,000,000 more than it would have without 
the price boost. 

Then there is the climb of the cotton mar- 
ket, which has hiked the price of staple $5 
a bale or more. This $5, multiplied 5,000,000 
times, adds $25,000,000 more to the State’s 
Wealth (no fair counting the bales already 
in the hands of the speculators before the 
price went up). 

Again, wheat has increased on the average 
20 cents the bushel, and the Texas yield is 
estimated at about 40,000,000 bushels, which 


swells the merry throng of returned prodigal 
simoleons by $8,000,000 more. Some State 
officials put $2,000,000 additional to this, due 
to the fact that some Panhandle and Plains 





Lumber Is Moving 


Outstanding in the news recorded in 
this issue of AMERICAN LUMBERMAN are 
three stories of large shipments and 
unusual purchases of lumber. 

From California comes the record of 
two of the largest trainloads of lumber 
ever dispatched in single shipments. 
These were a train of 151 cars of Shevlin 
pine, shipped by the mills of the Shevlin 
Pine Sales Co., and another train of 171 
cars shipped by the Red River Lumber 
Co. Both of these great shipments were 
dispatched to mark the inauguration of 
traffic over a new connection of the West- 
ern Pacifice-Great Northern railroads. 

From Texas comes the report of the 
purchase by a retail line-yard concern of 
the entire stock of a yellow pine manu- 
facturer, amounting to 600 carloads. This 
purchase marked the close of operations 
of one of the oldest and best known 
yellow pine operators in the South. The 
purchase is taken as an indication of the 
belief of the head of this line-yard organ- 
ization that this is a favorable time to 
stock the yards in preparation for a 
greatly improved business during the 
coming year and as a further indication 
that shrewd buyers are recognizing the 
signs of the times and are preparing to 
successfully cope with the tide of return- 
ing busy times in the lumber and build- 
ing field. 


wheat had been selling for 23 and 24 cents 
the bushel not long ago. 

Take into account the 6-cent oil price that 
prevailed before martial law in East Texas 
and Oklahoma fields, and the total will far 
exceed the amount of increase in the State’s 
petroleum wealth mentioned. 

Likewise, it was an open secret long about 
the time of the September cotton session of 
the legislature, that cotton was going down 
to 3 cents a pound—only it didn’t. 

Wherefore, despite the cater-waulings of 
critics who have asserted that the cotton 
acreage reduction law would have no effect 
upon the price of that commodity, and that 
martial law would do no good in the way of 
resuscitating the prostrate oil industry, both 
of those results are coming to pass. 

While giving thanks for these blessings, 
the Texas citizen may recall also the recent 
announcement of James Shaw, State banking 
commissioner, that 15 State banks are in the 
midst of reorganization for the. purpose of 
reopening on a firmer basis. 

The Thanksgiving increases have their 
effect upon all lines of industry, and would 
mean nearly $100 per capita, Texas having 
nearly 6,000,000 population. But the princi- 
pal effect seen is the stabilization of condi- 
tions over the State. 





Los Angeles Receipts 
[Special teiegram to AMERICAN LuUMBERMAN] 

Los ANGELES, CALIF., Nov. 18.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 7,125,000 feet, there 
having been nine cargoes of fir with 6,356,000 
feet, and one of redwood with 769,000 feet. 
Arrivals the preceding week amounted to 9,692,- 
000 feet, consisting of eleven of fir with 8,967,- 
000 feet, and one of redwood with 725,000 feet. 
Unsold lumber on the harbor totaled 3,674,000 
feet, a new low, compared with 3,861,000 feet 
the preceding week. Sixty-one vessels are re- 
ported laid up and one operating off shore; the 
preceding week sixty-two were reported laid up 
and one operating off shore. 
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QUERY AND COMMENT 


Preserving Larch and Fir Ties 


Will you please advise me if you have any 
information regarding treatment with oil 
and creosote of fir and larch ties in Idaho? 

The information I would like to obtain re- 
garding this kind of treatment for these 
woods is how much penetration is obtained 
when these woods are treated with oil and 
creosote. From the best information I have 
I can not find where the penetration is more 
than on the surface, but possibly some treat- 
ing plants have been able to obtain a pene- 
tration of an eighth of an inch or more. 
This is the information I would like to have; 
in other words, how much of a penetration 
will these two woods take. The fir men- 
tioned is Idaho fir and not to be confused 
with the Coast type.—INqQuiIRyY No. 2,717. 





[This request is made by the general man- 
ager of a land company in the Pacific North- 
west. The penetration in Inland Empire fir 
and larch will vary according to the method of 
treatment, in the size of the lumber or ties 
and the amount of creosote per cubic foot. 
Most of the ties treated in the Inland Empire 
today are bored for spikes before treatment, 
thereby getting a good distribution of preserva- 
tive below the rail where it is needed. Most 
of the ties are also incised or perforated, which 
aids penetration. 

A recent report by the Forest Service in 
co-operation with the American Wood-Pre- 
servers’ Association shows that in 1930 fir ties 
to the number of 5,058,252 were given pre- 
servative treatment. Of this number 372,312 
were treated with creosote; 3,953,956 were 
treated with creosote-petroleum mixtures; 
692,537 were treated with zinc chloride, and 
39,447 were treated with miscellaneous pre- 
servatives. During the same year a total of 


1,228,578 western larch tamarack ties were 
preservatively treated. Of this total, 57,000 
were treated with creosote; 246,952 were 


treated with creosote-petroleum mixtures; 26,- 
750 were treated with zinc-creosote mixtures; 
895,176 were treated with zinc chloride, and 
2,700 were treated with miscellaneous preserva- 
tives. 

Inquiry at an authoritative source brought 
the statement that larch, or western tamarack 
ties are given preference by the railroads. 

The inquirer has been given references to 
sources of definite information in the Inland 
Empire. The name of the inquirer will be 
supplied on request.—EbiITor. ] 


Metric System and Revised 
Calendar 


Reading the article on “Convict Labor in 
Russian Lumber Camps,” in the Oct. 10 issue 
of the AMERICAN LUMBERMAN, describing the 
amount of lumber cut in cubic meters and cen- 
timeters, and having traveled on the continent 
of Europe, and knowing they use the metric 
system over there, we have wondered why 
the same system has not been adopted along 
with our decimal system over here. We are 
also interested to know what constitutes a 
board foot or unit of thickness when using 
the metric system, as one inch would be 2.54 
centimeters. 

We would like to see it used if it would 
do away with the fractions, and would also 
like to see the 28-day month and the 13- 
month calendar adopted.—INQuIRY No. 2724. 

[The foregoing letter comes from the secre- 
tary and general manager of a lumber com- 
pany in Kansas. In some European countries 
in which the metric system is established lum- 
ber sold for export to English-speaking coun- 
tries is nevertheless sold by the board foot. 
When the metric system is used the cubic meter 
is the common unit. 

The lumber division of the Bureau of Foreign 
and Domestic Commerce of the Department of 
Commerce, Washington, D. C., has issued a 
Lumber Conversion Table Converting Feet and 
Inches into Meters; also a Lumber Price Con- 


version Table “indicating price per thousand 
board feet compared with equivalent price per 
Petrograd standard, per cubic foot and per 
cubic meter.” These may be obtained from the 
Superintendent of Documents, Government 
Printing Office, Washington, D. C., at a nomi- 
nal price. 

It is not easy to say why the United States 
has not adopted the metric system, for Con- 
gress is given the power to do so in the consti- 
tution; or rather the power to establish a sys- 
tem of weights and measures; and there has 
been no lack of advocates of the metric system. 
In fact, there has been considerable Federal 
legislation with respect to the use of the metric 
system, but its use in most cases is still optional 
and not compulsory. 

There have been, as is well known, several 
revisions of the calendar, and during recent 
years there has been a rather well organized 
movement in behalf of certain radical revisions. 
The names and addresses of the organizations 
advocating the metric system and calendar re- 
visions have been supplied to the inquirer.— 
Eprror. } 


Poplar and White Pine Frames and 
Boxes 


Will you please refer us to mills in the 
South which would make a special size frame 
of poplar or white pine similar to a door; 
also a special box we have in mind made of 
the same lumber with 5-ply poplar panels? 
We would like also the names of firms manu- 
facturing panels.—INQUIRY No. 2716. 


[This request is made by a Pennsylvania 
company. Ordinarily, the North and the West 
are considered the centers of white pine frame 
manufacture; while the South and Southeast 


are the sections where poplar lumber is many- 
factured in largest quantities. It is assumed 
that the inquirer is more concerned with secur- 
ing satisfactory products of the woods he speci- 
fies than in matters of geography. He will 
doubtless welcome responses from all concerns 
prepared to produce the frames and boxes, for 
which, it is assumed, he will supply detailed 
specifications. The name of the inquirer will 
be given on request.—Epiror.] 


Machine for Debarking Large Logs 


We note in the Oct. 24 issue of the AMrr- 
ICAN LUMBERMAN that you have an inquiry 
from a customer in Argentina with reference 
to a log debarking machine. We wish to 
advise that we have recently completed our 
third machine to handle logs of large diam- 
eter. Our latest machine is constructed to 
handle logs from 9 inches in diameter to 
60 inches in diameter and is built of sub- 
stantial strength to handle logs of 60-foot 
length. 

Our machine operates with a rotary cutter- 
head at high speed while the log is turning. 
This machine is built primarily for the pulp 
and paper industry and is capable of bark- 
ing from 80,000 to 190,000 feet a day. Our 
rotary cutterhead has operated successfully 
in demonstrations on peeling over a million 
and a half feet. We shall be pleased if you 
will send us the name and address of the 
inquirer.—INQUIRY No. 2710-A. 


[The foregoing response is made by the presi- 
dent of a machinery manufacturing concern in 
the Pacific Northwest, and it has reference to 
an inquiry published for one of the largest saw 
mill manufacturing concerns in the middle West. 
The names of both will be supplied on request. 
—EpITor. | 
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On Oct. 13 the Mississippi 
River at Clinton, Iowa, was 
within two feet of the high 
water mark, and two mills in 
Lyons had shut down. 


* *# # 


W. G. Peck & Co., consisting 
of W. G. Peck, of Michigan 
City, Ind., and A. A. Maxim, 
jr. of Ludington, Mich., have 
purchased a site for a sawmill 
and planing mill on Duluth 
Bay and intend erecting a two- 
circular mill the coming winter, 
and a planing mill in the 
spring. They have made a 
contract to saw for H. S. Wil- 
son & Co. from 10,000,000 to 
15,000,000 feet of pine per year 
for five years, and plane from 
4,000,000 to 8,000,000 feet per 





element will help it any. Ten 
inches of snow fell in the north- 
ern part of New Brunswick on 
Oct. 18, and six inches at Que- 


bec. 
* 7. _ 


A. Eldred & Son will build 
their new mill at Fort Howard, 
Wis., on the old Schettler place 
in the south part of town, in- 
stead of on the site originally 
intended. Logs will be con- 
veyed to the mill during the 
winter from Stiles, on the Wis- 
consin & Michigan canal. 

+ * 7 


Wright & Ketcham have 
opened a new logging railroad 
in Midland County, Michigan, 
reaching from Tice’s Camp No. 
2 in township 16 to the river, 
eight and a fourth miles. The 
first load was moved Sept. 8, 
and already 13,500,000 feet of 





The California planing mill, 
San Francisco, Calif., was 
burned in an extensive fire Oct. 
14. Loss, $60,000. Deer & 
Western’s lumber yards also 
caught fire, and a quantity of 
lumber belonging to the Union 
Box factory was consumed. 

+. . 7. 

From April 10 to Oct. 1, 
1,207 sail vessels and 858 
steamers and tugs passed 
through the Sturgeon Bay 
canal, a total of 2,065 vessels. 

- . * 

The Schooner “Mary Ann,” 
lumber laden, making the pass- 
age between St. Andrew, N. B., 
and Pawtucket, R. I., found- 
ered at sea recently, the crew 
being taken off and saved by 
the crew of the “Sadie,” Capt. 
Thomas Day, of Liverpool, 
N.S. 
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LUMBER MARKET REVIEW 


Southern Pine Sells Better in South and Southwest; 
Timber Users Show More Interest 


Southern pine orders exceeded the production by 14 per- 
cent in the week ended Nov. 14. The best yard demand 
is reported to be from south of the Ohio River and the 
Southwest, but northern and New England dealers are 
buying moderate amounts for fall requirements. Pros- 
pects for southern retail trade have improved with the 
advance in cotton, but many farmers, after selling enough 
to meet loans, are holding their crop off the market for 
further advances. Southern purchases this winter, how- 
ever, should be larger than they were last. The call for 
special cutting, for highway and railroad use, has improved, 
and European buyers have been showing more interest 
in timbers. Mill stocks are becoming so depleted as a 
result of continued curtailment that difficulty is sometimes 
experienced in filling mixed cars, therefore, many mills 
are taking a firmer attitude on prices and are turning 
down low-priced offers. 


Some North Carolina Pine Items in Improved Demand; 
Roofers Continue Dull 


North Carolina pine mills reported bookings 15 percent 
in excess of production during the week ended Nov. 14. 
Reports for the preceding week showed orders only 5 per- 
cent below production. Compared with the corresponding 
week of last year production of identical mills was 14 per- 
cent less and their orders 24 percent larger in the week 
ended Nov. 7. Part of the gain in demand for kiln dried 
may be the result of difficulties mills in air drying sections 
are experiencing with forest fires and drouth. Trade in 
the South itself has improved a little as a consequence of 
the advance in cotton. Eastern retailers have been taking 
mixed cars in larger volume, to replenish stocks. The items 
most in demand seem to be finish and boards, with flooring 
slow. Box makers are sending in more inquiry, but have 
not increased their orders. Most prices are weak, but 
upper grades of rough stock widths, roofers and No. 1 
flooring are stronger. 

Roofer production has been hindered by drouth and for- 
est fires, and as the rainy season will be setting in soon, 
output is likely to continue low. A good deal of the demand 
is from local territory, and prices show no advance, the 
6-inch selling around $10, Georgia main line. 


Coast Production Declines to 25 Percent Capacity; 
Orders Exceed It By 19 Percent 


Production on the West Coast has continued to decline, 
the output during the week ended Nov. 14 making only 25 
percent of capacity, compared with 27 percent the preceding 
week. Total bookings exceeded the production by 19 per- 
cent. Shipments for the second week ran considerably 
behind the bookings, so that there has been some accumu- 
lation of unfilled orders, principally in those for water ship- 
ment. The inventory report of Oct. 31 shows that stocks 
had declined 10.19 percent since the first of the year, but 
on account of the present condition of the market, further 
reduction is considered desirable. Identical mills in the 
week ended Nov. 14 cut 11 percent less and sold 5% percent 
less than in the preceding week. 

Rail trade has shown a gradual slowing down. The mills 
have been encouraged by some inquiries for future delivery 
at present prices, believing that this reflects a more opti- 
mistic sentiment in consuming sections, based on advances 


Lumber Statistics Appear on Pages 36 and 37; 


in grain prices. But large orders are few, and most of the 
business is in cars so badly mixed that many of them have 
to be stopped in transit, for loading at different mills. Rail 
prices are generally firm. Flooring average in the period 
ended Nov. 16 went back 83 cents to the level of two 
weeks before, there having been a bulge in a few items the 
preceding week; drop siding gained 30 cents following 
decline of 45 cents the preceding two weeks; No. 1 boards, 
6- and 8-inch, lost ground, but 10- and 12-inch were steady 
and No. 1 dimension kept at practically the same level as 
for the last couple of months. 


The Atlantic coast market has been disturbed by a break 
in the intercoastal rate from $10 to $9, with some space 
selling at $8. Distributers are therefore reluctant to stock 
up. Despite some low priced offerings, most sellers are 
holding to lists, because a few mills have been asking ad- 
vances over recent lows. California trade is quiet, and 
shipments have been reduced, stocks unsold there having 
reached a new low. 


The export market has improved, for although China and 
Japan are buying less, more business has been coming from 
South America and Continental Europe. 


Western Pine Cut Is Reduced to 18 Percent Capacity; 
Sales 82 Percent of Last Year's 


Western pine production in the week ended Nov. 14 
declined to 18 percent of capacity, compared with 23% 
percent the preceding week, and there are reports of more 
recent shutdowns that will bring output to a very low 
level. Identical mills reported that their cut was only 53 
percent of that for the corresponding week of last year, 
while their sales were 82 percent of last year’s. In Pon- 
derosa, inch selects and No. 2 have been showing more 
strength, also thick selects and Nos. 1 and 2 shop, but 
6- and 12-inch No. 3 are weak. In Idaho, inch selects and 
No. 1 6-, 10 and 12-inch are keeping about even, but the 
8-inch is stronger, while all widths of No. 2 except 12-inch 
are weak, and thick C selects are stronger than D. Trade 
in the middle West is hand to mouth, with shop items in 
best call, and the mills taking a somewhat firmer attitude 
on prices. In the Atlantic coast markets, water shipped 
No. 3 seems to be in surplus, and common items soft, while 
the higher grades are reported to be selling at steady prices. 


Hardwood Export Outlook Improved by Rate Extension; 
Domestic Inquiries Show Increase 


Southern hardwood sales in the week ended Nov. 14 ex- 
ceeded the cut by 23 percent, and northern sales were 
about six times the small cut. At present, export trade is 
better than domestic, and exporters are glad of the an- 
nouncement that transatlantic rates will be extended 
through January and February, as these will permit many 
contracts to be closed. Canadian business is said to have 
shown a revival. Domestic demand has improved a little, 
and some distributers report inquiries for large blocks that 
may soon result in orders. So far the best buyers have 
been the furniture plants, which are taking dimension stock 
especially. Automotive plants have placed few orders, as 
they had lumber stocks on hand, but it is understood that 
they will have to buy very soon. In most of the territory, 
building trades items continue slow, but in the East there 
seems to have been some improvement. Prices in general 
show little change, but many oak items are stronger. Sell- 
ers feel that, with mill stocks low and small output likely 
during the winter, they are in much better position to 
benefit by any pick-up in demand. 


Market Prices and Reports on Pages 55 to 58 
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Country Greets With Approval President’s Recom- 
mendation of Home Loan Banks 


WasuincrTon, D. C., Nov. 17.—The most en- 
couraging development of the year and the one 
of greatest interest to the lumber and building 
industries was the announcement last Friday by 
President Hoover that he would recommend to 
the coming session of Congress the creation of 
a Federal system of home loan banks with cap- 
ital of from $60,000,000 to $360,000,000, to be 
furnished in part by the Government and de- 
signed to assist and by rediscount extend the 
credit facilities of building and loan associations, 
banks, and other institutions making loans on 
home property. 

The President's recommendation is in line 
with a suggestion emanating from the National 
Association of Real Estate Boards that the Gov- 
ernment should assist the building industry 
through the establishment of central mortgage 
loan banks. In his announcement, President 
Hoover said: “The high importance of resi- 
dential construction as a matter of employment 
is indicated by the fact that more than 200,000 
individual homes are erected annually in normal 
times, which, with initial furnishings, contribute 
more than $2,000,000,000 to our construction and 
other industries. This construction has greatly 
diminished. Its revival would provide for em- 
ployment in the most vital way.” 

While it is evident on its face that the Presi- 
dent’s proposal for establishment of a home 
mortgage rediscount institution can not reach 
down to every potential home owner and place 
the needed funds in his pocket, Mr. Hoover’s 
plan has struck the key log in the present home 
buying jam, in the opinion of observers here. 
The frozen credit situation in the home mort- 
gage field has made building funds unavailable 
in a great number of communities. 

As given to the public in its present neces- 
sarily skeletonized form the President’s home 
loan plan provides for central institutions whose 
sole purpose will be to serve in the home mort- 
gage field as the Federal Reserve serves in the 
banking field. In fact, its organization will 
closely parallel that of the Federal Reserve, one 
mortgage bank being set up in each Federal 
Reserve district, with the institutions such as 
building and loan, savings banks, deposit banks, 
farm loan banks etc., customarily engaging in 
a mortgage loan business sharing, with the Goy- 
ernment originally, in the capital ownership of 
the area discounting banks. Through the me- 
dium of such institutions sound mortgages now 
held by member institutions would immediately 
become liquidatable. Money again could be 
made to flow freely for the underwriting of 
home building. 

That there is need for some solution such as 
that proposed by the President has been evi- 
dent for months in the reports published in the 
Lumber Market under the auspices of the Na- 


tional Lumber Manufacturers’ Association. 
These reports coming from lumber dealers, 
bankers, lumber salesmen, building and loan 
executives and others in every section have 


shown that in numerous communities through- 
out wide areas, home building funds have been 
practically unobtainable from institutions other- 
wise known to be sound. Favorable congres- 
sional action along the lines the President has 
indicated should serve to make almost immedi- 
ately available millions of dollars to speed the 
ideal of individual home ownership. 


Proposal Is Sound 


That the proposal is sound is best indicated 
in the fact that there has been no denunciation 
even from political enemies. The proposal in 
essence would inaugurate a potential inflation 
perhaps amounting to $1,800,000,000 in home 
building funds, but it is so badly needed and 


would be based conservatively on such sound 
credit foundations that it is expected to receive 
generous support from all factions when Con- 
gress convenes. In fact, it is believed here that 
it will not only be enacted into law, but by a 
good majority and at an early date in the ses- 
sion. 

Congress will shape the plan in its last 
analysis. There is bound to be some criticism, 
some of it constructive and much of it by in- 
dividuals and purely for personal political rea- 
sons. 

Prior to the framing of the legislation which 
will give exactness to the functioning of the 
proposed mortgage discount institution, the Con- 
ference on Home Building and Home Owner- 
ship will be convened here on Dec. 2. Through 
months of preliminary committee work this con- 
ference has gathered tremendous momentum and 
the present difficulty in obtaining building funds 
is one subject expected to come in for heated 
discussion. In fact the President has antici- 
pated to some extent what it is believed will 
yet be the major topic of the conference called 
by him. From the public discussion which will 
be raised Congress will get valuable pointers on 
the preparation of the needed mortgage bank 
legislation, and there will develop such a favor- 
able current of public opinion at the same time, 
it is believed by experienced observers, that any 
individual obstacles that may be raised to the 
proposed discounting system will be speedily 
over-ridden. ‘ 


Purposes of Finance Plan Outlined 


rhe purpose listed by the President as ac- 
counting for his making the proposal were: 

1. For the present emergency purpose of 
relieving the financial strains upon sound 
building and loan associations, savings banks, 
deposit banks and farm loan banks that have 
been giving credit through the medium of 
small mortgage loans upon urban and farm 
properties used for homes. Thereby to re- 
lieve pressures upon home and farm owners. 

2. To put the various types of institutions 
loaning on mortgage in a position to assist 
in the revival of home construction in many 
parts of the country and with its resultant 
increase in employment. 

3. To safeguard against the repetition of 
such experience in the future. 

4. For the long-view purpose of strength- 
ening such institutions in the promotion of 
home ownership, particularly through the 
financial strength thus made available to the 
building and loan associations. 


Essentials of the Plan 


The essentials for the plan as deemed neces- 
sary and set down by President Hoover in- 
clude: 

(a) That there be established 12 home 
loan discount banks (if necessary) one in 
each Federal Reserve district under the direc- 
tion of a Federal Home Loan Board. 

(b) The capital of these discount banks 
shall be initially of minimum of 5 to 30 mil- 
lion as may be determined by the Federal 
3oard upon the basis of the aggregate of 
such mortgage loans and probable needs of 
the particular district. 

(c) The proposed discount banks to make 
no initial or direct mortgages but to loan 
only upon the obligations of the loaning 
institutions secured by the mortgage loans 
as collateral so as to assure and expand the 
functioning of such institutions. 

(d) Building and loan associations, savings 
banks, deposit banks, farm loan banks etc., 
may become members of the system after 
they have satisfied the conditions of quali- 
fications and eligibility that may be fixed by 
the Federal Board. » 

(e) The mortgage loans eligible for col- 
lateral shall not exceed $15,000 each and shall 


be limited to urban and farm property used 
for home purposes. 

(f) The maximum amount to be advanced 
against the mortgage collateral not to ex- 
ceed more than 50 percent of the unpaid 
balance on unamortized or short term mort- 
gage loans and not more than 60 percent 
of the unpaid balance of amortized long term 
mortgages, and no advance to. be made on 
mortgages in default. Such loans are to be 
made on the basis that there are sound ap- 
praisals of the property upon which such 
mortgages have been made. In other words, 
given sound appraisals there will be ad- 
vanced in the case of short term or un- 
amortized loans 25 percent of the appraisal 
and in case of amortized long term loans, 
30 percent of the appraisal value of the 
property. 

(zg) The discount banks as their needs 
require from time to time to issue bonds or 
short-term notes to investors to an amount 
not to exceed in the aggregate twelve times 
the capital of the issuing bank. The bonds 
of these discount banks would be thus se- 
cured by the obligations of the borrowing 
institutions, the mortgages deposited as col- 
lateral against such obligations and _ the 
capital of the discount banks. These bonds 
to be acceptable for security for Govern- 
ment and postal deposits. The result would 
be a bond of high grade as to quality and 
security. 

(h) If the aggregate initial capital of the 
discount banks should in the beginning be 
fixed at $150,000,000 it would be possible for 
the 12 banks to finance approximately some- 
thing over $1,800,000,000 of advance to the 
borrowing institutions, which could be fur- 
ther expanded by increase in their capital. 

(i) It is proposed to find the initial capi- 
tal stock for the discount banks in much 
the same way, in so far as is applicable, as 
the capital was found for the Federal Re- 
serve Banks—that is, that an organization 
committee in each district should first offer 
the capital to the institutions which would 
participate in the service of the bank. And 
as was provided in respect to the Federal 
Zeserve banks, if the initial capital is not 
wholly thus provided, it should be subscribed 
by the Federal Government, and further 
somewhat as was provided in the case of the 
Federal Land Banks, other institutions using 
the facilities of the discount banks should be 
required to purchase from time to time from 
the Government some proportionate amount 
of its holdings of stock if there be any. In 
this manner any Government capital will 
gradually over to private ownership, 
as was the case in the Federal Land Banks. 


pass 





Plans Completed for Construction 
Investment Trust 


Another announcement of outstanding impor- 
tance was that made on Nov. 15 by Oscar W. 
Rosenthal, of Chicago, to the effect that plans 
have all been completed for launching a con- 
struction trust for the purpose of providing 
money for financing construction projects. The 
Rosenthal plan has been approved by union 
labor and the building industry in general and 
by the State of Illinois. The Illinois Securities 
Commission has authorized the issuance of an 
initial 1,000,000 shares of $50 each of a total 
par value of $50,000,000. Another million will 
be issued when needed and so on. 

Mr. Rosenthal announced that applications 
already are in hand for loans totaling $30,000,000 
for new building projects, of which $17,000,000 
has been superficially examined and found to 
be about 90 percent sound. He predicted that 
the trust will be earning actual cash within a 
few weeks, which will mean the return to work 
of at least 500 men a month and the gradual 
solution of a fundamental construction problem. 

Mr. Rosenthal has announced that the Chi- 
cago Building Trades Council, comprising 
125,000 union men, has pledged the subscription 
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of each member to ten shares, making a total 
of $62,500,000. This amount will be reached, 
however, only as men are put back to work, 
at present only about 30,000 being employed. 
The Building Trades Council has asked the 
unions to invest in the trust funds taken from 
their treasuries. The painters, electrical work- 
ers, bridge and structural iron workers and the 
hod carriers and laborers’ organizations already 
have appropriated funds from their treasuries 
for this purpose. Employees of builders, archi- 
tects, realtors and material dealers as well as 
the big construction and material interests them- 


selves are expected to subscribe heavily for 
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shares in the trust. Concerning the plans of 
the trust, Mr. Rosenthal said: 

Not one dollar will be lent for 
building. There is a definite need for single 
family dwellings, for 4- and 5-room flats and 
for industrial structures. When we find, after 
careful investigation, that any of these lat- 
ter are actually to fill a want in the commun- 
ity, we will lend the cash for construction 
and thereby put men back to work. 

Mr. Rosenthal, who is president of the Con- 
struction Investment Trust, is president of the 
National Association of Building Trades Em- 
ployers and other national organizations. 

N. C. Mather, well known lumberman, is vice 


speculative 
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president of the trust. Mr. Mather is vice presi- 
dent of the Lord & Bushnell Lumber Co. and 
president of the U. S. General Underwriters. 
Included among the directors is William 
Schlake, president of the Illinois Brick Co. 
Another development of interest is the rapid 
progress being made by the National Homes 
Finance Corporation, another Chicago organiza- 
tion, in perfecting its organization and providing 
funds for home building. Many lumber and 
building material dealers throughout the coun- 
try already have subscribed liberally to the stock 
of this organization, the annual meeting of 
which will be held in Chicago on Dec. 7. 
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Largest Lumber Shipment Sent Forward Under 
Auspicious Circumstances 


Westwoop, CALir., Nov. 14.—Inaugurating 
freight traffic over the Western Pacific-Great 
Northern connecting line in their new trans- 
continental route from the Northwest to the 
East, the Red River Lumber Co. on Noy, 11 
dispatched a “prosperity special” of 171 cars of 
lumber and manufactured products originating 
in that company’s great plant at Westwood, 

This train, the moving of which required the 
combined efforts of three great locomotives, two 
“pullers” and one “pusher,” is the largest ship- 
ment of forest products ever assembled in one 
movement by a single manufacturer. These 
cars were loaded with lumber and building ma- 


terial such as sash, doors and veneered prod- 
ucts, to meet current demands of the building 
trade. 


The wide territory in which the products of 
the Red River Lumber Co. are distributed is 
indicated in the fact that in this train were 
shipments destined for twenty-one States: Cali- 
fornia, Nevada, Utah, Colorado, Idaho, Arizona, 
Texas, Arkansas, Kansas, Iowa, Illinois, Minne- 
sota, Wisconsin, Michigan, Indiana, Ohio, Penn- 








sylvania, New Jersey, New York, New Hamp- 
shire and Tennessee. 

This long train left Westwood immediately 
after the north bound special passenger trains 
containing officials and guests for the celebra- 
tion of the driving of the golden spike at Bieber 
had passed Westwood. 

Commenting on the significance of this out- 
standing shipment of lumber and forest products, 
Willis J. Walker, president of the Red River 
Lumber Co., said: 

The movement of this unusual volume of 
lumber products at this time demonstrates 
confidence on the part of dealers and indi- 
cates that conditions have become stabilized 
and that a considerable volume of building 
hitherto postponed will now proceed. 

The use of lumber products carries with 
it utilization of materials from a wide range 
of ' industries. This gives employment not 
only in construction but in the manufacture 
and distribution of various other collateral 
materials. It is sincerely hoped that the con- 
fidence which we lumbermen feel will be 
communicated to building investors. 


Decorated with posters bearing the likeness 
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of Paul Bunyan, each car of this “Paul Bunyan 
Prosperity Special” bore a placard giving the 
name of the dealer to whom the car was con- 
signed and the city. The locomotives also were 
placarded with Paul Bunyan banners and it 
was planned to have celebrations in principal 
cities along the route of this great train. 

Linking the rails of the Great Northern and 
Western Pacific railroads, which was consum- 
maced with the driving of a golden spike at 
Bieber Nov. 11, ties together a network oi rails 
of vaster geographical spread and of far greater 
aggregate mileage than has fallen to any of the 
famous golden spikes of the past. The terri- 
torial extent of the Great Northern and West- 
ern Pacific with their subsidiary interests, ex- 
tends into every State west of the Mississippi 
except four, the exceptions being Arizona, Okla- 
homa, Arkansas and Louisiana. 

The golden spike that marked the comple- 
tion of the new connecting lines was contributed 
by the Rotary Club of Oroville, Calif. The 
gold for this spike was taken from the Cali- 
fornia ore workings in the Feather River section. 
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This record-breaking train of 171 carloads of lumber and its products is being distributed to twenty-one States and signifies dealer confidence 
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Retail Dealer Buys 600 Cars of 
Lumber 


Beaumont, Tex., Nov. 17.—The largest sin- 
gle purchase of lumber made by a retail lumber 
concern in a number of years is reported from 
Orange. The purchase of approximately 12 mil- 
lion feet was made by the South Texas Lumber 
Co., of Houston, which operates a line of retail 
yards in various sections of the State. 

This purchase covered the entire stock on the 
mill yards and in the sheds of the Lutcher & 
Moore Lumber Co., which recently completed 
its operations in that city and closed its mills. 

This purchase will amount to 600 carloads 
and the lumber will be distributed through the 
South Texas Lumber Co. yards. At the head 
of the South Texas Lumber Co. is a former 
yellow pine manufacturer, J. M. West, whose 
career as a lumberman has been nothing less 
than meteoric. 

Through this one transaction the Lutcher 
& Moore Lumber Co. succeeds in liquidating its 
entire stock, thus avoiding the tedious task of 
marketing a mill stock by piecemeal after manu- 
facturing operations have ceased. 

This unusual purchase made by a retail line- 
yard concern is taken as an indication of return- 
ing prosperity to the lumber and building trades. 
People in the communities served by the South 
Texas Lumber Co. yards are assured of an 
ample supply of lumber to meet their needs 
promptly and satisfactorily. 





Four Companies Consolidate 


for Sale of Box Shook 


San Francisco, Cauir., Nov. 17—J. W. 
Rodgers, of the Lassen Lumber & Box Co., 
announced that effective Nov. 1, a consolidation 
of the following companies, Lassen Lumber & 
30x Co., San Francisco, Sacramento Box & 
Lumber Co., Sacramento, Calif., Timber Prod- 
ucts Co., Medford, Ore., and the Klamath Lum- 
ber & Box Co., Klamath Falls, Ore., for the 
sale of box shook. Distribution will be handled 
by the newly formed Western Box Shook Dis- 
tributers with offices in San Francisco and a 
branch office in Los Angeles. The officers for 
the company will be J. W. Rodgers, president, 
Floyd Hart, vice president, R. V. Burke, secre- 
tary, and R. D. Baker, treasurer. 

This new consolidation will have an annual 
combined capacity of 100,000,000 feet of shook 
products. 





Sound Construction Fostered 
by Master Specifications 


As an aid to the home builder in securing 
good frame construction through the use of 
4-Square Guide-Line framing lumber, a manual 
of frame erection has been prepared by the 
Weyerhaeuser Sales Co. It emphasizes that 
the framework is the most important part of 
the house, and that strength, rigidity, perma- 
nence, lasting comfort, freedom from annoyance 
and reduction of upkeep are the result of fol- 
lowing sound practices. Highly skilled archi- 
tects and engineers experienced in home con- 
struction have been consulted in sifting and 
testing ideas as to the methods that have secured 
these results. Their ideas have been embodied 
in a set of Master Specifications, which call 
for the use of recommended grades and sizes, 
and the following of sound construction prin- 
ciples in each part of the carpentry work. The 
specifications are liberally illustrated with 
drawings showing detaiis of the framing 
work. And they are supplemented with en- 
gineering data, embodied in tables, which show 
nominal and actual sizes of dimension, boards 
and shiplap; thickness and width of column 
required for supporting various loads at differ- 
ent heights, and sizes of wood girders, joists 
and rafters, for various loads and spans. The 
suggestion is made to the home owner that he 
first get a copy of the local building code to 
note any restrictions on type of framing, then 
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study details of the home plans with the aid 
of the lumber dealer, comparing parts of his 
plans with the recommendations and drawings 
in the Master Specifications. The lumber dealer 
would assist in determining the proper sizes, 
grades and species, and in assisting the home 
builder to select the clauses in the specifications 
that would best meet his needs. These clauses 
would then be copied into the building contract. 
The Weyerhaeuser company is confident that 
these detailed specifications will insure, as* no 
other means could, the erection of a strong, 
properly assembled frame from the most suit- 
able species and grade of lumber for that pur- 
pose. It believes that sound building, with 
economy, is fostered through the use of 
4-Square Guide-Line framing, because its pre- 
cision manufactured square ends assure full 
bearing and rigid construction, and that its ex- 
act lengths with calibrations assist the carpenter 
to do good work in less time. 


Warns Against Weak Liability 


Insurance Companies 


Satt Lake City, Utan, Nov. 14.—The fail- 
ure of its insurance carrier which has made it 
necessary for a retail lumber and hardware com- 
pany here to take care of an injured employee's 
claim itself, was the occasion this week for a 
resolution adopted by the State Industrial Com- 
mission warning employers in all lines of busi- 
ness to beware of weak and unreliable insur- 
ance companies when they seek workmen’s com- 
pensation insurance. 

The experience of the lumber company was 
pointed out and there was no reason whatso- 








[Sales-o-gram No. 97} 


WHY? 


Why billboards? Why notebooks? Why 
office signs? Why sales manuals? Why 
three-fourths of business correspondence? 
Why sermons? Why editorials? Why con- 
ventions? Why conferences? Because most 
of us need to be reminded frequently of 
things we already know. All the better if 
reminded with a new slant, a fresh view- 
point, or in an interest arousing manner. 
Come to think of it, isn't that the major 
function of selling—to tactfully and skill- 
fully remind the customer of some need, and 
of the fact that you can satisfy it? 





ever, it was claimed, why any concern should 
fail to find a competent insurance carrier if he 
exercised care and good judgment. “Insurance 
should never be taken in a company that has 
not wholeheartedly entered the State, setting up 
a Claims department, appointing a process agent, 
and going after a considerable volume of busi- 
ness,” the members of the commission, who 
handle all workmen’s compensation claims, ad- 
vised. Employers who were in doubt were 
urged to seek advice from the State insurance 
commissioner. 


Gets Interior Trim Contract for 
Government Building 


LovuIsvILLE, Ky., Nov. 16.—G. A. Christen, 
president of the Kentucky Lumber & Millwork 
Co., Louisville, has received contract covering 
all of the millwork, interior trim etc., including 
stairways, panelling and doors, for the new 
Federal building at Louisville, the contract 
totaling about $50,000, and calling for quarter 
sawn white oak and walnut, the latter to be 
used in the l‘ederal court rooms, judges cham- 
bers etc. This does not include windows, in 
which metal sash will be used. 

Mr. Christen remarked that it was a very 
fair contract and called for more wood than has 
been generally used in Federal buildings. The 
maple flooring contract went to a Rhinelander 
(Wis.) concern. 
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Boston Wholesaler Dis- 
| continuing 


Boston, Mass., Nov. 16.—The Godfrey 
Lumber Co. is notifying its customers and mill 
connections that it will retire from business at 
the end of the current year. For many years 
this company has been one of the widely known 
and respected wholesale organizations operat- 
ing in New England territory. Several whole- 
salers ventured the suggestion that other firms, 
some of them old established, are considering 
whether the game is worth the candle. 

The problem of the wholesaler’s remunera- 
tion is one that has been given a great deal 
of thought and discussion here in the North- 
east of late. Wholesalers have been up against 
it in more ways than one. When they buy 
outright from the mills and resell to their cus- 
tomers, they often encounter the direct-selling 
competition of producers. If they operate on 
a commission basis, they find it very difficult 
to retain any margin of profit after defrayine 
their costs of operation. Some mills are al- 
lowing only 3 percent commission where they 
do the billing, and 5 percent on softwoods and 
10 percent on hardwoods where the wholesaler 
is responsible for collections. Local whole- 
salers have agreed that a commission of 8 per- 
cent ought to be the minimum. 


Says Lumber Is Holding Its Own 


TacoMA, WASH., Nov. 14.—Voicing a mes- 
sage of hope and confidence in the future of 
the lumber industry Col. W. B. Greeley, secre- 
tary-manager of the West Coast Lumbermen’s 
Association, stirred 300 lumber operators and 
employees to enthusiasm at a mass meeting held 
last Tuesday night under the auspices of the 
Loyal Legion of Loggers & Lumbermen. 

“Lumber is still the standby for economical, 
adaptable and rapid construction, as it always 
has been and always will be,” the colonel de- 
clared. 

Passing from generalities Col. Greeley held 
his audience enthralled with his predictions 
regarding the future development of the in- 
dustry. 

The sawmill of the future will manufac- 
ture material suitable for the best type of 
construction, he said. The buyer will be able 
to order timber of this nature with the cer- 
tainty it will meet his requirements just as 
he now can order steel for any form of con- 
struction. 

Other uses for lumber in the future were 
pointed out by the speaker. He told of the 
development of grades, of new markets that 
will be opened up and of new uses for lum- 
ber discovered by intensive research. 

Lumber is more than holding its own in 
these days of retrenchment, he said. The in- 
dustry will come back just as the United 
States will come back. Just east of us is 
the greatest agricultural district in the world. 
In the lifetime of those present this district 
will be entirely rebuilt to meet the needs of 
the modern agriculturist and his home. That 
rebuilding will be done by the lumber of the 
Pacific Northwest. We must have faith in 
the future no matter how dark the present. 

Col. Greeley was introduced by Maj. Everett 
G. Griggs, president of the St. Paul & Tacoma 
Lumber Co., who paid a tribute to his work as 
head of the West Coast association. 

The meeting was organized by the wood pro- 
motion committee of the Four L with P. B. 
Mildon in the chair. W. C. Reugnitz, president 
of the Four L, was the first speaker and gave 
a brief history of the organization. George 
Pearson, of Bend, Ore., told of the formation of 
the first employees’ wood promotion committee 
in that city and of the spread of the movement 
to other lumbering centers. 

Both Maj. Griggs and Col. Greeley empha- 
sized the value of the aid given by the employees 
to develop the use of lumber and pointed out 
the need of bringing public officials back to the 
use of their home product in public construction. 

The meeting was preceded by a concert given 
by the Four L band. 
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The Heritage Due Your Children 


Something was handed down to you 
by your ancestors; something good or 
something bad; something matesial or 
something intangible; wealth, health, 
disposition, courage to “se whatever 
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fate awards. Whatever it was your 
debt can be paid only to posterity. 

In all probability your childhood 
knew the inestimable benefits of a 
home with plenty of room in it, sur- 
rounded by growing things, bathed in 
God’s own sunshine, open to the free 
winds of Heaven, with all outdoors to 
play in, with good earth to dig in, with 
things fresh from the garden to eat. 
Health, courage, energy were your 
natural heritage because your parents 
gave you that kind of home. 

What about your children? The 
debt you owe to posterity is greater 
because your own heritage was so 
fine. Your predecessors handed down 
to you something far better than 
wealth if you were so happy as to pos- 
sess a strong body, a clear head and a 
brave heart. 

Sut it’s pretty hard for a child to 
develop these in a crowded apartment 


in a crowded neighborhood. Neither 
chickens nor humans do so well in 


swarms. They have yet to develop the 
bee and ant technique. 

Look back on the splendid freedom 
of your own childhood. Work? Re- 
sponsibility? Yes, of course. Every 
boy knew how to build a barn; to har- 
ness a horse; to wash the buggy; to 
hoe the garden or to weed it. Do you 
consider that a hardship now? You 
know it was happiness, training, form- 
ing industrious habits, building a 
healthy body. What has your boy in 
place of that? Then there was plenty 


of room, both outdoors and in, to roam 
about, plenty of interesting things to 
investigate, trees to climb and brooks 
to wade, plenty of games and plenty 
of other children around to play them 
with. Compare that with the fate of 
the modern child in an otherwise child- 
less block of tall buildings, or at best, 
a block of all-alike houses with only a 
narrow walk between and no place but 
the street to play. One cannot help 
pitying the homeless children of the 





I’ve been thinking 
Lately a good deal 
About the money 

I drew out of the bank 
And put in 

The safety box— 
There isn’t as much 
In there now 

As there should be 
Because I’ve been 
Eating into it— 
And really 

I don’t feel 

At all comfortable 
About it— 

Tt isn’t 

Drawing anv interest 
And I am afraid 

T am going to 

Use it all up 

And have nothing 
Toa show for it—- 
I’ve a great 

Notion 

To go and make 

A down payment on 
A Home. 

Tt will be safe then. 
T'd feel I always 
Had something 

For a Rainy Day 
Or old age. 

Money may go up 
Or down. 

Stocks may lose 
Their value 

But a Home is 
Always 

Good Value. 











middle-class city dwellers of the day. 
You who knew the joys of a home 
set in a garden, owe it to your chil- 
dren to give them one as good; to give 
them the chance to grow strong, 
healthy bodies, smooth-working mus- 
cles, self reliant characters, interested 
minds. The child who has learned to 
work in a garden, to play in the out- 
of-doors, to know and understand and 
adapt himself to a neighborhood in 
which there are plenty of his peers, 
will never be bored with life and will 
never develop anti-social qualities. His 
mind will be well ordered, his thinking 
straight and his eyes unafraid. 


Beauty in the Housetops 


Riding about one of our large cities 
on an elevated railroad one gets a fine 


view of far-stretching acres of drab 
roofs. Most of them are good roofs, 


strong, durable, weather-resistant. But 
not by the wildest imagination could 
they be called beautiful. Long, black, 
monotonous lines stretch unbroken 
from eaves to ridgepole, from front to 
rear. Serviceable, no doubt. but how 
much a single dormer to the block 
would improve them! [ven the red 
brick chimneys here and there fail to 
brighten the landscape—or should one 
say roofscape? 

What will the aviators of the rising 
generation think of us as they look 
down on vast stretches of ugliness? 
Can there be no beauty in the house- 
tops? Air-minded America rises as one 
man and exclaims “Yes!” 

It may be that housetop ugliness is 
necessary in big cities, but certainly 
there is little excuse for it in small 
places. Modern roofing styles are at- 
tractive and modern roof lines show 
variety. 

One doesn’t have to get a bird’s-eye 
view to realize that there are many va- 
rieties of roofing materials today which 
add a mellow charm to the house be- 
neath them that delights the man in 
the street. There are deep browns and 
russet reds, soft greens and autumn- 
tinted mixtures in many of the roofs 
today that show what can be done to 
glorify the housetops. Even the chim- 
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neys are taking on artistic lines and 
roof lines of the new homes are pleas- 
ing to the eye. 

One of those plain old roofs can be 
beautified by the addition of dormer 
windows, which are extremely popular 
just now. 

Get ready for the air voyagers of 
tomorrow. Give your house a new roof 
that, like a hat, will put the finishing 
touch to a perfect ensemble. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 
owning and home improvement and to help create business. Show it to your editor. Free reprint on request. 
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Where Country Sales Involve Much Architec- | EEE 
ture—A Center of a Great Chemical Industry 
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As a person travels eastward along the 
fine highways and through the heavy har- 
vests of southeastern Pennsylvania, he pres- 
ently comes to a somewhat different type of 


farming. Maybe farming isn’t the word. 
In these days farming is associated with 
the agricultural problem and farm relief. 


But this type of farming comes nearer to 
being city relief, or at least relief from 
cities. It is the matter of country estates, 
usually owned by city men of wealth. These 
estates may or may not be in crops. Usu- 
ally they are, to a certain extent at least. 
They may have some live stock; but there 
are more horses than cattle, and these horses 
are usually blooded saddle stock. Now and 
then a person sees pure-bred cattle; gen- 
erally aimed at the business of entry in 
stock shows. 


Handsome Country Estates 


It would be easy to exaggerate this mat- 
ter of the country estates and to give the 
impression that here were great parks and 
city mansions. matter of fact estates 
and farms are more or less mingled, with 
the farms possibly in the majority. But 
the estates are numerous enough to give 
their own color to the general landscape. 
All through the East, near the cities, this 
kind of country living is to be found. The 
house is usually the important building, 
and it is a handsome place. Big grounds, 
well built fences, flowers, landscaping and 
the like are apparent. This naturally offers 
a special market to the local lumbermen, 
and these lumbermen need a special knowl- 
edge and experience to handle it. 


As a 
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The Brosius & Smedley Co., of Wilmington, Del., has specialized in 
delivery service and operates an impressive fleet of trucks 











The town of West Chester is 30 miles 
from Philadelphia and 16 miles from Wil- 
mington, Del. Since this is rather easy com- 
muting distance in these days of good trans- 
portation, and since the countryside around 
the town is fertile and picturesque, it be- 
comes naturally a center for this country 
living. V. L. Hoffman, of Hoffman & Bald- 
win, said in answer to our comment about 
the fine appearance of the farm groups that 
his company depended a good deal upon 
farming but not so much upon dirt farming. 
It deals with the dirt farmers, too; but 
their purchases are not so extensive. A 
few years ago some speculators thought 
they might as well make some money while 
the making was good, so they bought up a 
good many farms that seemed suitable can- 
didates for country estates. But things went 
a little wrong. The speculators, as such 
persons will, tried to get rich all at once. 
Then the stock market did some queer 
things, and the men with a desire for a city 
home in the country put off their plans. 
As a result there are some farms that are 
neither the one thing nor the other; neither 
food producers nor country homes. But that 
will change as soon as the kinks in national 
production and distribution are straightened 
out. 


A Model Yard 

Hoffman & Baldwin at West Chester have 
one of the big and handsome yards of this 
general territory; a plant that covers a big 
tract of ground, carries a diversity of stock 
and keeps the bins full. Unlike some of the 
yards we have seen in the last six months, in 
trips stretching from the Rio Grande to the 
Atlantic seaboard, this 
yard keeps its stock 
filled out. In fact from 
what we have seen 
lately it seems a fair 
guess that some of 
these eastern stocks 
in retail yards are not 
broken; shipments are 
coming in_ steadily, 
and lines look com- 
plete. George Smith, 
of this concern, said 
that ten cars had 
arrived within the 
previous three or four 
days and that more 
were on the way. 
“You can’t sell it if 
you don’t have it,” a 
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An earlier type of eastern house—brick ends and frame—to be found 
in the Pennsylvania-Delaware country 


number of these dealers remarked. Add the 
fact that at present wholesale prices are 
favorable, and these full bins at retail yards 
are pretty well explained. 

There is one item in this yard that was 
novel to me; an old-time item that I didn’t 
suppose was stocked anywhere. This is 
chestnut posts, split probably four inches 
thick and seven or eight inches wide and 
mortised for rails. More years ago than 
I like to remember I can recall seeing some 
of these mortised posts in the middle West. 
They were relics of pioneer days before wire 
fencing became at all common; but when I 
saw them they were all being used to hold 
wire. But in this area of country estates 
the mortise-and-rail fence is popular; a good 
fence to turn blooded stock without danger 
of injury, and a picturesque rural touch. 
Hoffman & Baldwin have their own gangs 
out in the hills, cutting, splitting and mor- 
tising the sticks right in the woods; and 
they are carried as a regular item of stock 
and are distributed to other yards. There 
is a display panel of this mortise-and-rail 
fence in the office. 


Much and Varied Fencing 

The yard carries a big stock of fencing, 
including red cedar posts in the round, 
brought in from Tennessee, and also taper: 
sawn redwood posts. There was a big stock 
of red cedar bean poles. A stranger to me 
inquired mildly if those bean poles might 
be sawlogs from which sub-standard lumber 
was cut! But he got his knowledge of sub- 
standard stock somewhere else than in this 
Pennsylvania yard. 

This yard carries a considerable amount 
of Four-Square; an item we seem to en- 
counter everywhere in these parts. 

The company has a handsome new office, 
built in 1930. The concern has been in busi- 
ness here 25 years; “since we were kids,” 
Mr. Hoffman remarked. 

From West Chester the department tra- 
veled down the highway along historic 
Brandywine Creek toward Wilmington. This 
is hill country again; mildly rugged and 
very beautiful. Wilmington is the big city 
of Delaware; an odd little slice of a State 
along the eastern line of Maryland that owes 
its separate Statehood to one of the early 
colonial accidents of settlement. Wilming- 
ton is at once a beautiful residence city and 
also an industrial point of considerable im- 
portance; the home of the great du Pont 
industries. Several dealers complained 
mildly that while the du Pont offices are 
in Wilmington, the corporation seems intent 
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upon locating its plants anywhere else but 
there. But this policy is doubtless made 
necessary by the fact that the plants are 
pest located near raw materials. It was 
also suggested that labor conditions had 
something to do with it. In any event the 
city is handsome and busy and wealthy. A 
fir concentration yard is located on the 
water front, and this western wood is to 
be seen in every yard and has taken a place 
solidly in local building; somewhat at the 
expense of the Carolina products. 


Western Wood in the East 


One Pennsylvania dealer who knows lum- 
ber from every angle remarked that the 
concentration yards for fir were a fine thing 
for eastern dealers. In his opinion this 
wood ought to be gotten into buildings as 
soon as possible, without long lying in 
storage. Once in buildings it was all right. 
“Fir is like every other kind of wood; in 
that it gives its best service in the climate 
where it grows,” he said. “When it’s well 
dried and is used reasonably soon it is good 
anywhere; but I don’t like to have it in 
stock longer than I can help. There’s one 


suggestion I’d like to make to the fir manu- 
facturers. 
they wouldn’t box the heart. 
to the 


I wish when they cut timbers 
It might add 
of manufacture, but 


a little cost 








‘about the amount of this credit. 
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and usually there can be little complaint 
Outside 
financing companies have made but little 
headway; not because their plans are not 
liked, but because there has been little need 
for their services. 


A Believer in Direct Advertising 


Mr. Penrose is an extensive advertiser; 
but as a general policy he does not believe 
the city newspapers do him as much good 
as some other publicity avenues. The build- 
ing class in the city is a rather distinct 
group; and the newspapers have rather too 
much waste circulation, though at that they 
are used for some general publicity. But 
Mr. Penrose prefers a carefully selected and 
corrected mailing list, to which he sends 
letters, home-building bulletins, advertising 
sheets and manufacturers’ dodgers. This 
direct-mail effort, he thinks, is more per- 
sonal and more flexible. It is possible to 
classify the list and to send the right sug- 
gestion to the right person. 

W. W. Melson, of the Brandywine Lumber 
Co., located on the stream by that name, did 
not take quite so hopeful a view of trade. 
However much, or little, the yards have 
been selling, he thinks the real needs of the 
city call for more house building than it 
has done this year, and he is not sure when 


able that this happens in any industrial city 
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that has a large population of corporation 
office employees. In any event some of the 
money that might have been used to build 
houses got sponged up in the market. One 
may guess that the percentage was not so 
great, at that; but those final margins of 
savings have an effect out of all proportion 
to their amount when it comes to influenc- 
ing the solid purchases. 


Mr. Brosius stated also that one of our 
well known mail-order friends, who not only 
sells materials but also organizes credit, has 
made quite some hay in the local fields. This 
harvesting has been checked a bit the last 
year or so, but earlier than that it was 
painfully apparent. The reason for these 
sales by mail, at admittedly full if not over- 
full prices, was the possibility of getting the 
whole job of buying and financing done at 
one crack. Many: people who don’t borrow 
much money are not happy over doing it. 
The prospect of having to dicker for mate- 
rials one place and for loans in two or 
three others rather has them_ stopped. 
Along comes our out-of-town agent, and in 
one operation he offers the whole works. 
He allows repayment to be spread over 15 
years, by the month. “Under such condi- 
tions,’ Mr. Brosius said, “the buyer isn’t 
much interested in saving a few dollars on 









































Yard display of rustic fencing which is popular in this eastern territory, 
being used to close in big estates 


those fir logs are big enough so that boxing 
the heart in a 6x6 isn’t necessary.” 

Morris P. Penrose, of the Concord Lumber 
Co., in Wilmington, thought that 1931's 
trade was fair enough; not spectacular nor 
likely to make an all-time record but quite 
steady. He added that the city has a good 
local association. one that succeeds in keep- 
ing trade policies running along lines fair 
to dealers and to the public. This organi- 
zation, it need hardly be added, does these 
valuable things by means of education and 
by keeping sound principles and the rea- 
sons for them before the members. The 
facilities for getting building loans work 
quite well, when volume is large as when 
it is small. Loans seem to be rather di- 
vided up; for in the city there are many 
judgment bonds, taken by contractors, and 
these bonds are roughly equivalent to third 
mortgages. Banks are usually ready to take 
first mortgages on conservative appraisals 
up to or a little beyond 50 percent. Then 
there are second-mortgage companies, local 
concerns, that will carry 20 or 25 percent, 
depending on what is ahead of the second 
mortgage, the location of the property and 
the moral risk of the owner. The judgment 
bonds add still more to the margin of credit; 


concatenated events will start that building 
into progress. 

The Brosius & Smedley Co. is one of the 
large lumber and coal concerns of Wilming- 
ton, and among other things it handles a 
good many industrial sales of lumber. L. W. 
Brosius said the biggest single block in the 
wealth and power of the city consisted of 
the du Pont principals, executives and em- 
ployees. Even with few du Pont factories 
in the city, the great general offices and 
collateral interests colored the life of the 
place and affected quite directly all the city’s 
business, including the sale of lumber. This 
lumber company apparently has specialized 
in delivery service and has an impressive 
fleet of trucks. Most of the machines we 
noted were semi-trailers, equipped with sup- 
plementary trucks that permit the trailer 
body to be loaded while the power unit is 
out with another load. We noted a lumber 
body loaded with canvas baskets of coal. 
Quite a bit of coal has to be carried; and 
this makes possible the use of the ordinary 
lumber body for the purpose. 

One of the less helpful factors of the last 
couple of years centers about the general 
practice of Wilmingtonians to invest their 
savings in stock-market margins. It is prob- 


concern has a big 


Office building of Hoffman & Baldwin at West Chester, Pa., which 


plant with bins full of diversified stocks 


his lumber bill. He knows when and what 
he must pay, and if the lumber cost him 
three times as much he might still do it be- 
cause of the convenience and the long 
terms available.” 

Charles Simmons, of the Simmons Lum- 
ber Co., also mentioned Wilmington as a fir 
market and the fact that he handles a 
good deal of stock from the local concen- 
tration yard. It is rather crowding the 
former use of shortleaf, but dense longleaf 
still holds its place in structural timbers. 
Ponderosa has come into the market to a 
limited extent but has as yet not reached 
much volume. 


Another Federal-Loan Suggestion 


Paul H. Grubb, of Frank W. Grubb & 
Sons Co., was not quite so sure as some 
other local lumbermen that local loans were 
adequate to local needs. He does not know 
how details should be worked out, but he 
rather favors the idea suggested some 
months ago in these columns by H. W. Gal- 
braith, of Amarillo, Tex.; that a way be 
perfected to bring Federal money into the 
house-building field as it is brought into 
the farm-mortgage field by the land banks. 
Mr. Grubb added that home building was 
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quite good at the time, though industrial 
sales were a bit slow. 

The Victor R. Pyle Co. is a suburban yard 
with the general stock which such a yard 
finds useful; lumber, paint, hardware, in- 
sulation, stock millwork and the like. Stock 
millwork doesn’t always fill the bill; for 
city houses are usually built to architects’ 
specifications. But suburban homes and 
smaller places in the city make good use 
of stock sizes. 

Unfortunately for us, William F. Monigle, 
of the L. C. Kent Co., was away the day 
we called. This is a big and attractive 
looking plant. 


AMERICAN 


Sees Hope for Revival 


A more wholesome tone in October business 
sentiment, although not yet felt in the con- 
struction industry, is likely to bear favorably 
on the future revival of this industry accord- 
ing to statements in the October statistical re- 
ports issued by F. W. Dodge Corporation. In 
connection with figures on construction con- 
tracts awarded in the 37 States east of the 
Rockies, this organization points to an Octo- 
ber “revival of business and financial confi- 
dence from a state verging on panic toward a 
more healthy anticipation of constructive solu- 
tions of underlying financial problems. While 
this turn of sentiment is the essential first step 
toward recovery, it has not yet gathered sufh- 
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three major construction classes with $99,. 
092,400. This was followed by public works 
and utilities with $82,461,700; and residentia] 


building with $60,540,100. 

Two of the thirteen Dodge districts pro. 
duced October gains in dollar contract totals 
over that month of last year. Non-residen- 
tial building contracts in the Metropolitan 
New York area, with a gain of $22,000,009 


over October, 1930, put the month’s total for 
that district 12 percent ahead. This gain 
was accounted for by the letting of contracts 
for three units of the Radio City project, 
The middle Atlantic territory showed a $23,- 
000,000 gain in public works and utilities 
projects, or a 31 percent total gain over Oc- 
tober of last year. 

Comparison of the month with September 
records show advances in the New England, 





It has been noticeable through this east- 
ern country that insulation has established 
a firm place for itself in standard home con- 


ume or construction 


cient moment to affect favorably business vol- 
volume.” 
Construction contracts awarded during Oc- 


Metropolitan New York, and middle Atlantic 
territories. In the first named the month's 
total of $25,362,800 was ahead of September’s 
$22,989,000. In the Metropolitan New York 


tructi is a g¢ ; ; tober, according to the Dodge survey, area $89,518,600 compared with $67,483,500 in 
ere. died gees setter, ee and amounted to $242,094,200 in the States September. The middle Atlantic district's 
winter; as a protection both against the east of the Rockies, or 28 percent under Oc- $42,460,300 in October compared with $27,- 
heat and against the cold. tober, 1930. Non-residential building led the 635,500 for September. 


Adds Line of Electric Appliances 


Rome, N. Y., Nov. 16.—In line with the modern tendency of lumber 
and building material dealers to broaden out their lines, and to consider 
as within their legitimate field the sale of not only the materials that 
enter into the construction of the home, but much of the equipment and 
furnishing of the home after it is built, the Beach Lumber Co., of this 
city, a few months ago added a department for handling electric refriger- 
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“The Place to Go Shopping for a Home”—The attractive office and 
store building of the Beach Lumber Co., Rome, N. Y. 


ators and household appliances of every sort, which has proved very suc- 
cessful. 

“The and “The Place To Go Shopping for the 
Home” are two slogans which the company uses to emphasize the scope 
of its field. And it is apparent that its recent addition of an electrical 
appliances department is a logical extension of that field. 


Home of Homes” 


“Along last January,” said S. H. Beach, jr., president of the company, 
“we became interested in General Electric refrigerators. They had pre- 
viously been handled by a music store in town, which discontinued busi- 
ness, giving us the opportunity of getting the franchise. It looked like 
a good thing, and I still believe it is. About that time the distributers 
for electric stoves, washing machines and ironers, vacuum cleaners ets., 
visited us telling of a new plan that the General Electric Co. had in the 
distribution of its products through one store in each small community. 
As soon as these plans were definitely announced and details received we 
went into the matter carefully, concluding that it was a good bet. We 
are now the representatives for all General Electric home appliances. 

“Much to our surprise, even during the present times, we have been, 
and are, selling appliances. Refrigerators amount to the biggest item 
in individual dollar sales, and thus far the refrigerator sales have out- 
numbered those of the small appliances, due partly to the fact that we 
had three months’ start on the refrigerator prospects before taking on 
the small appliances.” 

The company remodeled its building in the early part of this year, add- 
ing the spacious display room for electric appliances shown in one of 
the accompanying pictures. As a feature of the opening of the new 
department a contest was staged, with G. E. appliances to the value of 
of more than $200, ranging from a first prize of a radio worth $72.50 to 


tenth prize of a flatiron worth $6, for the best answers to three simple 
questions concerning the store arrangement. At the opening demon- 
strators from the factory were present to explain the workings of the 
various electric appliances. 

The General Electric Co. furnishes, through the General Contract Pur- 
chase Corporation and the Commercial Investment Trust Corporation, 
a finance plan covering the various electric appliances sold. 

This department of the Beach Lumber Co. is in charge of a man who 
is on a salary and a small bonus for all electric apnliance sales. His work 
is confined to the electric appliances department, although he of course 
turns in leads on other business that he may learn of. All other electric 
appliance salesmen work strictly on commission, but they also turn in 
leads on other merchandise. 

A previous expansion into the house furnishings field was taken by 
the Beach Lumber Co. something more than a year ago, at which time 
the only store in town that paid much attention to handling floor cover- 
ings went out of business, and the lumber company put in a stock of 
inlaid and printed linoleums. These commodities are handled through 
jobbers and every linoleum jobber is also a distributer of some kind of 
“soft goods’—in other words, wool rugs and carpets. Likewise, any 
salesman versed in linoleum generally has a pretty fair knowledge of 
wool rugs, so the addition of linoleums quite logically developed into the 
addition of wool rugs and carpets, resulting in a full-fledged floor cover- 
ing department. Mr. Beach says that the sales of these goods have been 
very encouraging. The Armstrong line of linoleums is handled, together 
with the Mohawk line of Axminister and Gulistan American oriental 
rugs. The floor covering department is in charge of an experienced man, 
who is on a salary basis. 

The Beach Lumber Co. also carries a complete stock of Curtis wood- 
work, Yale-Towne builders’ hardware and a complete line of paints, as 
well as the usual stocks of lumber, building material and mason supplies. 





Some months ago the Beach Lumber Co. remodeled the interior of its 
store to provide for this complete electric appliances department 
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PorrstowN, Pa., Nov. 16.— ~~ was laid 
Some local statistician has figured flooring, 
out that the lumber furnished by 
Frederick Brothers (Inc.), of this 
city, for construction of the Hill 
School’s new gymnasium and bas- 
ketball court if laid end to end 
would extend a distance of 90 
miles. l'igured board measure, the 
total is 260,458 board feet, probably 
the largest amount of lumber ever 
used in any building erected in this 
city. The gymnasium, costing 
¢950,000, and the basketball court, 
costing $125,000, are additions to 
the above well known preparatory 
school. 

While the lumber supplied by 
the Frederick concern formed an 
important part of the materials 
actually used in construction of the 
building, it also was used ex- 
tensively in making piers and 
forms, scaffolding and_ bracing. 
The concrete floor of the gym- 
nasium is covered with longleaf 
yellow pine 1x3, and on top of that 


No. 1 
1x2'4 inches, 26,000 feet 
of each being required. In addi- 
tion to this, 100,000 feet of fram- 
ing lumber from 2x4 to 6x8 inches 
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Much Lumber Goes Into Additions 


Michigan maple was furnished. 


14x10 inch. The 


RTS iy 





\ The contract also 
included 37,000 feet of 1x12 short- 
leaf yellow pine, and 70,000 feet of 
lumber was 
shipped direct from mills in North 
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to School 


and South Carolina and Michigan, 
and delivered direct to the job as 
fast as it arrived. It was pur- 
chased by Frederick Brothers 
(Inc.), through B. C. Baer & Son, 
wholesalers of Reading, Pa. 

“Orders for lumber such as these 
are very welcome to lumber deal- 
ers, especially during these slack 
times and in towns the size of 
Pottstown,” “remarked R. D. Fred- 
erick, who added: “Plenty of con- 
crete and steel were used in this 
building, but that did not keep the 
contractors from using a _ large 
quantity of lumber. As we see it, 
lumber still is a very necessary 
building material, even though sub- 
stitutes are much in use.” 

Mr. Frederick also said that 
business here during this year has 
been fair. Very little residential 
work is being planned for the near 
future, but a few other large con- 
struction projects are under way, 








Showing the gymnasium addition in course of construction 


which he thinks will help to bring 
better times back soon. 


Increases Sales By Pushing Modernizing 


BREMERTON, WaAsu., Noy. 14.—‘“In telling of 
my recent experiences in the retailing of lum- 
ber,” said C. W. Johnson, of the Johnson Lum- 
ber & Iuel Co., to the representative of the 
AMERICAN LUMBERMAN, “I do so from a sense 
of gratitude to the dealers who have told in 
the columns of your paper of their experiences, 
which has been of value to me in my business, 
and with the thought that my experiences like- 
wise may be of benefit to other lumber dealers. 

“lor the last two years we have devoted 
quite an effort to modernization, and have 
found a nice profit in this work. It has been 
a life-saver this year. The total of our city’s 
building permits thus far this year is slightly 
in excess.of last year; and there is no reason 
to think the balance of the year will not show 
about the same rate of increase over the pre- 
ceding year. 

“At the same time the type of business that 
makes up the total of permit values is greatly 
different this year from that of last year. Last 
year a high school costing $93,000 was _ built. 
This year there has been no such large single 
item, but instead, more than twice the number 
of single family dwellings have been erected. 
Too, there has been an increase of about 20 
percent in the amount of permits taken out cov- 
ering modernization work. So that while our 
total of building permits is only slightly more 
than a year ago, it is almost entirely represented 
by the building of new, and modernizing of old 
dwellings and other structures. 

“Comparing the two years from the stand-~ 
point of our own yard; our total volume of 
sales will be approximately the same for the 
two years. However, our sales of fuel have 
thus far ran only 50 percent as heavy this year 
as last, and a few other items have shown de- 
creases, and we have made up the deficit of 
sales by increasing the volume of lumber and 
building material sales. 

“We have sold 30 percent more lumber and 
building material this year. This we have ac- 
complished largely by pushing modernization 
work. We have some very capable workmen 
in Bremerton, and some very practical jobs 
of modernizing have been done. These well- 
done jobs have enabled us to sell other jobs. 
We take it as a foundation principle that un- 
less we are able to show the home-owner an 
increase in the value of his property, from a 
Sales standpoint, of at least the cost of the 


work, that it is not good business for him to 
spend the money to make the change, nor for 
us to make the sale of the job. We point out 
to the home owner as an added profit the 
added comfort and convenience of his home; 
the greater attraction for his family; the in- 
creased pride of himself and family in their 
home; and the heightened standing among his 
friends. 

“One of the problems we have not yet solved 
is the financing of homes, or modernization 
work, or other buildings, for such people as 
come to us, or need such work done; who have 
a substantial interest in their home; who have 
reasonably secure positions, and whose credit 
standing is high, but are without money to pay 





Office building of the Johnson Lumber & Fuel 


Co., Bremerton, Wash. 


cash for such improvement or material. Dur- 
ing the present year we have financed slightly 
more than $12,000 of such business ourselves— 
and I am sure we had to turn down, for lack 
of financing ability, more such jobs than we 
were able to finance and secure. On the jobs 
we took we allowed the customer to make pay- 
ments as he could—the average length of time 
to pay an account was six to eight months— 
and we charged 8 percent interest annually on 
the balance due us; and we made no financing 
charge. 





Be like a ball player—the thing 


he is always working for is home. 


“We are trying to make arrangements with 
local people to finance all such business that 
we can secure during 1932 that we can not 
ourselves finance. I feel sure that we can 
greatly stimulate our business by providing 
such a financing plan. When we work out an 
acceptable plan it is our intention to put a 
capable man to work actively soliciting mod- 
ernization jobs, re-roofing work etc. in the ter- 
ritory in which we operate. Our truck drivers 
also keep their eyes open for sales opportunities, 
and often bring in tips which lead to sales. 

“T want to add that we are not ‘bargain 
hunters’ when it comes to buying materials; 
we buy the best grades only, and we have found 
it pays us to do so. Our lumber is from the 
best mills and while it costs more we can get 
more for it and sell it easier than if we were 
trying to sell low grade lumber at a very 
cheap price.” 





Talking About Termites 


While the termite has been active in various 
sections of the country for many years, it is 
only within a comparatively recent period that 
particular attention has been devoted to ways 
and means of exterminating the pests and pre- 
venting termite damage to buildings. One of 
the most interesting publications dealing with 
this subject is an attractive, profusely illustrated 
pamphlet entitled “Termites—A Growing Men- 
ace to Untreated Lumber,” recently published by 
the Ayer & Lord Tie Co., brief reference to 
which was made in the Nov. 14 issue of the 
AMERICAN LUMBERMAN. Retail lumber dealers 
who are interested in assisting the people in 
their communities to immunize their homes from 
attacks by termites will find this pamphlet a 
valuable addition to current information on this 
subject. This pamphlet not only tells what the 
termites do and how they do it, but offers help- 
ful information on how to prevent this damage 
through the use of pressure treated lumber. 
Copies of the pamphlet may be had by address- 
ing a request to the general offices of the Ayer 
& Lord Tie Co., in Chicago. This is one of 
the outstanding wood treating concerns in the 
country, operating plants at Carbondale, IIl., 
Grenada, Miss., North Little Rock, Ark., Louis- 
ville, Ky., and Montgomery, Ala. 
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Finds This a Better Way of 
Stating Discount 


Numerous lumber dealers offer discounts of 
up to 5 percent to customers who pay their 
bills promptly by the tenth of the month fol- 
lowing purchase, and have found that this 
helps hold down the total amount of accounts 
receivable, and reduces collection costs. But 
Curran Brothers (Inc.), lumber dealers of 
Pomona, Calif., find that the mere statement 
of the percentage of discount allowed doesn’t 
bring in the money as rapidly as showing in 
dollars and cents the exact amount the cus- 
tomer will save by paying promptly. 

“When we make out our statements,” says 
Charles P. Curran, president, “we imprint with 
a rubber stamp our terms which read: 

"A Giscount Of .cccees deductible for 

payment if postmarked on or before 

pokeecooan eons we or net and due on 

the 10th of the month following. In- 

terest at 1 percent per month on oOver- 
due accounts.’ 


“Then in red ink we fill in the amount in 
dollars and cents that may be deducted, and 
the date of the month by which the bill must 
be paid if the deduction is permitted. We do 
not mention the percentage of discount. What 
the customer is really interested in is the 
amount he may save in dollars and cents, not 
in the percent. 

“In other words, we have found that a state- 
ment showing a potential saving of $5 on a 
$100 bill is much more effective than a state- 
ment which suggests that 5 percent discount 
will be allowed. If the customer is interested 
in the percentage of discount he can figure that 
out afterwards. 

“As a result of this policy, which has been 
in force for four or five years, we have re- 
duced our accounts receivable by about two- 
thirds and find ourselves with a long list of 
customers who are good enough business men 
to take advantage of all discounts. In fact, 
we cultivate the responsible contractor and 
home owner and decline to do a credit busi- 
ness with any person who can not or will not 
pay his bills promptly, for we do not believe 
that the lumber dealer should be the contrac- 
tor’s banker. Usually we know that the money 
is in the bank, or in equally safe a place, before 
we let the merchandise go out of the yard.” 


Encourages Winter Building 


In a recent bulletin sent to retail lumber 
dealers, the Oak Flooring Manufacturers’ As- 
sociation of the United States suggests that 
these dealers urge their prospects not to wait 
until spring but to go ahead now with building 
or remodeling jobs. According to this circular, 
recent surveys show that a house can be built 
or remodeled for 10 to 20 percent less in winter 
than in summer: that cold weather does not 
hamper labor efficiency any more than _ hot 
weather; that cold and snow interfere no more 
with building and remodeling in winter than 
rain does in summer: that any building material 
can be used just as efficiently in winter as in 
summer; that material costs are lower and de- 
liveries more prompt and, finally, that spring is 
the ideal time to move into a new home, and 
winter the ideal time to have remodeling done 
and be ready for spring. 

To assist the dealer in developing prospects 
of this kind, the association has suggested lib- 
eral use of its new folder, “What About the 


Fourth House?” This is a publication of vital 
interest to the contractor-carpenter customers of 
the retail lumberman. This booklet is only one 
of a number of sales helps prepared by the as- 
sociation for the use of retail lumber and build- 
ing material dealers. Information about these 
sales helps will be given by the Oak Flooring 
Manufacturers’ Association, 1812 Sterick Build- 
ing, Memphis, Tenn. 





Discuss Code Restrictions 


SAN Francisco, Cauir., Nov. 17.—Arthur C. 
Horner, western manager National Lumber 
Manufacturers Association, has just returned 
from a week's trip to Phoenix, Ariz., where he 
attended a meeting of the local retail lumbermen 
and manufacturers representatives with the 
Phoenix building code committee. The meet- 
ing was held to discuss several very restrictive 
revisions of the proposed new code which would 
considerably restrict the use of lumber. Mr. 
Horner found that the proposed new code had 
already been submitted to the Phoenix city 
commission by the building code commission but 
at the request of the local lumbermen it was 
withdrawn temporarily and the matter was dis- 
cussed at some length. As a result of this meet- 
ing the majority of the building code commit- 
tee agreed to all the important changes recom- 


mended by the lumbermen. It is expected that 
the building code, as revised, will be again pre- 
sented to the city commission and will be enacted 
during the early part of 1932. 





Big Drop in Building Costs 

Pine Biurr, Ark., Nov. 16.—Pine Bluff 
lumber dealers have compiled a list of figures 
taken from price lists for 12 years that show an 
amazing decline in lumber and building mate- 
rials. Today, according to these figures, it will 
cost about one-third of what it would have cost 
in 1920 to build the same house or garage, or 
to remodel an old building, reroof a house or 
make general repairs to a home. 

The startling decrease of more than 60 per- 
cent is shown in practically every item of build- 
ing material. 

Shiplap that cost in 1920 $55 per 1,000 feet 
now sells for $18. This is a drop of more than 
67 percent. Two-by-fours that cost $48 in 1920 
are selling for $15 per 1,000 feet, a decrease of 
6834 percent. 

It has been the favorite contention of the 
potential builder, or owner planning repairs on 
his home, that the cost of lumber and building 
material was the factor which held him back. 
Today the $10,000 home of 1920 can be dupli- 
cated for $3,300. 











This Week’s Timely ‘Tip 


Here’s a Real Idea for Selling Roofing 


An interesting merchandising aid has been devised by the Sun 
Lumber Co., Ventura, Calif., for selling roofing, and demonstrating it 
in a practical manner so that the customer can visualize the various 





Thus merely by interchanging the panels the customer may see how 
the various patterns and effects will look. This makes an interesting, 
easy and practical presentation of materials, as well as a stimulating 
and attractive display for the office. The exhibit was made by the 
company’s employees and has proved to be an excellent aid in selling. 


effects. A miniature house, 
about two by three feet, was 
built in exact replica of a 
modern frame dwelling and 
painted in natural colors. This 
is set upon a table immedi- 
ately in front of the main en- 
trance to the office. One side 
of the roof is removable, and 
under the table, supported by 
cleats on which they easily 
slide in and out, are twenty 
panels of exact size to fit the 
movable portion of the roof. 
Each panel shows a distinct 
design and make of shingle, 
of the exact materials offered 
for sale, but cut to scale and 
made to conform to the size 
of the miniature house. One 
of these panels is seen, lean- 
ing against the table, in the 
foreground of the picture. 
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Interesting Old Church Attests 
Permanence of Wood 


Moravia, N. Y., Nov. 16.—The observance 
two months ago of the 125th anniversary of 
the First Congregational Church, of Moravia, 
emphasizes anew the enduring qualities of good 
wood construction. The church building, erected 
108 years ago, is a fine example of colonial 





First Congregational Church, of Moravia, N. Y., 
built of wood in 1823 and perfectly sound 
today after 108 years of constant service 


architecture and construction. The main part, 
consisting of the auditorium, was built in 1823, 
and an addition was constructed in 1870. 

Through the kindness of William Fitts, a 
trustee of the church, some interesting in- 
formation concerning the older portion of the 
building has been obtained. 

The builder was a local carpenter who ob- 
tained all his lumber from a nearby sawmill of 
those days. The sills are of hewn white oak, 
10x12 inches, either 41 or 49 feet long, these 
timbers being perfectly sound today. The 
studding is mostly of oak, with some hemlock, 
sawed, 4x4 pieces. The siding is of white pine 
clapboard put on six inches to the weather. 

The upper sleepers are of white oak, 5x10 
inches and 40 feet long, hewn by hand, and like 
the sills and other timbers are perfectly sound. 
The purline plates are of the same material, 
hewn by hand, 12x10 inches and 49 feet in 
length. The rafters of white oak were sawed 
in some instances and hewn in others, and a 
few hemlock rafters appear, all being 6x8 inches 
and 30 feet in length. The roof boards are 
mostly of white pine and hemlock, many of 
them 14x19 inches in width, with others of less 
width and of various lengths, all being 11!¢ 
inches thick. 

Apparently the original floor was of pine 
boards, random widths, which now form the 
sub-floor, oak flooring having been laid over 
the original floor a few years ago. The floor 
joists are of white oak, sawed, 4x6 inches, 10 
feet long. Most of the other wood of the in- 
terior is of pine, ash and chestnut. The orig- 


inal lath and plaster are in service, and with’ 


the exception of a few patches the walls and 
ceiling are as good as ever. All exposed finish 
is in the original natural grain. 

Construction of the belfry is of interest, the 
posts being white oak, 9x13 inches, 26 feet long, 
hewn. The belfry has in it ten of these, all of 
which are sound. They support a large bell 
above, and also the upper section enclosing the 
bell, with a dome above that. 

“This church building was extra well con- 
structed in the first place, has always been well 
painted and cared for, and is still in perfect 
condition of soundness—good for at least an- 
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other century,” commented H. K. Crofoot, local 
lumberman, adding, “You can not beat good 
wood as a lasting, satisfying building material.” 


Watch Ou 


The Eclipse Lumber Co. has sent out from 
its general office in Clinton, Iowa, the follow- 
ing circular of warning to all branch yard 
managers : 

Tuesday forenoon, Nov. 10, a man came 
into our Denison office’ saying he had re- 
turned a 20 rod roll of Red Brand fence 
which his renter had bought and paid for in 
August. Mr. Imes went to the wire plat- 
form and found the roll -setting where a 
person would drive through the-lower alley 
and unload it; he couldn’t find the sale but 
the par¢y had a good story about his renter 
buying it and did not usé it, and Imes, seeing 
the wire there away from the pile, gave the 
party a check for $8.60. After the man had 
left, Imes determined to find the sale, and 
couldn’t—so they checked the wire with the 
stock sheet and found the transaction would 
make his stock off 20 rods; then, close inves- 
tigation showed where the party had taken 
the roll off the pile and placed it over by the 
alley gate. The party gave the name of 
R. E. Moore (and signed the ticket for our 
cash fund record). He is between 35 and 
40 years old, dark hair, about 5 feet 10 inches 
tall, weighing about 165 pounds, was wearing 
dark suit with white pin stripe and black 
shoes, black overcoat, light gray hat with 
narrow black band and wore a K. C, ring. 





“It would have been more appropriate if this 
chap had slightly changed the evidently fictitious 
name to R. E. MORSE,” comments F. J. Ward, 
president of the Eclipse company. 





How Auto Park Was Built 


SEATTLE, WAsH., Nov. 14.—The leasing of 
vacant lots in business districts for automobile 
parking is a development whereby the lumber 
dealer may profit. For example, take the case 
of C. Pruessing, who has recently established 
the Pioneer auto park at Sixth avenue and 
Madison street, this city. 

He wanted an attractive park, and marking 
off the car spaces with whitewash was thought 
not good enough. Besides, the whitewash lines 
soon disappeared. Concrete was too expensive. 
Lumber was the solution. His lot measured 
180 by 120 and with systematized parking he 
figured he could accommodate about 75 cars. 

So Mr. Pruessing got in touch with the 
Hamilton Lumber Co. It was decided to out- 
line each space with 2x4s. The distance be- 
tween cars was 12 inches, so he added some 
1x12s to his estimate. A fence being needed, 
he decided upon the diamond pattern, shown 


31 


though the cars would bump into them and 
throw them out of line. So several loads of 
cinders were used to fill flush to top of the 
2x4s. 

Each lot is large enough to park a 5-ton 
truck. 


Forbidden by Old Law to Cut 
Logs in the Street 


Digging in some ancient history, a repre- 
sentative of the National Association of Real 
Estate Boards relates that in 1812 a distin- 
guished English jurist declared that it was an 
indictable offense for a timber merchant to cut 
logs in the street adjoining his yard. This 
jurist was Lord Ellenborough, ‘and in giving 
decision in this case he said: 

“He is not to eke out the inconvenience 
of his own premises by taking in the public 
highway into his timber yard, and if the street 
be narrow he must remove to a more com- 
modious situation for carrying on his business.” 

This same investigator found that back in 
1812 the court ruled against parking on the 
highways. In ruling that it was an indictable 
offense for stage coaches to stand at long in- 
tervals in public streets waiting for passengers, 
Lord Ellenborough said: 

“No one can make a stable yard of the 
King’s highway.” This is believed to have 
been the first judicial ruling on parking. 


Cabinet for Glass Storage 


A cabinet used for 








glass storage by the 
Harris Lumber Co., Loveland, Colo., has a 
number of advantages. The stock of glass is 
compact, within small space. Glass is handled 
in and out with minimum risk of breakage. 
Only a moment is required to ascertain where 
a wanted size is. Inventory can be taken in a 
few minutes at any time. 

This glass cabinet is located in the office and 
display room, at rear. The cabinet is 8 feet 
long, 7 feet high, and width tapers from 48 
inches at one end to 24 inches at the other. 
Narrow compartments for glass are provided 
by perpendicular partitions, parallel with one 
another. There are two sets of these com- 
partments, upper and lower, formed by hori- 
zontal partitions at varying heights. The larg- 
est glass stored is 36 inches by 68 inches. 

Width of glass in a compartment is indicated 
by a figure, indicating inches, written upon the 
horizontal partition. Height is indicated by a 
gauge, in inches, on side of partition. Height 
of a piece of glass within a compartment is 
easily checked by tilting it against the side and 
noting at what point on gauge it stops. The 
gauges on compartments show such heights as 
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By use of lumber this Seattle (Wash.) auto park was speedily equipped for business 


at the back in the picture. For the fence he 
ordered 1x4s, 6x6s and 4x4s for the alternate 
posts. The entire lumber bill came to only 
$86.50. 

Mr. Pruessing laid the 2x4s on edge. Each 
parking space is 10 feet deep and 16 feet wide. 
He put the 1x12s on top of the 2x4s that di- 
vided the cars, and painted them green. At 
this stage the 2x4s and the 1x12s looked as 


36 inches, 42 inches, 50 inches. Widths are in- 
dicated in large variety. The smallest dimen- 
sions given a compartment are 8x10 pieces. 
Since the cabinet was introduced the com- 
pany’s glass business has grown a great deal, 
and at present space on top of the cabinet is 
being used, while in a rear room 36x68 glass 
is stored. The company does considerable busi- 
ness in automobile glass, including headlights. 
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Dealer Displays His Wares 
in Pleasing Way, and Sells 


A house wrecker soon learns how lumber is 
used in a house, and he knows, without any one 
having to tell him, how certain kinds of boards 
and dimension “stand the gaff” of actual use 
in a building. He gets to thinking of boards 
by the piece, rather than by the hundred or the 
thousand feet, for his men salvage them a piece 
at a time. He sells this used lumber that has 
been salvaged, and for many purposes it is ex- 
cellent. But not for all purposes, so soon he 
finds himself selling new lumber, and in time 
he may make new lumber his main business. 
Often when he becomes a regular dealer in new 
lumber, he becomes a good one. In cities there 
are a number of such firms. 

An excellent example, in Chicago, is the 
Ashland Lumber Co., at 1800 North Ashland 
Avenue, and its recent affiliate, the Singer 
Lumber & Supply Co., located not far away on 
Milwaukee Avenue. The accompanying illus- 
trations show how Sidney C. Masser and his 
organization have been carrying on a business 
that has netted a profit in recent months when 
many would have been glad to show even a 
balance. 

In the first place, it is apparent to the visitor 
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moving or not, it is a 
display that can hardly 
be ignored. Further- 
more, those who have 
been passing this place 
near a railroad viaduct 
for several years will 
remember the  sour- 
looking place it used 
to be, and will have a 
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kind thought on that 
account, for the pres- 


ent office with its 
shingled walls and 
roof is an attractive 


building, and the dis- 
plays of millwork are 
painted a pleasing brown, well calculated to 
arouse interest instead of the disgust that might 
result from colors that are too loud. 

Inside the office the same plan of keeping the 
products well displayed is in use. Inclosing the 
office space is a wooden counter, on which are 
trays to hold literature and samples of wall- 
board and other similar products. Shingles are 
in panels, that the true effect may be noted. 








The main office of the Ashland Lumber Co., Chicago, showing the outdoor display of millwork, 
shingles, roofing etc., and the well kept appearance of the establishment 


that this dealer believes it worth while to let 
his customers know what he has to sell. Ona 
long rack over the office and yard entrance are 
hung doors, sash, samples of shingles, screens, 
and other products of a similar nature. Some- 
times they sway a bit in the wind and the mo- 
tion helps to catch the eye of the passerby. But, 
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Samples of shingles and wall board form a sort 
of frieze, and are placed with consideration for 
artistic balance. Here are displayed interior 
doors, and the demonstration window frame 
which was described in the “Timely Tip” in the 
Sept. 12 issue of the AMERICAN LUMBERMAN; 
by means of it, customers who bring in window 


This light International truck, speedy and dependable, is just the thing 

for hurry-up deliveries, and the side brackets make it possible to carry 

some long boards easily; in the background is the building, formerly 
an office, now used for storage of molding and similar stock 


dimensions may show where they measured. 

The Ashland yard is on both sides of the 
street (which, for the benefit of those not ac- 
quainted with the city, is one of Chicago’s prin- 
cipal thoroughfares, both auto and street car), 
and the little building which once served the 
company as an office and now is a store room 
is also made attractive with stained shingles. 
The garage is nearby, and it houses the Inter- 
national hurry-up truck illustrated, designed to 
deliver small orders with utmost speed. 

The other two pictures were taken less than 
a mile away, on Milwaukee Avenue, at the 
office of the Singer Lumber & Supply Co., 
which is owned by the Ashland company. Be- 
fore the present owners acquired it it was a 
desolate place indeed, as the photo shows (and 
some improvements already had been made 
when this picture was taken), but stained shin- 
gles were applied, a display window was in- 
stalled, new and attractive woodwork was put 
in, inside, and the whole place was cleaned up. 
Then an outdoor display was made at this place, 
too, and Manager David Chapman is doing a 
nice business in new and used lumber. His 
customers have had an object lesson in what a 
few shingles and some glass and some elbow 
grease can accomplish, and they are doing some 
remodeling “on their own hook.” They are 
not allowed to forget the remodeling or the 
yard, for there is that commanding display. 

Since the major portion of Chicago retail 
lumber business has been in repairing and re- 
modeling activities, Mr. Masser believes the 
two yards have been getting their share, at 
least, of the city’s lumber trade. And careful 
attention to costs have made the sales profit- 
able. The lumberman proudly showed the writer 
a letter from W. M. Heymann, vice president 
of the First National Bank, who strongly com- 
mended the close attention paid, by this dealer, 
to the accounting side of doing business, as 
well as that of figuring jobs. 
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“Before and after” at the Singer Lumber & Supply Co., owned by the Ashland Lumber Co. 


tures. 








Only a few months intervened between the tio pic- 
The interior of the remodeled and modernized office is just as attractive as the exterior 
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Hardwood Floors Beautify New 
Waldorf-Astoria Hotel 


New York, N. Y., Nov. 16.—Towering forty- 
seven stories skyward, the new Waldorf-As- 
toria Hotel, the largest in the world, represents 
the last word in beauty, comfort and luxury. 
Therefore, it is logical that extensive use should 
be made of beautiful hardwood flooring, as an 
important factor in attaining the ideals that 
have been mentioned. 

Visitors to the new hotel are struck by the 
successful efforts of the architects to avoid 
standardization. Each guest room or suite is 
decorated in a different style, and each of the 
public rooms has its own motif. In other 
words, there is no attempt to set up a standard 
of decorations to become known as the Waldorf- 
Astoria style; and there is nothing to remind 
the guest, once he is in his own room, that he 
is in a hotel, so successfully have the concepts 
of individuality been wrought out. 

Thousands of feet of hardwood were used in 
finishing the floors, not only of the ball rooms 
and restaurants of the hotel, but also of half 
the bedrooms. All the guest rooms on the even 
numbered floors, eleven hundred in all, have 
floors of quartered oak, decorated in a small 
herring-bone pattern. The other guest rooms 
have carpets laid to the extreme edges all 
around. 

All of the solid oak flooring used in the hotel 
was the product of the Meadow River Lumber 
Co., whose mills are located at Rainelle, W. Va., 
and was sold through the Frank A. Niles Lum- 
ber Co., 10 East 40th Street, this city. 

Whenever solid oak was used throughout the 
entire hotel, Meadow River red oak flooring 
was selected. A 24-foot border around the 
grand ball room, the entire Junior League room, 
the Canadian Club, the salon, the dining rooms, 
and every parlor, den and foyer in which red 
oak was used, all are laid with Meadow River 
red oak 14-inch herringbone flooring. All told, 
the Meadow River Lumber Co. supplied, 
through the Frank A. Niles Lumber Co., 26,500 
feet of 13/16 by 2%-inch 4-foot and up clear 
quartered red oak flooring; 9,600 feet of 13/16 
by 2'4-inch 18-inch red oak herringbone; 37,- 


000 feet of 13/16 by 2%-inch 14-inch red oak 
parquetry, especially milled for mastic. 

The first grade selected white maple flooring 
used in the grand ball room, two smaller ball 
rooms, the roof garden, which is considered one 
of the finest rooms in the entire structure, the 
Jade room and foyer, the Astor gallery, the 
Sert room, a dining room very famous for its 
decorations, and the Basildon Hall, is all the 
product of the Robbins Flooring Co., Rhine- 
lander, Wis., and was sold through T. M. 
Ralston, the company’s eastern representative. 

This maple flooring was 25/32 by 2%-inch. 
It was all fire-proofed before being laid. It 
of course will be understood that this maple 
was used for the main floors, the borders being 
of solid red oak, as already mentioned, with 
some walnut. 

On the first floor there are three rooms with 
hardwood floors. The Empire room, named 
after a similar room in the old Waldorf, has a 
floor of quartered white oak in a Fountainebleu 
pattern. Arising from this are hardwood walls 
stained a light gray. The serpentine green mar- 
ble pilasters and wainscoting are decorated in 
gold and silver. There are several paintings 
on the wall. 

The Sert room is named after the Spanish 
mural painter whose works adorn the walls of 
the room. The floor is of clear white maple. 
The floor of the men’s dining room, also on 
the first floor, is of random width quartered 
oak planking, to match the beamed walls and 
ceiling. 

On the third floor are the grand ball room, 
Jade room and the Astor gallery. The Jade 
room, the Astor gallery and the foyer that 
connects them have walnut bordered floors with 
maple centers for dancing, while the ball room 
is floored with maple, with border of quartered 
oak, in a herringbone design. 

The various private dining rooms on the 
fourth floor have floors of oak, teakwood or 
oak planking, all finished in conventional de- 
signs. 

Special hardwood flooring jobs were done on 








Finishing the floor of the grand ballroom of the new Waldorf-Astoria Hotel, New York. The 
floor is of maple, with 24-foot border of red oak 
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A striking view of the new 47-story Waldorf- 
Astoria Hotel, New York 


the eighteenth floor to accommodate the Cana- 
dian Club, on the nineteenth and twentieth floors 
to make a distinctive suite for the Junior 
League, and on the thirty-seventh floor, where 
red oak quartered flooring was laid in mastic to 
form the foundation of the private apartment of 
Lucius Boomer, president of the hotel company. 

The architects were Schultze & Weaver. The 
contract for laying all flooring in the hotel was 
awarded to the John T. Swanson Co., New 
York. 





Box Cor Purchouss Only 
Tenth Last Year's 


WasHINGTON, D. C., Nov. 16.—The railroads 
of the United States in the first nine months of 
1931 placed 11,085 new freight cars in service, 
the Car Service Division of the American Rail- 
way Association announced recently. In the same 
period last year, 70,033 new freight cars were 
placed in service, and two years ago there 
were 59,929. 

Of the new freight cars installed, 3,676 were 
box cars, compared with 36,404 installed in the 
first nine months of 1930. There were also 
4,616 new coal cars placed in service in the 
nine months period this year, compared with 
25,785 installed in the same period last year. 
In addition, the railroads in the first nine 
months this year installed 383 flat cars, 2,344 
refrigerator cars, 55 stock cars and eleven mis- 
cellaneous cars. 

The railroads on Oct. 1 this year had 5,427 
new freight cars on order, compared with 6,764 
cars on the same day last year, and 29,481 on 
the same day two years ago. 

The railroads placed in service jn the first 
nine months this vear 106 new [fdcomotives, 
compared with 632 in the same period in 1930 
and 540 in the same period in 1929. New loco- 
motives on order on October 1 this year totaled 
27, compared with 181 on the same day last 
year. 

Freight cars or locomotives leased or other- 
wise acquired are not included in the above 
figures. 





A SURVEY made by the New Orleans Cham- 
ber of Commerce shows that there is an abund- 
ance of pulpwood in the vicinity of Bogalusa, 
La. It estimates there are 1,500,000 acres that 
could be used by local mills The estimate 
says there are 100,000 acres in the immediate 
Bogalusa section, and with many thousands of 
acres now being reforested by nature, there will 
soon be an unlimited supply of pulpwood. 
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Dimension-Stock Manufacture 
—lts Theory and Economy’ 


SYNOPSIS 


This paper presents a brief definition and explanation of 


stock 
and possibilities. 


manufacture followed by a 


which the 


economies which have been and may be realized by the efficient applica- 


tion of these theories. 


Definition of Dimension Stock 


3efore discussing dimension 
stock the meaning of the term 
should be understood. Dimen- 
sion stock is hardwood or soft- 
wood refined to a point where 
the maximum waste is left at 
the mill and the maximum utility 
delivered for the specific require- 
ments of a plant or industry. It 
is cut to order in specific widths, 
lengths and thicknesses, or mul- 
tiples thereof It may be had 
in specified shapes. It may be 
solid wood or glued-up lumber. 
The degree of refinement of di- 
mension lumber is always a mat- 
ter for agreement between the 


maker and buyer. 


History 
Although a 


very well-known 


industry, the manufacture of di- 
mension stock as an independent 
enterprise is a recent develop- 
ment It was carried on, how- 
ever, as a departmental job as 
early as the beginning of the 
twentieth century by lumbermen 
looking for new fields of profit- 
able activity which would not 
require an appreciable’ invest- 
ment. These lumbermen  con- 
ceived the idea of cutting rough 
dimension stock in their own 
sawmills located at the source 
of supply. Their theory was that 
by cutting the rough lumber to 
sizes specified by the buyer, a 
saving on freight would be real- 
ized because of the wood waste 
left at the mill. 

When it is noted that in work- 
ing rough lumber there is an av- 
erage of 30 to 40 percent waste, 
the soundness of this theory is 
obvious In this instance, how- 
ever, its practical application 
was not successful, largely be- 
cause the lumbermen failed to 
see that a rip saw and a tin shed 
do not constitute a dimension 
plant. They were equipped to 
manufacture only small quanti- 
ties of rough stock and they at- 
tempted to produce large quan- 
tities of refined dimension work, 
hence bad stock, unreliable ship- 
ping, and an ultimate failure as 
an attempt to profit by the man- 
ufacture of dimension stock. 

As a consequence of this, many 


of the mills which had attempted 
to manufacture dimension stock 
gave it up, and many of the 
manufacturing plants which had 
tried to use it decided to wait 
until they could be sure of a re- 
Viable connection before buying 
more of it A few of the larger 
manufacturing plants, however, 
were so favorably impressed by 
the opportunities that the use of 
dimension stock offered in an 
economic way, that they ad- 

the building of several 


vanced 


*Presented at the Wood- indus- 
tries meeting, Winston-Salem, 
N. C., Oct. 15 and 16, 1931, ‘of the 


American 
Engineers 


Society of Mechanical 


manufacture of dimension stock 


duction of lumber inventories; 
hence the removal of the risk 
of losses incurred through a sud- 
den drop in the price of lumber. 

Since it is impossible to locate 


dimension- 


discussion of its purposes, problems, 


Its chief object is to explain the principal theories upon a woodworking plant near the 
ar led : ; sources of supply of all kinds 
is founded and to show the of timber, a saving of freight 

on lumber shipped from them to 


the woodworking plant is always 


of importance. This is especially 
well equipped dimension plants true in the case of the plant lo- 
in which they owned an interest. cated in some thickly populated 
In the efficient application of consuming center away from all 
the theories upon which the man- sources of timber supply. There- 
ufacture of dimension stock is fore, savings effected in this field 
based, the conclusion was by the use of dimension stock 
reached that for the best eco- are of considerable importance. 
nomic results dimension mills When rough lumber is worked, 


should be independently owned there is approximately 35 per- 


and operated. The chief reason cent waste. If a furniture fac- 
for this is that the sources of tory in New York City were buy- 
supply for the different kinds of ing rough, air-dried lumber in 
lumber are widely scattered, North Carolina and shipping it 
hence it is of little value to a to its plant for finishing, and if 
firm to build a dimension plant 150,000 feet a month were bought 
near one source of supply and an unnecessary freight rate on 
then have to ship rough lumber more than 50,000 feet of waste 
from the other sources of supply lumber would be paid _ besides 
to it. It is far more satisfactory that on the moisture content of 
to have independently owned di- the air-dried stock. First, the 





When You Buy Rough Lumber 
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1538 FEET 
Surricient Li vo Pap 1000 Fut Net Dimunsio: 
1900 FEET puce 1000 Past Net Stock 5.2S.aNe Cur 
SHIPPING DRY SION wrTH 35% Waste To Srzx 
Weight 
per 
Thousand 420 POUNDS 44 POUNDS 00 POUNDS 
Feet 
Rate of 
Freight Ws 0 cts. 0 cts. 
Cost of 
Freight $16.90 S2sm4 $ 1200 
per Thou- 
sand Feet 
Saving $13.84 Per Thousand on Oak 
Fig. 1. Chart Showing Savings Effected by Using Dimension Stock 
mension mills at the various 50,000 feet of waste lumber will 
sources of supply. This is the weigh at least 150,000 pounds and 
plan upon which the dimension at a freight rate of 40 cents per 


industry of today is operating. 108 feet this furniture factory 
will be paying $600 a month for 
waste, or $7,200 a year for some- 


thing that does it no good. Sec- 


Economic Advantages Offered 
by the Use of Dimension 


ondly, the moisture content of air- 

Stock Today dried lumber is between 12 and 

P 15 percent, while that of kiln- 

The three chief heads under dried lumber is only around 6 
which economic savings result percent. This represents a weight 
from the use of dimension stock of from 200 to 600 pounds, de- 
today are: pending on the kind of lumber, 
(1) A saving on freight be- per thousand feet. Thus another 


cause of reduced wood waste and 
moisture content; (2) a saving on 
lumber purchases because of 
quantity buying, and (3) a re- 


saving of from $120 to $360 a 
month would be realized by this 
company, if it used dimension 
lumber. (See Fig. 1.) 





The face of nature takes on a new appearance when 
viewed from the porch of your own home. 


November 21, 199; 


By DAVID B. MORGAN, 
President 
Dimension Manufacturing Co, 
Black Mountain, N. C. 


Further, when a 


purchaser 
buys air-dried stock, 


the shrink. 


age in this stock when it is kily 
dried must be taken into consiq. 
eration, along with the danger 
of buying apparently good wet 
stock which turns out to be poor 
dried stock, even if properly 
treated. F 

The fact that the dimensioy 
manufacturer is in a better posj- 
tion to buy rough lumber thap 
the assembler is another ego. 
nomic advantage offered by the 
use of dimension stock. Since 
each dimension mill is locate 
near the source of supply of the 
kind of lumber it uses, while the 
assembler cannot be located near 
all the sources of supply for the 
various kinds of lumber he uses. 
at least in the great majority of 
cases, the dimension manufac- 
turer is in a better position to 
buy the best lumber at lower 
prices than is the assembler 
Furthermore, since the dimen- 


sion manufacturer 
number 


is supplying a 
of plants with dimension 


stock to take the place of the 
rough lumber formerly used, he 
must buy in quantity; hence, the 
users of dimension stock profit 
from this just as if they were 
doing co-operative buying. Thus 
from the use of dimension stock, 
the finishing plant profits by re- 


better 
price. 
last important saving 
effected by the use of dimension 
stock is due to an abolishment 
of lumber inventories. Where a 
finishing plant uses rough lum- 
ber, it is necessary to have a 
large supply of it on hand at all 
times, both in the yards and the 
dry kilns, the necessity for 
kiln drying before cutting, and 
the comparatively slow shipments 
that can be obtained from saw- 
mills would prohibit even rea- 
sonable deliveries, if buying were 
done only when orders were re- 
ceived. If a concern has a large 
supply of lumber on hand and 
there is a sudden drop in the 
price of lumber, what is the re- 
sult? This concern suffers a con- 
siderable loss. For example, 
suppose that it had 500,000 feet 
of lumber and the average drop 
in price was $2 a thousand feet, 
a loss of $1,000 would be suffered. 
3y the use of dimension stock 
the possibility of such _ losses 
may be avoided, for the quick 
delivery offered by dimension 
mills does not require the keep- 
ing of a large amount of dimen- 


ceiving a 
at a lower 
The 


grade of lumber 


as 


sion stock and frees the manu- 
facturer from. the necessity of 
carrying rough lumber. 


Economic Advantages Offered 


aa 





by the Use of Dimension Stock 
Tomorrow 


economic ad- 
by the use of 


In studying the 
vantages offered 
dimension stock, the future 
should be regarded along with 
the present. Balanced buying 
and the building of assembling 
plants with a view towards us- 
ing only dimension stock and not 
rough lumber are two important 
factors which offer economic sav- 
ings through the use of dimen- 
sion stock that have not yet been 
realized, 

At the short- 


present time 
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sighted buying by the users of in the dimension mill so _ far and a greater profit for the di- production capacity may be built 
dimension stock is not only above normal that the cost of mension manufacturer will re- at greatly reduced costs. 
handicapping the dimension production of dimension stock is sult. Cc lust 

acturer also is ec ing zreatly increased and the sav- The second economic advan- onciusions 
manufacturer, but also is cutting sreatly : = ole secon nomic advan “ee 
immensely the savings which ings that should result from its tage offered by the use of di- In conclusion, it is to be hoped 
should be realized by its use, use are impossible. This is more mension stock in the future lies that the soundness of the 
gn lode tates te thet abant. evident when it is noted that in in the ability of the assembling theories upon which the manu- 
The reason fer ¢ : mr the manufacture of dimension Plant which is built with a view facture of dimension stock is 
sighted buyers with a view to- stock, most of the lumber cost towards using it, to be con- founded along with the economic 
ward saving themselves more is often five or six times as great Structed at a greatly lower ini- possibilities offered by them have 
than the average by the use of as the cost of the labor required tial cost than formerly. Lumber been clearly shown. Further, the 
dimension stock buy only unde- in working it. Thus any waste yard dry kilns, or cooling sheds, necessity of reliable shipping and 
sirable cuttings from the dimen- on lumber must be avoided wher- will not be needed, hence there the importance of balanced buy- 
sion manufacturer and work the ever possible. By balanced buy- will be a saving on space re- ing are the two chief factors 
desirable cuttings themselves. By ing a great percent of this waste quired and equipment needed. which must be remembered for 
doing this, they increase the may be done away with, hence Thus, by the use of dimension the continued success of the di- 
waste percentage on materials a larger saving for the buyer stock, factories with the same mension indutsry. 





Celebrate Opening of 


New Rail Outlet 


For Northern California and Southern 
Oregon Pine 


San Francisco, Cauir., Nov. 14.—Comple- 
tion of a new railroad line, which opens up a 
new outlet for southern Oregon and northern 
California lumber, was celebrated by shipment 
of a solid trainload—151 cars—of Shevlin pine. 
This new southbound route will make it possible 
to give through shipment from the above pro- 
ducing regions via the southern transcontinental 
lines through Salt Lake City. It will greatly 
facilitate shipments to points east of Salt Lake 
City reached by rail connections, and furnishes 
a new and competitive all-rail route between 
the producing regions and the Rocky Mountain 
States. 

From Wishram, a junction point on the Spo- 
kane, Portland & Seattle about a hundred miles 
east of Portland, Ore., railroad service has been 
available for about three hundred miles south, 
to Klamath Falls, Ore. The Great Northern 
has extended this line ninety-one miles further 
south, to Bieber, Calif. And from Bieber the 
Western Pacific has constructed a hundred and 
twelve mile line south to connect with its main 
line at Keddie, Calif., a point about three hun- 
dred miles east of San Francisco, on the West- 
ern Pacific main line running from San Fran- 
cisco to Salt Lake City. 

About half-way between Wishram and Kla- 
math Falls is the town of Bend, Ore., where is 
located the mill of the Shevlin-Hixon Co. And 
between Klamath Falls and Bieber, on the Great 
Northern section of the new railroad line, is 


Lookout, eastern termi- 
nus of the McCloud 
River railroad, the west- 
ern terminus being Mt. 
Shasta, on the South- 
ern Pacific main line. 
McCloud is on this Mc- 


Cloud River road, and 
is the site of the Mc- 
Cloud River Lumber ee 
Co. These two Shey- 


lin mills joined in the 
celebration of the open- 
ing of the new link. 

To mark the completion of the new line con- 
necting Great Northern and Western Pacific at 
Bieber, Calif., there was a celebration there on 
Nov. 11, which included the driving of a golden 
spike. Citizens of Oroville had secured the 
precious metal for this spike from the historic 
mines in the vicinity of their town, and pre- 
sented it for use in the ceremony. 

In further celebration of the event, there were 
loaded, on Nov. 6, by the Shevlin-Hixon Co., 
at Bend, Ore., seventy-five cars of Shevlin pine, 
and these reached McCloud on Nov. 9, where 
they were joined by seventy-six more cars, 
loaded by the McCloud River Lumber Co. 
Movement of this solid trainload of 151 cars of 
Shevlin pine was part of the dedication cere- 
mony at Bieber on Nov. 11. 

From Bieber this trainload of Shevlin pine 











T hese attractive girls are busy filling your eye, but not with the Shevlin 
pine which they are hoping to get into the car 


went south on the new line of the Western 
Pacific to the junction with that road’s main line 
at Keddie, Calif., where some of the cars were 
diverted for California destinations. Most of 
them, however, moved east over the Western 
Pacific main line to Salt Lake City, and over 
the eastern Colorado connections of that rail- 
road these cars will be distributed to nearly 
every State in the Union north of the Ohio 
River. 

One of the accompanying pictures shows the 
Shevlin 151 car train on its way. The other 
picture, of a bevy of attractive girls, shows how 
they would go about filling a 151-car train with 
lumber, but it will be readily admitted by any 
lumberman that they are a good deal better at 
filling the eye. 


This trainload shipment of Shevlin pine celebrated the opening of new outlet to Rocky Mountain States and points east, for southern Oregon and 


northern California lumber 
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Nove 
National Production, Shi d Ord 
ational Production, Shipments and Orders 
Wasuinoron, D. C., Nov. 16.—Following is the National Lumber Manufacturers’ Association report for week ended Nov. 7, and for forty-four 
weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of identical 
mills for the corresponding period of 1930: 
ONE WEEK No. of Percent Percent Percent 
Softwoods: nen Mills Production of 1930 Shipments of 1930 Orders of 1939 
one re Seem, aemaseeaneseeseye. 117 25,657,000 62 24,297,000 63 24,549,000 67 
es oas 4.um S ASSOCIATION... ..++6- 193 70, 2 000 6 ) 79.794.0 
Western Pine Association (Inland Empire and eSOS,OO aa 6,006,000 = an 72 
CU. GAIN onan a cark@ckewaw as sles 17 22,679,0 58 32,545,000 75 31,122,000 
Northern Pine Manufacturers’ Association.... “9 Piast oe pe 2'158°000 82 1.873.000 = Oc 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 17 524,000 58 783,000 45 "799000 82 gavel 
North Carolina Pine Association............. 35 3,509,000 86 3,766,000 105 3,404,000 124 ber & 
: — — —— — ——— —_ —_—_—__—- a Thur 
Pe IOS. Ne ceeaddcdsdunawdusdenndeues 446 122,771,000 63 128,645,000 70 141,541,000 74 d:z 
= ; and ¢ 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 216 12,634,000 62 17,849,000 79 17,145,000 87 Plant 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 17 250,000 30 1,443,000 80 1,845,000 178 of th 
— ————_—_ —- ——_——_———_ — —_—_—— — body 
Total IE 88. ore ona odie oho awa awn em 233 12,884,000 61 19,292,000 79 18,990,000 92 he re 
cea petal lett tal te tet 662 135,655,000 62 147,937,000 71 160,531,000 76 "Dp 
FORTY-FOUR WEEKS Mills an 
Softwoods: Reporting* with 
ee We a 117 1,317,641,000 64 1,505,238,000 78 1,486,044,000 79 Mau: 
West Coast Lumbermen’s Association......... 193 4,283,792,000 72 4,487,562,000 76 4,281,936,000 75 of ill 
Western Pine Association (Inland Empire ane and 
Nee peeptetes 82 1,655,555,000 67 1,812,167,000 78 1,776,154,000 78 anc 
Northern Pine Manufacturers’ Association. 7 99,399,000 51 114,662,000 71 109,349,000 71 3e 
Northern Hemlock & Hardwood Mfrs.’ Assn... 21 85,161,000 77 57,560,000 69 54,303,000 71 of P 
North Carolina Pine Association.............. 41 184,152,000 73 194,516,000 93 167,869,000 88 make 
i ccnapieaumaen 461 7,625,700,000 69 8,171,705,000 77 7,875,655,000 97 path 
Hardwoods: thou; 
Hardwood Manufacturers’ Institute........... 192 663,196,000 60 814,848,000 82 809,596,000 86 seem 
Northern Hemlock & Hardwood Mfrs.’ Assn... 21 104,105,000 54 9° s 614" 000 70 90,915,000 83 bear 
II oo ie oa oe eam Gn bia bid 213 767, 301,000 "59 908,462,000 80 - 900,51 1,000 "86 the « 
i 2 eG vucis aaigncadwkSiebe whee 653 8,393,001,000 68 9,080,1€7,000 77 8,776,166,000 73 He 1 
*Average weekly number. whet 
, do, 
Relation of Unfilled Orders to Stock Southern Pine Report 
P i In 
Wasurincton, D. C., Nov. 16.—Following is a statement for five associations of the gross stock New Orteans, La., Nov. 16.—For the week cam 
footage Nov. 7, and the percentage relationship of unfilled orders to stocks: ended Nov. 7, Saturday, 130 mills of total ca- agre 
. e P Orders of | pacity 138 units (a unit representing an bull 
No. 0 ross Unfilled Stocks— er: . 5 9 i 
—Association— Mills Stocks Orders Percent ee ne eg geen Aig oe 
Southern Pine Association...............e.seeee 113 736,484,000 63,126,000 9 ee ee ee ee ee a ek re _ 
West Coast Lumbermen’s Association........... 170 1,348,156,000 203,380,000 15 report as follows to the Southern Pine Associa- Los 
Western Pine Association (Inland Empire and tion. who 
| CO "Fee eer ere 161 1,831,061,000 168,477,000 9 Pct. of output wou 
Northern Pine Manufacturers’ Association....... 7 253,772,000 15,046,000 6 3-year Ac- of 
Hardwood Manufacturers’ Institute.............. 163 873,358,000 112,044,000 13 Production— Carst Feet Ave. tual vo 
Aver. 3 years. ... 57,818,000 a Moca cone H 
PS Pree soe 282,070,000 46.83 1... f bur; 
. - ‘ . : Shipments* ....1,200 25,200,000 43.59 93.09 es 
W . C ‘ R * A group of 224 mills, whose production for | odors 4 car: 
es oas eview the week ended Nov. 14 was 64,715,000 feet, feceived* ....1,213 25,473,000 44.06 94.10 J cry 
—e reported distribution as follows: On hand end in t 
[Special telegram to AmerIcAN LuMBERMAN] Unfilled lt re’ 3,077 64,617,000 = wan eats por: 
. Pa * r e . 
SEATTLE, WaASH.. Nov. 18.—The 225 West Shipments Orders Orders *Orders were 101.08 percent of shipments. ente 
Coast Lumbermen’s Association mills giving wom seeeee 22,300,000 22,770,000 54,197,000 +Car basis is 21,000 feet. Toc 
. . ° yomestic € * 
roduction, st . ¢ ore > - . a ‘ tOrders on hand at above 130 mills showed reg: 
sie pom age gel nga come Oe pare --- 24,293,000 28,863,000 115,496,000 | an increase of 0.42 percent, or 272,000 feet, ; 
pad f ; Local ..... 7,941,000 7'941,000 Beate eta during the week. oi 
eee: “eh pe EIRTIRRERY Een ae eee 
Shipments 70,321,000 8.63% over production 70,321, 000 77,069,000 238,894,000 " 7 
Orders 77,069,000 19.05% over production , : sno 
pices 6 - A group of 193 identical mills, whose reports Western Pine Summar or 
A group of 344 mills whose production reports f eorti hi ts and lors ‘ 
e 4981 to date are complete. resorted as {ol- oO proc uction, shipments and orders are com- ee , the 
sd 9: r : I , ret ‘ plete for 1930 and 1931 to date, reported as [Special telegram to AMERICAN LUMBERMAN] to 
OWS ra aa wT r . 
. eam , se lees ll follows : PoRTLAND, Ore., Nov. 18.—The Western Pine 
uamains nes J ee eee 297,196,000 Week ended Average for 45 weeks Association reports as follows on operations of 
1930 157,839,000 pa oti. = sae — - ney si ey fh Inland Empire and California mills during the 
(Shek aby ib diett ited sicthalll Mapelade es Salient ted - *roduction 52,802,00 96,949,0 34,348,000 reek > lov : : 
MUeE Siebeanedennesevewsneseeees 115,976,000 = Ghinments. 67,342,000 101393000 132,600,000 | Week ended Nov. 14: yea 
Actual cut for week ended Nov. 14 74,972,000 Orders 75,419,000 96,805,000 128,565,000 Total number of mills reporting, 118: ter 
Actual production for week...... 23,498,000 the 
cn RE EOE ET aes 32,545,000 F&F hez 
Se DONNITOS 66 ccdiccccivecae 31,966,000 Sor 
Orders Exceed Cut by 23 Percent = ose i 
Operating capacity ............. 106,286,000 ( 
: Average for 3 previous years.... 57,945,000 
[Special telegram to American LuMBERMAN] Actual production for week..... 19'090,000 wa 
_ Wasutnoton, D. C., Nov. 19.—Five hundred and eighty-five softwood mills of six associa- | Report of 118 mills: des 
tions for the week ended Nov. 14 reported to the National Lumber Manufacturer’s Associa- | §Venase Production ............. Hitt y+ per 
tion production aggregating 121,447,000 feet, shipments, 139,729,000 feet, and orders, 149,436,000 | Stock on hand—Nov. id. 21100114 Py ae. = ad’ 
feet. The week's figures for production, shipments and orders follow: Identical mills reporting, 86: c 
No. of Pr 
Softwoods— Mills Production Shipments Orders Operating capacity ........... 106,286,000 
Southern Pine Association........ccccccccccccce 134 26,879,000 26,460,000 30,639,000 Average for 3 previous years.. 63,536,000 
West Coast Lumbermen’s Association........... 224 64,716,000 70,321,000 77,069,000 Week ended Week ended 
Western Pine Association (Inland Empire and Nov. 14,1931 Nov. 15, 1930 of 
c. SOE Ay eae eae 118 23,498,000 32,545,000 31,966,000 Actual for week.. 19,090,000 36,309,000 ; 
Northern Pine Mfrs. Association...............- _ s¢0acees 1,813,000 1,847,000 Ghinmente .....cc- 27,980,000 40,369,000 mi 
sereneen ee & Hardwood Mfrs. Assn...... 18 _ 503,000 _ 956,000 1,139,000 | Orders received .... 26,349,000 31,823,000 al: 
ort arolina Pine Association...............- _84 5,851,000 7,634,000 6,776,000 Identical mills reporting, 104: 4 
I ri i a ek id aia ie 585 121,447,000 139,729,000 149,436,000 | Production— di 
Average for 3 previous years.. 63,536,000 su 
Mardwoods— Week ended Week ended 
Hardwood Manufacturers’ Imstitute............. 241 14,994,000 19,539,000 18,457,000 Z Nov. 14,1931 Nov. 15, 1930 ' 
Northern Hemlock & Hardwood Mfrs. Assn...... 18 203,000 1,716,000 1,241,000 | Unfilled orders..... 133,550,000 226,721,000 “A 
— PEER ———— —_—_—_———_ Gross stocks on ti 
Totals, hardwoods Chevenawes eTTrrrerr er 259 15,197,000 21,255,000 19,698,000 WN view ce canons 1,750,734,000 2,073,770,000 pl 
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Florida Retailers Seek to Improve Relations 
With the Manufacturers 


OcaLa, FLA., Nov. 16.—From the tap of the 
gavel the quarterly meeting of the Florida Lum- 
ber & Millwork Association, convened here last 
Thursday afternoon, was loaded with interest 
and attention. The address of Earl Harper, of 
Plant City, on the advisability of the adoption 
of the lumber distribution statement had every- 
body sitting up and taking notice from the time 
he rose to his feet. 

President Rush H. Todd opened the session 
with a word of greeting and called on E. J. 
Maugans, of Leesburg, who presented a number 
of illustrations on good and bad roofing as good 
and bad publicity among customers. 

Being for the distribution plan, D. E. Harper, 
of Plant City, argued, is not the thing that will 
make it effective. He said understanding, sym- 
pathetic practice, are the only hope, and_ this 
thoughtful past State association president 
seemed far from optimistic about everybody 
bearing his share of the burden, as is so often 
the outcome of an agreement of this character. 
He told the story of his old negro janitor, who, 
when asked by a white man what he ought to 
do, said “Yo shore must be reformed again.” 


Must Consider the Retailer 


In the spirited discussion cf the question it 
came out that it was important not so much to 
agree on a set schedule, as to find a way to 
build up and sustain the retailers. Often the 
business a yard loses by direct selling is about 
what it needs to keep its operations going. 
Losing it deprives the manufacturer and the 
wholesaler of a customer who, in all his buying, 


would create for everybody a_ worthwhile 
volume. 

Harvey Dickson, wholesaler of St. Peters- 
burg, asked about bulkhead material for fruit 


cars, and along with it came the matter of fern- 
ry slats. It was agreed that the former was 
in the “direct sales” class, by reason of its tem- 
porary use, but that slats were not because they 
enter into permanent structures. President 
Todd emphasized this situation, particularly as 
regards slats. 

Both Mr. Harper and Mr. 
wherever there is a dealer 
products, both manufacturers and wholesalers 
should protect; but where there is no dealer, 
or only dealers who will not carry lines offered, 
these two groups would be within their rights 
to place orders direct. 


Had It and Lost It 


An association member arose to say that last 
year he had a good business in bulkhead ma- 
terials, but lost it this year by direct sale of 
the manufacturers. Mr. Harper thought bulk- 
head material is retailers’ business. Mr. Dick- 
son insisted on a ruling, and the matter went to 
future consideration. 

G. Kautzman, of Miami, favored the three 
way system of manufacturer, wholesaler and 
dealer, feeling it safest of all, and Baker Arnold, 
millman of Groveland, looked for good out of 
adherence to the statement. It is, he urged, 
the result of a study by the best minds of the 
business, 


Todd felt that 
able to distribute all 


Central Millwork Plant 


Joe M. McCormick, of Orlando, chairman 
of the millwork committee, could see no better- 


ment in this department of the business, now 
almost wholly out of the profit class. He urged 
a series of central plants serving designated 


districts, and was ready to throw his own into 
such arrangement. 

Out of the afternoon discussion came these 
conclusions: Approval of the lumber distribu- 
tion statement; recognition of danger of crip- 
pling all business by taking away business from 
retailers and poor judgment of manufacturers 


and wholesalers contributing to this situation: 
necessity for radical change in millwork prac- 
tice and necessity for the widest possible co- 
operation with and loyalty to each other in 
all departments of the lumber and material 
business. 


Friday Sessions 


President Todd said that more and more 
dealers were recognizing the necessity for the 
association. In support of this Ben Wand, 
treasurer, announced $3,345 in the bank, and 
$145 more money on hand than when Frank 
Williams took charge, as secretary on July 1. 
That is to say the new secretary had kept all 
expenses paid and collected enough to more 
than offset outlays. 

Tributes were paid to J. B. Moore, of Or- 
lando, association cost accountant, who died 
Thursday night, by Haynes Mahoney, of Jack- 
sonville, and Earl Harper, of Plant City. On 
motion of Ben Wand check for a year’s retainer 
was ordered sent to Mrs. Moore. Also flowers 
were sent and proper resolutions later passed. 

New members were announced as follows: 
West Coast Lumber 
Co., Brooksville; Alex- 
ander Lumber Co,, 
Tampa; Duval Lumber 
Co., Pensacola. Asso- 
ciate, United States 
Phospharic Co., Tampa; 
Krause Bros. Lumber 








DOROTHY BRENNER, 
Davenport, Fla.; 
Lumberman’s Daugh- 
ter, Who Addressed 
Convention 





Co., Tampa; Shands & 





Baker (Inc.), Gaines- 
ville. 
R. S. Bechtelheimer, 


director of the Lakeland 
district, said the direc- 
tors, in their meeting 
Thursday night, had 
found a better feeling as 
regards the business outlook, and decided in- 
terest in association work. 


First Lady Speaker 


President Todd introduced Miss Dorothy 
srenner, of Davenport, as the first lady 
speaker in the history of the association. She 
is the daughter of H. H. Brenner, head of the 
Davenport Lumber & Supply Co., and active 
in its operations. Her subject was “The Ends 
of Territorial Infringement,” and dealt with a 
condition that has been very serious in some 
parts of the State. 

Overstepping is conducive to price cutting, 
Miss Brenner set out, and this is particularly 
bad when so many are trying to bring the busi- 
ness back to a profit basis. It destroys con- 
fidence on the part of contractors and purchas- 
ers. Another bad practice is that of some deal- 
ers allowing manufacturers to use their names. 
“We find that it pays in business, avoids poor 
credits, and brings constructive good will to 
refer inquirers to the retailers in their own ter- 
ritory,” said the speaker. 

In dealing with the general topic of forestry 
in the State, W. T. Gary, State senator, gave 
some interesting facts about the Ocala national 
forest of 185,000 acres nearby. 








Explains Service of Commerce Department 


Ben R. Ellis, representing the Southern Cy- 
press Manufacturers’ Association presented 
Axel H. Oxholm, of the Department of Com- 


merce and director of the National Committee 
on Wood Utilization. He explained the intent, 
scope and the necessity of the service being pro- 
vided by this department. Having taken the 
place on the program assigned to Harold Foley, 
of the Brooks-Scanlon Co., Mr. Oxholm urged 
the importance of grade- ‘marked and trade- 
marked products. Marking standardizes lumber 
and puts it on a stable basis, he stated, and 
establishes public confidence. 

“The Lumber Industry and the Home Owner” 
was presented by Rudolph Weaver, dean of the 
school of architecture of the State university. 
He was frankly of the opinion that the loss of 
so much of their prestige may be chargeable 
to the lumbermen themselves. With nothing so 
fine as lumber for building, he urged them to 
go after and get back what they had let get 
away from them. 


Havana Plan Explained 


G. Kautzman, Rinhart-Vernet Co., Miami, 
read a paper on the stabilization of the situa- 
tion in his section, and the Havana plan, as rep- 
resented in the General Lumber Co., of Miami, 
of which he is president. He explained that the 
contract of the organization effectively tied up 
members in a collective buying plan, helped 
stabilize credits and that the results were good 
for the business in many ways. 

The report of the resolutions committee made 
by W. E. Tylander, of Ft. Pierce, included a 
formal memorial to J. B. Moore, of Orlando, 
who died the night before. Unemployment 
plans of the Associated Industries were ap- 
proved, and the Nationa! association's position 
on the discount question in the asphalt indus- 
try, looking to no preferences on quantity ship- 
ments was endorsed. 





Cement Statistics 


Wasuinoton, D. C., Nov. 16.—According to 
the bureau of mines, the ratio of operations to 
capacity of Portland cement mills for the twelve 
months ended Oct. 31 was 48.6 percent. The 
ratio for the twelve months ended Oct. 31, 1930, 
was 64.2 percent, and for the twelve months 
ended Oct. 31, 1929, was 67.3 percent. 

During October this year, 10,762,000 barrels 
were produced, 12,360,000 barrels were shipped, 
and stocks on hand Oct. 31 were 21,138,000 
barrels. Production in October, 1931, was 25.3 
percent less, and shipments 20.8 percent less, 
than in October, 1930. Stocks at the mills Oct. 
31 this year were 2.1 percent more than on Oct. 
31, 1930. 


California Redwood 


San Francisco, Cauir., Nov. 16.—The fol- 
lowing information is summarized from the re- 
ports of 12 mills to the California Redwood 
Association for October : 





—Redwood— White 
Percent of Wood 
Feet production Feet 
Production ..... 13,860,000 mie 3,720,000 
Shipments ...... 14,838,060 ) 3.162 ,000 
Piame GSO .cscccs 1,100,000 § 115 422°000 
Orders — 


Received ..... 16,213,000 117 2,714,000 
Om DAME nc vcs 17,822,000 arte 4,591,000 


Detailed Distribution of Redwood 


Shipments Orders 

Northern California*..... 7,669,000 6,676,000 
Southern California*..... 2,785,000 4,779,000 
WET ca binedtes0ne ce 176,000 151,000 
0 errr ere 3,976,000 4,027,000 
PGE. Govcc deed cok eo oe 232,000 580,000 
14,838,000 16,213,000 

*North and south of line running through 


San Luis Obispo and Bakersfield z 
+Washington, Oregon, Nevada and Arizona. 
and Canada. 


tAll other States 
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Lumber Needs Own Research Laboratory 


Would Be an Aid in Today’s Competition, Pine Manufacturers Are Told 


New Or_eans, La., Nov. 16.—Suggestion 
that the lumber trades follow the examples of 
other industries in the establishment and main- 
tenance of a research laboratory for the pur- 
pose of determining new uses and treatments for 
wood and increase its consumer acceptance was 
advanced by C. C. Sheppard, president South- 
ern Pine Association, in the semiannual meet- 
ing here last Thursday. Mr. Sheppard re- 
counted what he had observed in the recent tour 
conducted under the auspices of the National 
Research Council, citing the perfection of an 
inexpensive fire resistant treatment as possibly 
one development that might have been effected 
already in such an institution. The session was 
further featured by a plea from A. J. Hager, 
of Lansing, Mich., for manufacturer backing for 
the National Homes Finance Corporation, and 
an assertion by Ben S. Woodhead, former presi- 
dent National-American Wholesale Lumber 
Association, that extension of official grade- 
marking by the Southern Pine Association to 
non-member mills removed the objection of 
wholesalers to grade-marking. 

The fall meeting centered principally on com- 
mittee meetings on the two preceding days (re- 
port of which appeared on page 49 of the Nov. 
14 issue of AMERICAN LUMBERMAN—Editor), 
with the conservation and grade revision groups 
carrying the major load. Since the grade re- 
visions committee reported a decision to carry 
its work over for final action in the March 
annual sessions, the general meeting here last 
Thursday had a restricted program, a large 
proportion of the time having been allotted to 
that subject. 

North Carolina Representative Speaks 

The session opened with a reference by Mr. 
Sheppard to the strenuous committee work, fol- 
lowed by the introduction of Gilbert L. Hume, 
who was secretary-manager of the North Caro- 
lina Pine Association, now being absorbed by 
the Southern Pine Association. 

Mr. Hume referred to the general situation 
resulting in the merger, stating the move had 
been discussed over a period of time, and finally 
determined upon this year. It has been up to 
the Carolina manufacturers to sign the Southern 
Pine Association contract, said Mr. Hume, and 
in consideration of existing conditions progress 
in this direction has been good, particularly in 
view of the increased dues. He referred to the 
Oct. 15 meeting at Norfolk attended by the 
Southern Pine staff as auspicious, and stated 
that progress effected since has convinced him 
that there will be greater representation in the 
latter group than there would have been in the 
North Carolina group had it been continued. 
There has been much sentiment attached to the 
North Carolina group, he said, it having been 
organized for 49 years, which caused the vote 
to merge to be a reluctant one, but based on the 
best interests of the southern pine lumber in- 
dustry. The work done by the Southern Pine 
Association was lauded as more productive and 
practical than any other regional. The North 
Carolina manufacturers, said Mr. Hume, are 
coming into the association with the desire to 
be of assistance and to work out common prob- 
lems. 

In response, Mr. Sheppard lauded the North 
Carolina membership, then launched into a re- 
port of his National Research Council tour, 
citing the places visited and the interesting facts 
about each. He said: 

If this industry could raise funds for such 
a research laboratory of our own, much 
might be accomplished, and this is in no 


sense derogatory of the Forest Products 
Laboratory, which has done much. If this 
industry had been gifted with the courage 


and foresight to have established such a re- 


search 
have 


laboratory 
resulted in 


ago it would 
There is one 
thing, and I don’t know whether it can be 
done, but I challenge anyone to say abso- 
lutely it can not, and I ask couldn’t we have 
found ten years ago, or find now, a simple, 
inexpensive method of fireproofing lumber? 

Mr. Sheppard said the benefit of such a pro- 
cess need not be expanded upon. He stated 
that of 55 men on the tour, there were six from 
Louisiana, and no additional members from the 


South, 
Reports on Traffic Matters 


The Southern Pine Association can claim 
leadership in organizing the lumber industry to 
combat the application of the rail lines for a 
15 percent increase in rates, A. G. T. Moore, 
traffic manager, advised the meeting. If the 
industry had not been organized, said Mr. 
Moore, it would not have ranked next to grain 
and other agricultural products in the list of 
preferred commodities. The committee was 
given credit for doing a good job, and the testi- 
mony of Mr. Sheppard before the commission 
commended. 

At the outset, declared Mr. Moore, there were 
some in the National Industrial Traffic League 
and the Southern Traffic League who believed 
the railroads were highly organized and in- 
vincible, the argument being advanced that be- 
cause of this fact it would be advisable to climb 
on the band wagon. “Instead of surrendering 


ten years 
much good. 





==: were to hazard 2 guess-as to = 
tation, it would be to get a job and 


work at it so hard that temptation 
would not exist for them. 
: —Thomas A. Fdison. 








to this philosophy,” said Mr. Moore, “the fight 
was organized with our attorney for the Na- 
tional and myself as chairman for the Southern. 
We are indebted to the National for the tem- 
porary nature of the increase and they owe us 
for forcing the issue.” 

Despite criticism voiced in some quarters, the 
Interstate Commerce Commission’s decision is 
not socialistic, declared Mr. Moore, who de- 
fended the form of pooling covered by the I. 
C. C. decision, and asserted it was highly in- 
advisable to have the railroads begin going into 
the hands of receivers. 

The pine industry is better off than if all 
hands had been given a percentage despite ap- 
pearance to the contrary, said Mr. Moore, as 
the transcontinental lines have been seeking to 
lower rates and no precedent has been estab- 
lished along the lines of equalization. The rail- 
roads have competition from trucks to meet 
and shippers who must use their lines may look 
for no sympathy from the railroads, declared 
Mr. Moore. “We are the revenue producers 
for the carriers. Among the last commodities 
that may go to truck competitors is lumber. The 
railroads are still close to us and among our 
best customers; we can’t fall out. Where we 
do have something in common they should help 
us. One of these common grounds is the manu- 
facture of wood products close to the source of 
supply. We used to manufacture and ship rough 
lumber but economic conditions are forcing 
changes in this method. The transportation 
committee has adopted a resolution addressed 
to the fabrication committee asking it to get up 
a list of items that should be made at the mill 
and we will ask the railroads to enter them on 


the lumber list. Some progress has been made 
in this direction but more is needed.” 


Prominent Retailer Tells Views 


Mr. Sheppard, in introducing A. J. Hager, said 
the National retailers’ meeting in Detroit had 
the best informed speakers of any lumber meet- 
ing he ever attended. He commended the ad- 
dress of an architect, a copy of which is being 
sent southern pine manufacturers. 

In opening Mr. Hager declared there has 
been much favorable comment on the aggres- 
siveness of President Sheppard, and his activity 
in attending the various lumber meetings, at all 
of which a good impression had been created. 

Mr. Hager declared the fundamental trouble 
of the last few years has been the lack of home 
construction due to financial sources drying up. 
Are we to sit back and wait for revival, he 
asked. He commended curtailment, saying it 
effects a reduction in losses, but declared in 
itself it is not the final answer and won't do all 
that must be accomplished. This industry needs 
to get busy and arrange a method of financing 
its products as other manufacturers do. He re- 
ferred to the National Homes Finance Corpora- 
tion, stating it is important that it have backing. 
There are many problems in the industry but 
they are summed up in one—sell enough lum- 
ber at a profit; curtailment is not enough. 

Contrary to the belief of 
Hager, we are able to sell first mortgages 
in New York and have been doing so. We 
want to start with quality manufacturers to 
supply the materials for quality homes. We 
have 100 retailers who have subscribed up 
in the millions in stock and are disposing 
of mortgages as fast as we get them. We 
have set up a 15-year 75 percent schedule 
with 60 percent covered by first mortgages. 
We want your help in the structure to carry 
the 15 percent left. We also are lining up 
10- and 5-year schedules and have just signed 
up for financing to take care of all our mod- 
ernizing. Mr. Hager mentioned the C. I. T. 
corporation as a connection. 

Our aim is to put into the hands of a se- 
lected group of retailers a method of selling 
homes; it is time for the lumber industry 
to wake from its comatose condition. 


many, said Mr. 


Manufacturer Suggests Balanced Stocks 


Following Mr. Hager’s talk, Herman Dierks, 
well known Kansas City lumberman said: 

Lumber manufacturers have had to con- 
tend with two conditions the last two years 
—the depression and the enormous surplus 
stocks of lumber at the mills. 

The more serious of the two I consider 
are the surplus stock. This is the real cause 
of the chaotic condition of our industry. It 
has broken down our credit standing; has 
been the cause of insurmountable loss to 
practically all the manufacturers, and indi- 
rectly forced into receiverships companies 
which were sound only a few years ago. 
Therefore, I feel it is time that we stop, 
look and listen, respect supply and demand, 
get them into balance in as short time as 
possible, and thereafter maintain this bal- 
ance in an orderly way. 

Information of such surplus stocks or 
shortage of stocks can be had from time to 
time; this should be carefully analyzed and 
in case mill stocks show a surplus a volun- 
tary curtailment by all interests to correct 
this condition should follow and if it shows 
a shortage of stock the mills should restore 
the balance by producing more. 


Mr. Dierks made a strong plea for less waste- 
ful methods of manufacture, recommending se- 
lective logging and adequate fire and _ insect 
prevention, both on cut-over lands and in virgin 
timber. 


From the Wholesalers’ Viewpoint 


Wholesalers have agreed to drop their objec- 
tions to grade-marked lumber and are urging 
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their small mill connections to join the Southern 
Pine Association, said Ben S. Woodhead, of 
Beaumont, Tex., former president of the Na- 
tional- American Wholesale Lumber Association. 
Mr. Woodhead, in a witty speech, commented 
on the influences of dry kilns, bond issues, sub- 
stitute manufacturers, and research laboratories 


on the lumber industry. He referred to the 
steel frame for a house, stating it costs 20 per- 
cent more than wood but that McClintic Mar- 
shall Co. is setting up a finance arrangement for 
homes in which it would be used, handling 70 
percent or 75 percent and allowing the local 
dealer three years to clear his second mortgage 
up before payments on the first begin. He de- 
clared the lumber industry today is more in 
harmony as to its integral parts than at any 
previous time. He declared it is to the benefit 
of wholesalers to get grade-marked lumber and 
that now this is possible it removes the objection 
of these dealers to this movement. He read a 
telegram stating that the Roofer Manufacturers’ 
Club, in a meeting, had been urged to join the 
Southern Pine Association. Henry J. Eckstein, 
of New York, also representing the National 
wholesalers, spoke briefly. 


Mr. Sheppard read a telegram from Col. 
Greeley stating the West Coast Lumbermen’s 
Association on Oct. 28 had approved the dis- 
tribution plan. 


Action of Board of Directors 


Expansion of the board of directors of the 
Southern Pine Association to provide for the 
addition of two representatives each from Geor- 
gia, the Carolinas, and Virginia was effected in 
their sessions last Wednesday and Thursday. 
The board confirmed final arrangements for the 
merger of the North Carolina pine organiza- 
tion, adopting a resolution welcoming manu- 
facturers of that group to the association, and 
providing for their representation in its mem- 
bership. 

Other actions taken by the board included a 
survey of the association’s financial report, and 
provision for the budget for the first half of 
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the coming year. [nal action on the recom- 
mendation made by the grading rules com- 
mittee that official Southern Pine inspection 
and grade-marking be extended to non-mem- 
bers was deferred due to lack of time for full 
discussion, the shortage being caused by the 
extended time occupied by the study of the 
organization’s financial affairs. The board 
members feel that the recommendation should 
be studied carefully, with each member being 
given an opportunity to discuss the proposal 
at length. It is anticipated that with the adop- 
tion of the proposed segregated grading rules 
for long- and shortleaf pine, which will be up 
for final action in March, the extension of the 
official marking may become necessary. 


A report covering the subject of expected 
lumber production was referred to the associa- 
tion for study. 

Reporting on his activities as merchandising 
counsel, L. R. Putman, of Chicago, told of the 
work among the small mills and in connection 
with the taking over of the North Carolina 
Pine Association. This work has carried him 
into every southern State and he has been im- 
pressed with the tremendous possibilities inci- 
dent to the rapid growth of southern pine tim- 
ber. He said experts estimate the regrowth 
of southern pine as ten billion feet a year and 
this with but little forest supervision or fire 
protection. He referred to changed conditions 
brought about by the cutting out of some large 
timber tracts and the extensive building of 
highways which will make a radical change 
in the manufacture of lumber in the South. He 
said 

Instead of logging roads, we have 
changed to highways and trucks; instead of 


large mills, we are developing highly effi- 
cient, cheaply operated small mills. Our 
southern pine area is said to contain 7,000 


sawmills, the great majority of which are of 
this smaller type. The product of these mills 
not consumed locally is in direct competition 
with every other sawmill in the United States. 
With this fact in mind, we can readily 
the absolute necessity of a closer working 
basis with a much larger number than is now 


see 
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the last 


the case; hence efforts during 


two years. 


our 


He discussed briefly the question of distribu- 


tion and referred to the plan now under way 
for the formation of local sales companies to 
market the output of groups of small operators. 


Describing it as “the introduction of a new 


model,’ Mr. Putman told of the plan to de- 


velop not a new grade but to select for buyers 


the product of all association mills which rep- 


resents extra value and help those mills mer- 


chandise their superior stocks at their higher 
intrinsic value. 
of this superior stock are unable to get the 
higher price to which they are entitled. 


At present the manufacturers 


He 
said: 

We want to determine these superior qual- 
ities, classify them and sell them under a 
copyrighted official trade name. These pro- 
ducts are superior to the grade requirements 
as to quality of timber and care in manufac- 
ture and preparation. There will be no extra 
charge to mills who adopt the idea. It will 
give us the much needed opportunity to assist 
our better equipped subscribers to get the 
extra value for their efforts to which they 
are entitled and to help us co-operate with 
distributers and users who insist upon the 
best. 

Mr. Putman closed his report with some 
comment upon the growing importance to the 
lumber industry of the chemical engineer and 
said: “Lumber from rapid regrowth trees can 
be cheaply made resistant to rot, fire, moisture, 
insects, wear etc.” Continuing, he said: 

Instead of talking to the public in terms 
of heart content or pound per cubic foot 
treatment, which they do not understand, we 
must talk to them of southern pine which will 
last ten, twenty or fifty years. In the future 
I think we will have grades for durability 
expressed in terms of years rather than in 
percentage of heart or pounds of treatment. 

He said figures compiled by the Wood Pre- 
servers’ Bureau show a decrease in the con- 
sumption of untreated lumber of more than 50 
percent during the last 20 years, while treated 
sawed lumber has increased in consumption 
during the last’8 years more than 200 percent. 


Cypress Manufacturers Discuss TX Work 


JACKSONVILLE, FLA., Noy. 16—The semian- 

nual meeting of the Southern Cypress Manufac- 
turers’ Association, held here last Wednesday, 
was opened with an address by President C. R. 
Macpherson, of Palatka, Fla., on the cypress 
situation. (Nore: A brief telegraphic report 
of this meeting appeared on page 23 of the Nov. 
14 issue of AMERICAN LUMBERMAN.—EDITOR. ) 
He stressed the point that co-operative action 
was needed now as never before and that the 
association has been of incalculable service to 
its membership. He referred to the report of 
the lumber survey committee of the Timber 
Conservation Board and that in its findings 
there was food for thought by every member. 
He urged especially that because cypress stocks 
are now excessive “we must get our house in 
order and balance our stocks in so far as is 
possible to the probable demand which we face. 
* * * We have but one course to pursue to pro- 
tect the future of our industry, and that is con- 
tinued curtailment of production.” 
_ Secretary-Manager T. M. True in making his 
first report in that capacity, told of the numer- 
ous inquiries the association continues to receive 
and how they are taken care of. He also told 
ot the trade extension work with architects. 

J. F. Wigginton, chairman of the grades and 
specifications committee, stated that the com- 
mittee had spent the previous day considering 
the changes that had been discussed and recom- 
mended at the November meeting, finally com- 
ing to the decision that the only suggestions it 
felt proper to make at this time were adjust- 
ments in the rules for the grading of clear 
heart with tank and boat stock specifications. 
This report was unanimously adopted, and for 
the time, at least, there will be no changes in 
the present grading rules. 


The report of the railroads and transporta- 
tion committee was made in the form of a letter 
from Secretary True to M. L. Fleishel, chair- 
man of the committee. This report is very 
complete, going into the activities of the asso- 
ciation, but the reference to the 15 percent rate 
increase asked by the railroads is, perhaps, 
the most interesting feature. This matter is 
claiming the attention of all lumbermen, and 
the final outcome is being watched with more 
than the usual amount of interest. 


Progress of Extension Work 


The reports of the advertising committee 
were made in addresses by B. R. Ellis and L. 
W. Smith, consulting representatives. Mr. 
Ellis’s report was very complete, going into de- 
tail with explanation of the personal contact 
features of the work, and the results that could 
reasonably be expected. One striking incident 
of this talk was the statement that buyers of 
cypress who expected to get Tidewater red had 
not always gotten this wood. He said that on 
more than one occasion he had opportunity of 
seeing what was supposed to have been such 
quality, when as a matter of fact it was not. 
Mr. Ellis suggested that there ought to be some 
plan for the protection of such buyers, so that 
those who were not experienced in cypress 
could not be imposed upon, with the final result 
of dissatisfaction and possibly a discontinuance 
of further consideration of cypress purchases. 





The landlord 
much noise the children make if 
you own your home. 


won't care how 


Another observation of Mr. Ellis was the buy- 
ing of cypress by yards that had not had any 
of this wood in their yards for many years. 
This, he thought, was a very good indication 
of an improved condition. As a matter of fact, 
he was convinced that there was an improve- 
ment, although it was difficult to explain of 
what it consisted. He spoke of the excellent 
results that had followed the exhibit in Cleve- 
land, where prospective users had the oppor- 
tunity of seeing the beauty and adaptibility of 
cypress, that was not possible in any other way. 

The address of L. W. Smith followed along 
the same general lines as that of Mr. Ellis, in- 
dicating just as emphatically, too, the change 
in the atmosphere, and that the manufacturers 
could be assured that the change had actually 
come about, although quite difficult to see the 
real manifestation. 

G. V. Patterson, of Pensacola, told of co- 
operation of the association with the National, 
speaking in a most commendatory way of the 
splendid work that the National is doing, and 
asserting that the cypress association should do 
its utmost to further this co-operation. 

The statistical committee report was made by 
D. G. Coit in an informal way. Mr. Coit said 
there was little to report except that there was 
entirely too much surplus stock; that even if 
all production were entirely discontinued, the 
fact remained that, based upon present con- 
sumption, there would be a long time before 
present stocks could be absorbed. It was ob- 
vious therefore, that any increase in production 
was ill advised at this time. From what is un- 
derstood, it is not at all likely that production 
will show an increase for some time. 

R. F. Goodnow, manager of the Building 


Arts Exhibit of Cleveland, Ohio, told of the 
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thousands of people who were attracted by the 
cypress exhibit there; that it had resulted in 
many instances of specifications for cypress that 


would not have been made otherwise. Many 
had given special instructions that cypress 
should be used in buildings contemplated. This 


result was another example of the value of 
bringing cypress directly in contact with pros- 
pects who would not otherwise have considered 
using it at all. 

W. W. Schupner, secretary of the National- 
American Wholesale Lumber Association, also 
addressed the meeting. He thanked the asso- 
ciation for the opportunity of presenting a state- 
ment of the wholesalers’ function, and the fact 
that the wholesaler was considered a necessity 
to the success of the industry. He stressed the 
high standard of ethics as observed by his or- 
ganization, which he thought should be con- 
sidered by the trade as a recommendation of 


AMERICAN 


the responsibility of those who are 


with that organization. 
Tells of Wood Utilization Committee 


The feature address of the meeting was that 
of Axel H. Oxholm, director, National Com- 
mittee on Wood Utilization, United States De- 
partment of Commerce. Strange to say, this 
was Mr. Oxholm’s first appearance as a guest 
or speaker at a cypress convention. There is 
no question of the value of this talk to the 
manufacturers. He went into very complete 
detail of the work of his committee, showing 
many instances of where it had been able to ac- 
complish results for those who had taken ad- 


identified 
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vantage of it, recommending that they would 
communicate with him at any time or aboyt 
anything that the organization might have to 
inquire about. Pamphlets were on exhibit, and 
it was noted that memoranda were being made 
as the talk went on. 

President Macpherson called attention to the 
death of George L. Morris, a cypress lumber- 
man old in experience, although compara- 
tively young in years. The meeting voted an 
expression of sympathy, and directed resoly- 
tions that could be transmitted to the family of 
the beloved friend and associate. President 
Macpherson also stated that he had learned of 
the illness of J. A. Kirby, representative of the 
Southern Lumberman, who was always a regu- 
lar attendant at the cypress meetings. A reso- 
lution was adopted, directing the secretary to 
telegraph the best wishes of the meeting for 
Mr. Kirby’s complete recovery. 


Missourians Forget Panaceas and Dig In 


Moserty, Mo., Nov. 16.—The prediction of 
John E. Waddill, general manager of the Adair 
Lumber Co., Kansas City, that lumber yards 
will be reduced in number in the ratio of 10 
to 2 and that the margin of profit will be cut 
from 25 to 15 percent in the near future cast 
a bombshell into the annual meeting of the 
Northeast Missouri Lumbermen’s Association 
here Novy. 12. 

None of the 80 or more lumbermen attending 
the meeting agreed with Mr. Waddill com- 
pletely, only a few accepted even a part of his 
views, and most of them were actively in vari- 
ance with his opinion. 

In an open debate following his talk and dur- 
ing a round-table discussion which has come to 
be one of the most enjoyable and profitable fea- 
tures of the one-day meeting, Mr. Waddill an- 
swered the arguments presented and it seemed to 
be a general opinion that not once was he 
“talked down.” 

He based his prediction, he said, on sound 
economic facts. A country which has accumu- 
lated one-third of the world’s wealth in 128 
years has developed as far as it can in one di- 
rection, he said, and the lumber business, along 
with other businesses, has developed as far as 
it can along with this national development. He 
quoted statistics to show that this country con- 
trols the wealth and the produce of the world 
and pointed out that the way to handle it is on 
a larger scale. 

Mr. Waddill did not explain in his talk what 
he regarded as the “near future” but he said in 
an interview later that he expected the changes 
to come about in the next 10 years. 

When other lumbermen asked him what would 
become of the men thrown out of jobs by this 
cut he answered that that is another economic 
problem that would probably work itself out. 
“T may not like it and you may not like it,” he 
declared, “but it’s coming to pass whether we 
like it or not.” 


Opinions at Variance 


One of the arguments against Mr. Waddill’s 
prediction was offered by W. E. Partee, of 
Hannibal, secretary of the association, who de- 
clared that this country’s future lies in building 
itself into the world’s supply country—the Eng- 
land of tomorrow. This development, he said, 
would give the lumbermen and all merchants a 
chance to develop as far as they are capable. 

Another lumberman digressed from the gen- 
eral discussion to say that long credits are keep- 
ing yards in business that ought not to be any- 
way. 

Frank Daniels, of Kansas City, was one of 
those who disagreed with Mr. Waddill. Besides 
saying that these yards were here and would 
stay and that the basis of profit is established 
and will stay established, he reminded his 
hearers that the lumbermen’s calling is second 
to only two others—that of the ministry and the 
physician, 





Other speakers admitted that improved high- 
ways and speedier transportation, which are 
causing leigslators to consider cutting the num- 
ber of counties in half, might also eliminate the 
need of small yards. Mr. Daniels accused the 
lumberman of being a poor merchant. 

So heated did the discussion become that the 
speakers forgot to address the Chair and the 
debaters were addressing each other as John, 





Frank, and Bill. Al- 
though the speakers 
did not agree, there 


was a feeling of har- 
mony and good humor 
throughout. 

The other main talk 


P. &. 


JEPSON, 
Gifford, Mo.; 
Retiring President 


South 


of the afternoon was 
that of Jason W. 
Jones, of Kansas City, 
advertising manager of 
the Cook Paint & Var- 
nish Co., in Kansas 
City. 

Mr. Jones suggested to the lumbermen that 
they stimulate business by adding sidelines to 
supplant their losses. Coal, roofing, hardware, 
and even groceries were items he mentioned to 
the men who had always stuck strictly to lum- 
ber. 

“The market for your principal product is 
waning and declining,” he said, “so you need 
not feel apologetic in adding other lines, which 
are usually related to the ones you now carry, 
anyway. Their addition may only round out 
your service to the community.” He urged his 
hearers to recognize the woman as a buyer. 
“Whether or not she comes into your lumber 
yard and chooses lumber, she is a buyer,” he 
said. “She influences the person who does buy 
by her views and tastes. Encourage her by 
adding lines that will attract her. Clean up 
your yard and improve your store; compete for 
the woman’s vote.” 


W. E. PARTEE, 
Hannibal, Mo.; 
Re-elected 


Secretary 





Merchandising and advertising are two much- 
bandied words which are easily defined, he con- 
tinued. 

He quoted statistics to show that 61 percent 
of the persons who make purchases at a store 
the first year do not return, that. another 30 
percent is lost the second year, and another 8, 
the third year, arguing that an established busi- 
ness reputation is to be desired. 

He cited the cut-rate store theory that getting 
a customer into a store by advertising real bar- 
gains is a good selling feature. 

“The retailer in this modern day must con- 
duct his business on the same plan as the cut- 
rate druggist,” he declared. “He must choose 
certain items that are good buys, present them 
attractively, and depend on these leaders to sell 
some of his staples. A book nook with a free 
can of paint will sell lots quicker than a can of 
paint with a free book nook even if the paint 
is more valuable.” 

Mr. Jones defined merchandising as having 
the thing the public wants, offering it in a con- 
venient form, and advertising it so that people 
will want to buy. 

A representative of the Central Missouri As- 
sociation of Lumber Dealers invited the North- 
east men to a district meeting the following 
Thursday at Sedalia and made a plea for co- 
operation between lumbermen of all five dis- 
tricts in the State—northeast, northwest, south- 
east, southwest, and central. 


Election of Officers 


During a business meeting which concluded 
the afternoon’s session the delegates chose Fred 
Englemen, of Louisiana, Mo., president to suc- 
ceed P. E. Jepson, of South Gifford. W. F. 
Wigginton, of Moberly, was named vice presi- 
dent and W. E. Partee, of Hannibal was re- 
elected secretary. Mr. Englemen is one of the 
youngest men ever to hold the district presi- 
dency. 

Mr. Waddill, John Robey, of Monroe City, 
and A. E. Cornell, of Fayette, were named 
members of the board of directors. The 1932 
meeting, the twenty-first annual session, will be 
in Moberly, which was chosen the convention 
home several years ago. 

At the night session Dr. H. L. Reader, of 
Webster Groves, gave three general answers to 
the challenge of today, not only to the lumber- 
men but to all men. They are: We must bring 
our keenest intelligence to the problems at hand; 
we must develop the power of concentration; 
and we must develop an attitude that expects 
results of efforts. 

This year’s meeting was far more optimistic 
in spirit than the 1930 meeting. Last year the 
lumbermen were groping for a solution to their 
problems and expecting to find one ready-made. 
This year they have recognized their troubles, 
dug into them, and apparently are working out 
their own solutions. 
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Retail Lumber Dealers’ 
Laurier, Ottawa, Ont. 


Ontario 


Nov, 26—Eastern t 
Chateau 


Association, 
Annual. 
Nov, 27—Montreal Retail 
ciation, Lumbermen’s 

Annual, 
Dec. 1—Appalachian Hardwood Club, Cincinnati, 
Ohio. Annual. 
Dec. 2—Northwestern Hardwood Lumbermen's As- 
sociation, Minneapolis, Minn, Annual, 
Southwestern Ontario Retail Lumber Deal- 
William Pitt Hotel, Chatham, 


Dealers’ 
Montreal, 


Lumber 
Club, 


Asso- 


Que, 


Dec. 3 
ers’ Association, 
Ont. Annual. 

Dec. 3-5—Central States Forestry Congress, 
cinnati, Ohio. Annual, 

Dec. 7—National Homes Finance Corporation, Con- 
gress Hotel, Chicago. First annual stockhold- 
ers’ meeting. 

Dec. 7-9—Associated Leaders of Lumber & Fuel 


Cin- 


Dealers of America, Congress Hotel, Chicago. 
Annual. 
Dec, 10—-Lumber Dealers’ Association of Connecti- 





cut, Shuttle Meadow Club, New Britain, Conn. 
Annual. 


Dec. 12—Massachusetts Retail Lumber Dealers’ 


Association, Hotel Statler, Boston, Mass. An- 
nual, 

Dec. 12—Lumbermen’s Club of Memphis, Hotel 
Gayoso, Memphis, Tenn. Annual. 

Dec, 15 toofer Manufacturers’ Club, Columbus, 
Ga. 

Dee. 29-31—Society of American Foresters, Jung 
Hotel, New Orleans, La. Annual. 

Jan, 13-14, 1932—Retail Lumber Dealers’ Associ- 
ation of Indiana, Claypool Hotel, Indianapo- 


lis, Ind. Annual, 
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| Associations’ Plans and Activities 


Jan. 14-16, 1932—Mountain 
ers’ Association, 


Colo. Annual. 
Jan, 19-21, 1932—Northwestern Lumbermen’s As- 
sociation, Auditorium, Minneapolis, Minn. An- 
nual, 
20-22, 1932—Ontario Retail Lumber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 


L States Lumber Deal- 
Cosmopolitan Hotel, Denver, 


Jan. 


Annual, 

Jan. 20-22, 1932—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 22, 1932-—-Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, Ind. 
Annual, 

Jan. 26-28, 1932—Northeastern Retail Lumber- 
men's Association, Hotel Pennsylvania, New 
York City. Annual, 

Jan. 27-29, 1932—-Southwestern Lumbermen’s As- 
sociation, Ararat Temple, Kansas City, Mo. 
Annual. 

Jan. 27-28, 1932—-Tennessee Lumber, Millwork & 


Supply Dealers’ Association, Hotel Noel, Nash- 


ville, Tenn. Annual, 

Jan, 27-28, 1932—-Western Retail Lumbermen’s As- 
sociation (Canada), Royal Alexandra Hotel, 
Winnipeg, Man. Annual, 

Feb. 2-3, 1932—Canadian Lumbermen’s Associa- 
tion, Mount Royal Hotel, Montreal, Que. An- 
nual, 

Feb. 2-4, 1932—Iowa Lumber & Material Dealers’ 
Association, Coliseum, Des Moines, Iowa. An- 
nual. 

Feb. 3-5, 1932—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual, 





Feb, 9-10, 1932—National Lumber Exporters’ Asso- 
ciation, Brown Hotel, Louisville, Ky. Annual. 
9-11, 1932—Illinois Lumber & Material Deal- 
ers’ Association, Stevens Hotel, Chicago. An- 
nual, 

9-11, 1932—Southwestern 
bermen’s Association, Hotel 

Bluffs, lowa. Annual. 

10-12, 1932—Retail Lumber Dealers’ Associ- 
ation of Western Pennsylvania, William Penn 

Hotel, Pittsburgh, Pa. Annual, 

11-12, 1932—-Hardwood Manufacturers’ Insti- 
tute, Brown Hotel, Louisville, Ky. Annual. 

12-13, 1932—Virginia Lumber & Building 
Supply Dealers’ Association, John Marshall 
Hotel, Richmond, Va. Annual. 

16-17, 1932—“‘arolina Retail Lumber. & Build- 

ing Material Dealers’ Association, Charlotte, 

N. C. Annual. 

16-18, 
Association, 
nual, 

Feb. 18-20, 1932—-Western Retail Lumbermen’s As- 
sociation (U. S.), Davenport Hotel, Spokane, 
Wash. Annual. 

Feb. 24-26, 1932—-Nebraska Lumber Merchants’ As- 
sociation, Lincoln Hotel, Lincoln, Neb. Annual, 

Feb, 25-26, 1932—-Mississippi Retail Lumber Deal- 


Feb. 


Feb. Iowa Retail Lum- 


Chieftain, Council 






Feb. 


Feb. 


Feb. 


Feb. 


Retail 
Milwaukee, 


Lumbermen’s 
Wis. An- 


1932—Wisconsin 
Auditorium, 


Feb, 


ers’ Association, Robert E. Lee Hotel, Jack- 
son, Miss. First annual. 
March 10-11, 1932—South Dakota Retail Lumber- 


men’s Association, Watertown, S. D. Annual. 
12-14, 1932—-Lumbermen’s Association of 
Texas, Texas Hotel, Fort Worth, Tex. Annual. 


May 12-13, 1932—Florida Lumber & Millwork As- 
sociation, Orlando, Fla. Annual. 


Apr. 





Coming Canadian Conventions 


Toronto, Ont., Nov. 16.—The annual meet- 
ing of the Eastern Ontario Retail Lumber Deal- 
ers’ Association will be held at the Chateau 
Laurier, Ottawa, on Nov. 26. 

The Southwestern Ontario Retail Lumber 
Dealers’ Association will hold its annual meet- 
ing at Chatham, Ont., in the William Pitt 
Hotel, on Dec. 3. 

The annual meeting of the Montreal Retail 
Lumber Dealers’ Association is to be held on 
Nov. 27, at the Lumbermen’s Club, Montreal. 
The meeting will be preceded by a directors’ 
meeting and a club dinner at 6:30 p. m. 


Indiana Hardwood Men Making 
Arrangements 


INDIANAPOLIS, IND., Nov. 16.—-The Indiana 
Hardwood Lumbermen’s Association will hold 
its annual meeting on Jan. 22, 1932, at the 
Severin Hotel, here, according to announcement 
made by C. Fred Klee, secretary. Efforts are 
being made, Secretary Klee says, to secure some 
prominent speakers “who can discuss and ad- 
vise regarding the future of the industry.” 


Coopers Choose Memphis for 1932 


Annual 

LoutsviL_e, Ky., Nov. 16.—At the meeting 
of the executive committee of the Associated 
Cooperage Industries of America at noon last 
Thursday, following completion of the final 
business session of the tight cooperage division, 
Memphis was selected as the point for the 1932 
annual meeting to be held in May, the exact 
dates being left open. This closed the sixteenth 
semi-annual meeting, a brief report of the ear- 
lier sessions appearing on page 60 of the Nov. 
14 issue of AMERICAN LUMBERMAN, 

At the final session Carl Meyer, chairman of 
the committee on tight barrel and stock classi- 
fications, further outlined the plan for develop- 
ment of sound classifications. 

C. J. Scott, Pioneer Cooperage Co., Chicago, 
presided at this session and endeavored to get 
the members to discuss it more freely. He de- 
Clared that a lot of odd sizes that do no one 
any good have been eliminated, which will mean 
smaller inventory, less stock that must be car- 
ried, fewer packages. 

Discussion was heard regarding specifications 
for 50-gallon or 52-gallon white oak barrels, 








and also regarding the fact that railroads favor 
packages that will load to best advantage and 
tie in best, and were opposed to ultra large 
packages. 

There was nothing of particular interest from 
the grading rules committee, other than discus- 
sion of worm holes in kegs and small barrels. 


———+- 
Northwestern Hardwood Lumber- 
men's Date 


MINNEAPOLIS, MINN., Noy. 16.—The annual 
meeting of the Northwestern Hardwood Lum- 
bermen’s Association, to be held here Dec. 2, 
will be a simple affair this year, said J. F. 
Hayden, secretary. The usual banquet will be 
omitted and only a business meeting held in the 
afternoon for the election of officers etc. 





Date for Southwestern lowans 


Creston, Iowa, Nov. 16—The 1932 annual 
convention of the Southwestern Iowa Retail 
Lumbermen’s Association, announcement made 
by Secretary Charles R. Glattly, of this city, 
states, will be held on Feb. 9, 10 and 11, at the 
Hotel Chieftain in Council Bluffs. 





. ' 
National Lumber Exporters 
Association 
Mempuis, TENN., Nov. 17.—The National 
Lumber Exporters’ Association, Secretary J. D. 
Huffman, this city, advises, will hold its thirty- 
second annual convention on Feb. 9 and 10, 

1932, at the Brown Hotel, Louisville, Ky. 





Carolina Dealers Plan for Annual 


CuHarvorte, N. C., Nov. 16.—This city has 
been selected as the meeting place for the an- 
nual convention on Feb. 16 and 17, 1932, of the 
Carolina Retail Lumber & Building Material 
Dealers’ Association, said Victor W. Wheeler, 
executive secretary of the association. It will 
he accompanied by the third annual manufac- 
turers’ exhibit. The organization has just estab- 
lished four new country groups in the sandhills 
section, Mr. Wheeler said. 





You Can Sell IT or Buy IT 
Thru a Classified Ad. 


Ohioans to Meet in Columbus 


ToLepo, Oulo, Nov. 16—J. P. Bartelle, sec- 
retary-treasurer of the Union Association of 
Lumber & Sash & Door Association, advises 
that contrary to tentative plans made to hold 
the annual meeting of the Ohio retailers’ asso- 
ciation in Toledo, the latter organization has 
finally decided upon Columbus as the conven- 
tion city, though the date has not yet been 
decided upon. Consequently, says Mr. Bartelle, 
the salesmen’s association will also hold its 
annual at the same time and in the same city. 
As is usual the Old Guard Lumbermen will 
hold their annual banquet during the course of 
the convention, Walter L. Whitacre, of Colum- 
bus, having charge of that affair. 

Incidentally Secretary-treasurer Bartelle has 
been holding down that job for the salesmen’s 
association since 1907 and says he thinks per- 
haps it is “time I was paroled.” 








Western Penn Dealers Report on 
Conditions 


PitrspurGcH, Pa., Noy. 17.—At the regular 
meeting of directors of the Retail Lumber Deal- 
ers’ Association of Western Pennsylvania, held 
here last Friday, reports on conditions in their 
several territories were made by the directors, 
as follows: 

No. 1. Volume of business is holding up 
favorably with last year. Do not much 
pick-up on account of approaching winter. 
Collections slow. 

No. 2. Business in this territory during 
the last thirty days has been much better on 
account of the pre-winter seasonal demands. 


see 


Coal business is fair, mines working three 
and four days a week. We believe the coal 
business will be stimulated until winter ac- 
tually sets in. Collections slow. 

No. 3. Business better last month. Col- 
lections, however, continue to be slow. Steel 


works some better. There seems to be a 
better spirit in business throughout our ter- 
ritory. 

No. 4. Business has been retarded in our 
district on account of general conditions. 
However, we are optimistic regarding pros- 
pects for next spring. 

No. 5. Business slow; collections fair. We 
attribute our conditions to the coal business 
which is a dominating factor throughout our 
territory. 


No. 6. We are doing some business from 
day to day, but there is no building in the 
making at present. Collections, are slow, 
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but get some money by direct collecting. 
Believe general conditions brighter and have 
hopes for 1932. 


No. 7. Business about 20 percent below 
that of last year. Collections very slow. No 
figuring at present. Industrial plants are 


working about 
No. 8. Some small repair work. 
new work being figured, but 
better than city trade. 
No. 9. Business in 
account of inability to secure mortgage 
money. We expect a small increase in new 
business for the balance of the year. 
No. 10. Business continues slow, but better 
feeling toward the outlook for the future. 
G. H. Lindquist, introduced by Vice Presi- 
dent E. C. West, gave an interesting talk on 
a finance plan being used in his district and the 
secretary has advised members of the associa- 
tion that any of them who desire information 
about this plan may communicate with E. C. 
West, Tarentum, Pa. Mr. West has made an 
extensive study of this particular financing plan. 
The president and secretary reported that the 
program for the twenty-fifth annual convention 
is nearing completion and that there will be a 
number of topics of interest and benefit to every 
dealer. The convention will be held in Pitts- 
burgh, Feb. 10, 11 and 12, 1932. 


30 percent. 
Very little 
rural work is 


our district slow on 





- Northern Wholesalers Meet 


MILWAUKEE, WiIs., Nov. 16.—Stocks at the 
mills of northern hardwood manufacturers are 
low and getting lower, and, while there is plenty 
to satisfy the featherweight demand of today, 
the slight increase in general buying will soon 
render the present stocks inadequate, particu- 
larly in certain items like 5/4 No. 2 birch, 
which are known to be especially scarce. When 
that time comes, and more buyers more fre- 
quently find they need more lumber, prices will 
begin to advance, the members of the Northern 
Wholesale Hardwood Lumber Association be- 
lieve; and at their meeting at the Milwaukee 
Athletic Club last Friday they agreed that there 
can be no worthwhile price advances, that will 
stick, until that demand does appear. 

Lumber stocks are low, not only at the mills, 
but also at industrial plants, retail yards, and 
sash and door factories, but that fact alone will 
not raise prices, as Kurt Stoehr, of Chicago, 
treasurer of the Oconto Co., a manufacturer 
who is an associate member of the organization, 
pointed out. As business now stands (most 
folks think it has stood too long and too still) 
there is plenty of lumber for everybody. But 
let a general demand, even a slight demand, 
spring up and people will find there is not 
enough to “go around,’ and then prices can 
start to mount. And they will. And mills will 
not start to replenish their stocks until the 
prices do justify it. “We may be short on an 
item,” Mr. Stoehr said, “but we’re not going to 
start cutting, just to fill out our stocks of that 
item, because if we did we'd be piling up addi- 
tional stocks of other items of which we have 
too much already.” 

As to the size of the mill stocks, he said that 
one of his company’s employes showed him a 
set of figures which indicated only a relatively 


small stock of most items. “But I added up 
the figures for him, and showed him that 


although each was small, the total was over 
forty million feet of lumber in our yard.” 

President G. A. Vangsness, of Chicago, asked 
most of the members of the association for ob- 
servations on market conditions, after the report 
of Secretary J. F. Hayden, of Minneapolis, 
Minn., and these comments were merged with 
the report of the trade relations committee, 
which was presented by William Kelley, of Mil- 
waukee. R. G. Maislein, of the Maislein-Daw- 
son Lumber Co., Sheboygan, Wis., was glad to 
report that lately he has found trade consider- 
ably better, and was of the opinion that better 
prices may be had if the sellers only have the 
courage to demand them. ° 

The furniture factories in Sheboygan are 
more active recently, he said, than they had 
been for months. 
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Some of the other men could not agree with 
the “biggest lumberman in Wisconsin” concern- 
ing the volume of trade, but they did agree that 
there is a decidedly better tone to the market 
and that business men generally are not notic. 
ing the strain of depression so much. 

The annual meeting of the association will pe 
held in Milwaukee, at the time of the annual 
convention of the Wisconsin Retail Lumber. 
men’s Association. 


LUMBER CLUBS' 


Prepares for Annual Election 


MEMPHIs, TENN., Nov. 16.—The attention of 
the members of the Lumbermen’s Club of Mem- 
phis was focused on the annual election of 
officers at their meeting held last Thursday at 
the Hotel Gayoso, when President A. L. De- 
Montcourt named two nominating committees to 
select candidates.to be elected at the annual on 
Dec. 19. M. S. Dilts, sales manager of the 
Welsh Lumber Co., will head one nominating 
committee, and with him will serve George 
Land, Hardwood Manufacturers’ Institute, and 
Almonta Smith, Chapman & Dewey Lumber 
Co. The other committee will be headed by 
J. Ellis Williams, sales manager of the Woods 
Lumber Co., and with him will serve Frank B. 
Robertson, Erskine Williams Lumber Co., and 
J. F. McSweyn, Memphis Band Mill Co. These 
committees will report names of candidates at 
the next regular meeting to be held on Dec. 3. 


Discuss Identifying of Soft Woods 


New York, Nov. 17.—Yard and laboratory 
identification of soft woods took the attention 
of the Nylta Club last Friday. George A. Gar- 
ratt, of the Yale School of Forestry, lectured on 
the laboratory method of spotting the species of 
a specimen of coniferous wood, and Lon Kreyer 
gave a 10-minute talk on the yard system of 
classing lumber by the elimination method. In 
concluding his lecture, Mr. Garratt laid out 
twenty samples of wood on the speaker’s table, 
and asked the members to identify them. Lou 
Kreyer won the test, identifying seventeen out 
of the twenty. 














Louisville Hoo-Hoo Organize 


LauIsviLLE, Ky., Nov. 17.—The Louisville 
Hoo-Hoo Club, which probably will carry char- 
ter No. 98, completed its organization at a din- 
ner’ meeting the evening of Nov. 16, at the 
Brown Hotel, naming A. E. Norman, jr., of 
the Norman Lumber Co., as president; Henry 
J. Schoo, of the Frey Planing Mill Co., vice 
president; W. E. Difford, of the Mutual Serv- 
ice Co., also secretary of the Louisville retail 
lumber dealers organization, and Kentucky Re- 
tail Lumber Dealers’ Association, as secretary; 
and Dave Musselman, wholesale lumber dealer, 
as treasurer. 

Directors include Harry E. Kline, Louisville 
Veneer Mills; Frank Bibb, Byron Sash & Door 
Co.; J. H. Sweets, Mengel Co.; Preston P. 
Joyes, W. P. Brown & Sons Lumber Co.; J. 
Colgan Norman, Cardinal Hardwood Co.; H. R. 
Corey, Corey Scheffel Lumber Co.; and C. W. 
Brickley, of the Brickley Lumber Co. 

The new organization starts off with fifty- 
three charter members and expects to add sev- 
eral others. 

Ross C. Kuhlman, of Cincinnati, a lumber 
secretary in that city; and an official of Hoo- 
Hoo International was present and spoke on 
the facilities for good in the lumber industry 
that the organization presents to its members. 
W. E. Griffee, Chicago, field representative of 
Hoo-Hoo, was also present, having been in 
Louisville several weeks working on the devel- 
opment of the local club. 





This town is your town when you 
own a home. 
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CHIEF USES OF SUGAR PINE 


[NO. 52 OF A SERIES] 


The magnificent forests of White Pine with which the Creator blessed the North American 
continent were first exploited in the Northeastern part of the United States, lumbering moving 
gradually westward into the Lake States region. 


It is fortunate that Nature also provided on the Pacific Coast a wood of similar species, fully 
measuring up to the standard established by Eastern White Pine, as White Pine lumbering 
east of the Mississippi is now largely a memory, and industries whose future depends upon 
this material can continue to supply true White Pine wherever it has heretofore been required. 


Madera Sugar Pine, Pinus Lambertiana, is a true White Pine, and both botanically and phys- 
ically very closely resembles its Eastern relative, the famous White Pine, Pinus Strobus. The 


tree grows tall, straight, 
the average height being 
the diameter from 4 to 5 
straight grained, easily 
shape, which sums up 
value as a worthy succes- 
It can be used with satis- 
poses for which its Atlan- 
admirably adapted. 


Enumerated below are 
some of its chief uses: 


HOUSE BUILDING 
Ceiling 
Siding 
Panels 
Railings 
Sash 
Doors 
Fixtures 
Mouldings 


MUSICAL INSTRUMENTS 


Organs 

Organ Pipes 
Piano Keys 
Sounding Boards 





Feit a 
Madera Sugar Pine, a true White Pine, 


is a worthy successor to Eastern 


White Pine. 


and with a clean trunk, 
from 150 to 175 feet, and 
feet. The wood is soft, 
worked, and holds its 
briefly its qualities and 
sor to Eastern White Pine. 
faction for all those pur- 
tic Coast relative is so 


Enumerated below are 
some of its chief uses: 


MISCELLANEOUS 


Cutting Boards 
Wood Carving 
Patterns 
Cornices 
Decorations 
Toys 

Furniture 
Drainboards 
Drawing Boards 
Food containers 
Water tanks 
Silos 

Beehives 

Crates 

Picture Frames 
Matches 

Scroll work 
Boat decking 
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Wood workers want a soft, even textured, straight grained, solid material that will work 
smoothly either with or across the grain, and for these purposes Madera Sugar Pine is meeting a 
large and exacting demand. Its durability, light weight, cheerful color, satiny finish, and free- 
dom from warp and check have caused it to be highly valued in every market. 


MADERA SUGAR PINE CO., MADERA, CALIF. 








44 





ONE SALE BRINGS 
DOZENS 


With each installation of a 
Brown's Supercedar lined 
closet, the lumber dealer adds 
an enthusiastic salesman to his 
staff. Practically every woman 
who owns such a closet takes 
keen delight in showing it off 
and praising it to her friends. 


Brown's Supercedar closet 
lining is nationally known and 
appreciated for its unusually 
high quality—guaranteed 90% 
yy or more red heartwood and Y 
j 100% oil content. Only the red Y 
heartwood contains the neces- 
Yj sary moth-repelling aromatic oil. 








install in old 
little in new 
homes as it eliminates need of 
lath and plaster. 


Are easy to 
closets—cost 













Brown’s Supercedar_ closet 
lining is easy to sell. Invest- 
ment is small and it will mean 
a steady source of profits for 
you. 


Send today for free mini- 
ature sample box with detailed 
information and quotations. 
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arker "Ss 
rimerless Ne Primer, of any kind is 


u + ¢ bare wood and works j ust 
Yj as well on bare wood as if 


primed. 





Is Just Whatthe Name Implies ALSO USE AND SELL— 


“Parker’s’’ Calking Putty. ‘‘Parker’s’’ Steel Sash Patty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
ed 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 
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Reports Very Satisfactory Roof- 
ing Business During 1931 


BREMERTON, WASH., Noy. 14.—The Johnson 
Lumber & Fuel Co., here, report a very satis- 
factory roofing business during 1931. About 
70 percent of its roofing sales are red cedar 
shingles, while various patent roofings make up 
the balance. Mr. Johnson said: 

There is good money in roofing, provided 
you don’t have to carry the stocks of roof- 
ings. In patent roofings there are several 
grades and shapes and it is necessary to 
have a variety to meet the trade’s demands, 
but we have found it most desirable to draw 
such roofing as we need on a job from a 
warehouse stock. Another retail lumberman 
here carries a large stock of roofing, and 
our firm draws its requirements from that 
stock. There is too great a loss in left-overs 
for us to try to carry our own stock. 

We appreciate the roof financing plan ob- 
tainable through the roofing companies. We 


have sold more than forty roofs this year 
on that plan. 
We sell good red cedar shingles. They 


move easily and there are only a few grades 
we need to carry. The trade is educated to 
them and are willing to pay more for the 
higher grades, as they know they are cheaper 
in the long run. 

Bremerton is a substantial town. The 
Puget Sound Navy Yard is here, which as- 
sures us of having at least 3,000 men work- 
ing all the time; we have two creameries 
that take the milk produced in the surround- 
ing country and turn it into butter, cheese 
and ice cream; besides we have plenty of 
salt water front which, each year, is drawing 
an increasing number of summer home own- 
ers, and we anticipate there will be a boom 


West Coast Manufacturers 
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in summer home 
two years. 

Bremerton is a strong union town: our 
carpenters draw $9 daily, and common labor 
is paid $5. It is a city of home-owners and 
they like modern, attractive, comfortable 
homes. The homes built here of lumber 
thirty-odd years ago are still substantial, but 
they lack the present-day appearance and 
conveniences. We have urged modernization 
work on the owners of such homes and have 
had considerable success in selling the ideg 
and then the materials to do the job. 

While we do not encourage, nor engage ijn 
any speculative building, during the coming 
winter a real estate firm owning some vacant 
lots in a desirable locality, a contractor, and 
our firm will erect several dwellings for sale. 
and each of us will wait for his money untj] 
the house is completed and sold. Only one 
house will be built at one time—that is, the 
second house will not be started until the 
first is sold, and in that way we will not have 
any considerable amount of money tied up 
in this venture. 


building within the next 








Ships Moldings by Water 

New York, Novy. 17.—C. C. Fydell, district 
sales manager of the Brooks-Scanlon Lumber 
Co., has been experimenting with the shipment 
of Ponderosa moldings by water, he said yes- 
terday. One shipment was received by a cus- 
tomer last week in excellent condition, said 
Mr. Fydell, and another is expected on a boat 
docking at Philadelphia within a few days. 
Moldings can be transported by boat as cleanly 
as by rail, Mr. Fydell says, if they are care- 
fully wrapped in heavy paper. He does not 
intend, however, to ship moldings exclusively 
by water. 


iS- 


cuss Problems 


TacoMA, Wasu., Nov. 14.—A meeting of the 
lumber industry was held at the Winthrop 
Hotel here last Thursday under the auspices of 
the West Coast Lumbermen’s Association. J. 
D. Tennant, president of the association, acted 
as chairman. Col. W. B. Greeley, secretary- 
manager, outlined the subjects for consideration, 
present conditions, and relief suggestions. 

There are two conflicting situations, or fac- 
tors, in the condition confronting the West 
Coast lumber manufacturing industry today, al- 
though the industry recognizes that it is not 
alone in facing this condition. These problems 
are causing grave concern. They are over- 
production and unemployment existing at the 
same time. 

Col. Greeley presented to the lumbermen as- 
sembled the essentials of the survey made re- 
cently by the National Conservation Board. 
According to this survey it will be necessary 
for the lumber operators to reduce stocks on 
hand 40 percent. This means that the produc- 
tion of fir during the next few months must be 
12 percent below orders, which is the ratio that 
has been maintained during the last two weeks. 
There is in prospect very low production during 
the next few months. 

The other problem that must be considered 
by operators in connection with the production 
problem is that of employment. A recent sur- 
vey of employment among sawmills as to the 
number of men employed for the group shows 
51 percent of normal, or 49 percent unemploy- 
ment. Many mills are working plans of in- 
termittent operation, or staggering employment 
in such a way as to give some employment to 
the largest number of men. The industry as a 
whole is making a heroic effort to keep as many 
men at some work as is possible. 

While it was generally conceded that it was 
not in the province of this meeting to name 
wages, it was considered proper to give some 
discussion to that subject. 

Col. Greeley suggested 


that the operators 


should give some consideration to a general plan 
for meeting present conditions, and giving work 
to the largest number of men. Such a plan 
might consist of establishing a short shift. 

Two principles discussed thoroughly by the 
lumbermen were: 

First, a maximum working hour a week, as 
for example a 30-hour week, as the most that 
any plant would operate; second: A declared 
uniform minimum wage. 

In the discussion it was generally conceded 
that the industry would be better off, labor 
would be better satisfied and more prosperous, 
if there was a uniform minimum wage, and par- 
ticularly if that minimum wage should be 
equivalent to the Four L minimum wage, which 
is determined by a conference of employers and 
employes. 

Appointment of a committee to further in- 
vestigate this situation, and make suggestions, 
was authorized. 

In the afternoon the question which came up 
before members of the West Coast Lumber- 
men’s Association was, “Shall the West Coast 
Lumbermen’s Association revise standard ship- 
ping weights?” 

This subject had been laid before the mem- 
bership in written form previous to the call of 
this meeting. There are many members of the 
association who believe that the shipping 
weights should be revised so as to be more 
nearly actual weights, than those that have been 
in use for many years. In addition to that 
there are a number of items, such as car mate- 
rial, for which standard shipping weights have 
not been provided. 

After some discussion pro and con the subject 
was voted on, with a large majority of the 
members favoring making no change in present 
shipping weights of fir lumber, but authorizing 
the secretary-manager of the association to pro- 
vide a list of standard weights for such items 
of car material anad others that do not now 
have standard shipping weights provided. 
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The Sawmill Woman 


These women in the stories 
Are not the ones I know, 
These city morning glories 
That never saw a snow. 
I've only been acquainted 
With ones around a mill, 
The kind that never painted 
Or smoked, and never will. 


They couldn’t sing a ballad, 

They couldn’t bid a hand 
Perhaps, or mix a salad, 

But, boy, their pie is grand. 
’Till ten they never slumber, 

And breakfast with a yawn, 
For, when you’re making lumber, 

You're out of bed at dawn. 


They talk of women plenty, 
These city magazines, 

And yet not one in twenty 
Knows what a woman means. 

They never saw one cook for 
A millhand in their lives— 

Yes, looks are all they look for, 
And yet they call ’em wives. 


Come down awhile to Donner, 
Come up to Marinette, 
Come out awhile to Bonner, 
And see the pie you get. 
And, if you’re halfway human, 
You'll say, I know you will, 
The place to find a woman 
Is somewhere near a mill. 


' 
We See b' the Papers 

Japan accuses the League of Nations of fa- 
voring China. 

Reminds us of what R. H. L. said one time 
in an election: “Darn ’em! They take advan- 
tage of us by always being right.” 

The Japanese book agent seems to have his 
foot inside the door. 

Let's hope Great Britain doesn’t follow 
Japan’s example and bomb the towns along the 
Grand Trunk. 

There are several lumber yards in Flint, 
Lansing and Battle Creek we would hate to 
see blown up. 

We fear, however, when wheat rises it is the 
trader who makes the dough. 

The U. S. Navy is another thing that seems 
to need to be saved from its friends. 

Apparently, about the worst crime you can 
commit 1s not to pay your income tax. 


Probably just about the time business gets 
ready to turn the corner the light will turn 
red. 

“A woman-managed world; is it coming?” 
asks Kathleen Norris. What do you mean, 
“coming” ? 
_A war correspondent in Manchuria is named 
Sweetland. Well, maybe it is, but it doesn't 
look like it. 

The farm board has discovered that wheat is 
worth over 70 cents a bushel if you are careful 
not to sell any. 


What people want from Mr. Hoover is an 


economical government that spends just as 
much money as ever. 


It is proposed that on Thanksgiving Day the 
churches pray for prosperity. What we need 
to pray for is a little common sense when we 
have it. 

Mayor Cermak was hissed for being four 
minutes late to start a 6-day bike race. Still, 
maybe it wasn’t for being late but for starting 
the race at all. 


The same things are not always equal. For 


example, a great many people believe that 
Notre Dame held Northwestern to a tie, and 
many others that Northwestern held Notre 
Dame to a tie. 

Fellow who is charged with a $2,500,000 
bank robbery says he didn’t do it, but he’ll re- 
turn $600,000 worth of the stolen bonds if they 
let him go. Now, there’s what we would call 
a neat little profit. 

Taxes in New York City are $1 a day for 
every working citizen. One good way to help 
the unemployed would be to add a few city 
employees to their ranks. 

We still insist that we do not need that much 
governing. The average American does not 
break the law or get any particular protection 
from those who do. 


That's Why 
Trade will improve—why not? 
Still clothes wear out. 
That’s why I wonder what 
It’s all about. 
The cars go scooting by, 
All full of. folk. 
That’s why I wonder why 
We think we're broke. 


Still people eat and wear, 
And take their snuff. 
That’s why I wonder where 

We get this stuff. 
Still people seem to live, 
Like people do. 
That’s why I wonder if 
We're really through. 


We say the country’s flat, 
The times are bad. 

And yet I wonder that 
We feel so sad. 

Things won’t get good again 
While thus we talk. 

That’s why I wonder when 
We'll stop the squawk. 


. 
Nothing Doing 
I am not worrying about 
The fellow who is down and out, 
And doesn’t know it, 
Because he isn’t really down, 
Or any firm, or any town, 
That doesn’t show it. 
The only man who worries me, 
Or business, or community, 
Is one that’s sitting 
And saying things have gone to smash, 
And stopping effort, hoarding cash, 
And really quitting. 


No, I’m not worrying a lot 

About the man who’s on the dot 
Each day at seven, 

Who doesn’t think the world is through, 

The commonwealth, the country, too, 
And maybe heaven. 

The only man to worry men 

Gets up at nine, comes down at ten, 
And sits in sorrow, 

Who might have sold a bill today, 

Or tried at least to find a way 
To sell tomorrow. 


I am not worrying so much 

About the British, French or Dutch, 
Or Mr. Gandhi— 

It really is Americans 

Who have no blueprints, have no plans, 
Of houses handy. 

I am not worrying because 

Of certain banks or certain laws, 
Or notes renewing. 

It is because there are a few 

Who sit around and nothing do 
There’s nothing doing. 
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Meadow River 


BRAND 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 
Poplar 


























Here’s the Stock 
Waiting for You 


The Meadow River line is a 
quality line that delivers the best of 


satisfaction to the customer. Pro- 
duced from famous West Virginia 
timber, the cream of the timber in 
the Appalachian district. The best 
of manufacture. You can build 
trade with Meadow River prod- 
ucts. Long and pleasant business 
relations with our customers. 
Straight cars, mixed cars, L. C. L. 


Let us have your inquiries. 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE, W. VA. 
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Here’s An 
Opportunity 
For Dealers 
To Make 
Some Extra 
Winter Sales 
And Profits 


Right now is the time to make a survey 
of the old homes in your locality that 
need new hardwood floors. 
Show your prospects how ‘‘MORA’’ 
Ready-Finished Oak Flooring can be 
laid and used the same day. 
This flooring is scraped, sanded, 
polished, waxed, at the factory. 
Go after these profitable winter orders 
soon. 
WRITE NOW FOR SAMPLE, 
LITERATURE AND PRICES 


filled, 


PAUL O. MORATZ, 





5) COLO] 408, (Cure), Pane 





UL SOUTHERN 
IND Yellow Pine 


BUY GRADE MARKED 
AND TRADE MARKED 
YARD AND SHED STOCK 
LATH AND SHINGLES 


We season lumber : AUL 


LUMBER 


content you re- 
ad 


qu i re, 
BIRMINGHAM -AlAe 











Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 


\ work ever since logging has been 
done with mechanical equipment. 














Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 
San Francisco 














WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
e_—_—_—_—_———__ ee 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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To Discuss Problems of the 


Lumber 


For the coming annual convention of the As- 
sociated Leaders of Lumber & Fuel Dealers of 
America, which will assemble at the Congress 
Hotel in Chicago on Dec. 7 for a three days’ 
session, the keynote of the opening session will 

“Problems of the Industry.’ Discussing the 
constructive program prepared for this occa- 
sion, Arthur A. Hood, president of the organi- 
zation, says the convention will be divided into 
six major divisions of subjects, as follows: 

+ A clearer 
outline of the 
lumber 


and 
before the 


understanding 
problems 
industry. 


graphic 
retail 


2. A discussion of practical methods of 
improving a frozen condition of credit in the 
home building industry. 


3. A clinic of the best minds in the in- 
dustry to prescribe a specific course of action 
to remedy the serious condition of our 
industry. 

4. A final determination as to 
there is a basis for 


whether 
partnership of the manu- 
facturers and retailers of building materials, 
and whether the semi-antagonistic relation- 


ship of buyers and sellers with a struggle 
for control must continue. 
5. A determination of the extent of the 


necessity for action 
beyond the 
into the fields of 


expansion of group 
among strong lumber retailers, 
field of price stabilization 
operating, buying, selling and financing. 

6. The building of a master plan for the 
organization and development of home build- 
ing and improvement under the leadership 
of the retail lumber dealer locally and the 
quality manufacturer of building materials 
nationally. 

As indicated, the first day’s morning session 
will be devoted to “Problems of the Industry.” 
The subject of the afternoon session will be 
“Financing—The Medium.” This session will 
be devoted principally to a discussion of the 
service of the National Homes Finance Cor- 
poration. On the evening of the first day, at a 
dinner of the officers, directors and stockholders 
of the National Homes Finance Corporation, 
A. J. Hager will preside as chairman and a 
number of outstanding dealers and manufac- 
turers will make short addresses. 


Industry 


The keynote of the morning session, Dec, 8, 
will be “Mapping the Course,” with an analysis 
of market possibilities and a discussion of the 


dealers’ responsibility in this connection. 
George D. Rose will preside at a noon 
luncheon on Tuesday, Dec. 8, devoted to “Line- 


yard Departmental,” at which there will be 
discussions of various problems of the line-yard 
dealers. 

The afternoon session will open with an ad- 
dress by Mr. Hood, on “Partnership Between 
Dealers and Manufacturers in Establishing a 
Complete Unit Program.” 

At the dinner at 6 p. m., on Dec. 8, presided 
over by W. C. Miller, of Seattle, as toastmaster, 
the keynote will be “Sales Creation.” 

The subject of the morning session on 
Wednesday, Dec. 9, will be “The Master Plan.” 
Various features of the plan will be discussed, 
the subjects as outlined leading to these con- 
clusions: The development of a national wave 
of home building and improvement is largely 
a matter of (1) additional functioning dealers; 
(2) additional functioning manufacturers; (3) 
education of the public. 

A noon luncheon on Wednesday, Dec. 9, will 
be in the nature of a manufacturers’ round- 
table, the subject being “What Is Necessary 
from the Manufacturers’ Viewpoint to Market 
in Complete Units When 88 Different Com- 
modities Go Into the Modern Home?” The 
chairman for this luncheon has not yet been 
selected. 

The final session on 
Dec. 9, will be a members’ session of Asso- 
ciated Leaders and National Homes Finance 
Corporation, at which complete details of the 
plans and program of the two organizations 
will be discussed. 


Wednesday afternoon, 


Commenting on this coming convention, Mr. 
Hood said: 


It is apparent from the 
ing in that we are going to have a wonder- 
ful attendance, and we believe this meeting 
is going to be one of the most constructive 
the retail lumber industry has ever held. 


registrations com- 


Hardwood Club Sees Turn for 
the Better 


JACKSONVILLE, FLa., Nov. 16.—The South- 
eastern Hardwood Manufacturers Club met at 
the Mayflower Hotel here last Tuesday, when 
the first note of optimism for many months was 
sounded. President Gordon E. Reynolds ex- 
pressed his gratification at so many being pres- 
ent, and stated that this was the first time dur- 
ing the declining market that he had seen signs 
of a turn in conditions. He said that he could 
not really designate the improvement by facts 
and figures, but that he had that feeling never- 
theless, and that it was nearly always true that 
the mind had first to get the idea before actual- 
ities were realized. 

F. R. Gadd, of the Hardwood Manufacturers’ 
Institute, was present, and was called on to tell 
the meeting something of general conditions in 
the entire hardwood producing territory. Mr. 
Gadd also began his talk with the statement 
that he thought there was reason to feel en- 
couraged, even though there was nothing par- 
ticularly tangible upon which to base this as- 
sumption, but that the first item might be said 
to be the export shipments which had shown 
some gain during the immediately preceding 
weeks. Exports for a time had slowed down 
by reason of the decline in the dollar value of 
the English pound, but that this difference, 


while expensive in instances, had been adjusted 
in some way and that shipments had been re- 
sumed. He said also, that the late British elec- 
tions were something for American manufactur- 
ers to think about; that while Great Britain 
had been a free trade country, it was now pros- 
pective that this would undergo a_ change. 
Other manufacturers than those of lumber were 
giving serious consideration to this prospect, to 
the extent that investigation is under way, look- 
ing to establishing factories in Canada so as to 
take advantage of the preferred nation clause. 

With further emphasis on market conditions, 
the speaker pointed out, it was well to take into 
consideration the slow come-back that the hard- 
wood industry would realize, which applied to 
all woods that required a long period of time 
to dry and reach shipping condition. The 
fact of the matter is that, based upon stocks on 
hand now, and the demand, it will require a 
long period to dispose of stocks now ready, to 
say nothing of what is being manufactured over 
the territory from day to day. 

Mr. Gadd suggested that the reaction the 
manufacturers should have to this situation 
would be a continuance of the present drastic 
curtailment, and, in fact, to make still further 
reductions if there was any way possible to ac- 
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complish such a result, for the reason that it 
would require at least several months to catch 
up with the decline in demand, even though 
there was not another foot manufactured. 

He gave as information to this particular dis- 
trict, the fact that stocks in the farther north 
producing sections were greater than in the 
Southeast, due to a greater amount of sales in 
this district; that the Appalachian section was 
disposed to hold its lumber for better prices, 
but that there was a greater curtailment of pro- 
duction in the Southeast than in any other sec- 
tion. 

Mr. Gadd’s remarks were listened to with 
great attention and appreciation, and running 
comments were made at the conclusion of his 
address. The meeting then switched to a dis- 
cussion of the relation to the lumber market of 
the manufacturer and the wholesaler. 

President Reynolds said he long had had the 
impression that the wholesaler had the greater 
influence, but that he had lately had correspond- 
ence with several wholesalers and his ideas had 
undergone somewhat of a change. He said 
that there were wholesalers of lumber that 
could be classified, not only as to credit respons- 
ibility but their attitude to the marketing of 
lumber. Some were indifferent to anything so 
long as they were making sales at a profit; 
others were considerate of the fact that their 
own prosperity was dependent upon the pros- 
perity of the producer, of which each manufac- 
turer had had experience that he could think 
back upon. 

To the end that there might be a better un- 
derstanding of the two interests, President 
Reynolds had requested E. L. Chiasson, of the 
Mack-Chiasson Lumber Co., Jacksonville, to at- 
tend this meeting and address the manufactur- 
ers, giving such details as he felt would be for 
the enlightenment of this controversial situation. 
Mr. Chiasson expressed his appreciation of the 
opportunity to talk to the meeting, and gave 
emphasis at the beginning to the necessity for 
both interests; there was such a close relation- 
ship he did not believe the producing’ part of 
the lumber industry, regardless of the wood 
manufactured, could get along without the 
wholesaler. Particularly during slow markets, 
the wholesaler often acted as a banker for the 


* manufacturer, and this feature had been more 


true during the year or two just past. With 
regard to the wholesaler making low prices, he 
stated that this was only possible when the 
producer would agree to the price, regardless 
of what it might be. The wholesaler based his 
quotations on what prices he obtained from the 
one who owned the lumber, and the responsible 
wholesaler was generally satisfied with a rea- 
sonable profit. His remark that profits were 
never anything to brag about on a declining 
market, seemed to strike a responsive acknowl- 
edgement from those present. Mr. Chiasson 
was not disposed to criticize the dealer with 
his office under his hat; he passed this up with 
a few words for the manufacturer to mull over. 
There followed a discussion of almost every- 
thing that was of interest to the individual. 
Thoughts were expressed by different ones that 
provoked a running talk for the rest of the day. 
Very little, if anything was said about how 
hard times were. They seemed to think that 
nothing was to be gained by such conversation, 
and if there was any talk about this at all it 
must have been between individuals. 
_ The club served lunch to the meeting, invit- 
Ing guests to partake, and it was evidently an 
enjoyable occasion. At night there followed a 
more formal dinner, when a number of talks 
were made by the guests, particularly one 
by D. W. Bronson, chief of the Albany (Ga.) 
fire department. His remarks were based on 
the results of many years of experience as a 
fire fighter, which has gained him international 
recognition, he being at present president of 
the International Association of Fire Chiefs. 
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CLASSIFIED ADS PAY. 
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Order Bradley-Miller time-tested Michi- 
gan White Pine Frames in mixed cars with 
your other White Pine lumber require- 


The years have proven the resistance of 
Bradley-Miller genuine White Pine 
Frames to weather, and their freedom 
from shrinking, swelling and warping. 
Bradley-Miller frames are recognized for 
their accuracy of manufacture. 


BRADLEY, MILLER & CoO. 
BAY CITY, MICHIGAN. 


LL KINDS 
OF PINE— 





LUMBER 


MICHIGAN WHITE PINE, 

IDAHO WHITE PINE, 

CALIFORNIA SUGAR PINE, 

CALIFORNIA PINE, 

PONDOSA PINE, 

LONG LEAF AND SHORT 

LEAF YELLOW PINE, 

ALSO WHITE SPRUCE 

(Graded on White Pine Rules) 

DOUGLAS FIR AND 

WESTERN HEMLOCK. 

(VIA RAIL OR WATER) 
AND 

OTHER LUMBER ITEMS. 
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Trade-Mark Department 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C.,, to conduct this department 
for our readers. Trade-marks below have recently 
been passed for publication by the United States 
Patent Office and are in line for early registration 
unless opposition is filed. For further information 
address National Trade-mark Co, 

As an additional service to its readers, this jour- 
nal gladly offers to them an advance search free 
of charge on any mark they may contemplate 
adopting or registering. You may communicate 
with the editor of this department, or send your 
inquiry direct to the National Trade-mark Co., 
stating that you are a reader of this journal. 

AQuA-SEAL, Ser. No. 311,770.—Aqua-Seal Cor- 
poration, Chicago. For solution used on wood, 
textiles and papers to preserve and protect same 
against water, fire, acid etc. 


SUPERLIFE, Ser. No. 311,288.—St. 
coma Lumber Co., Tacoma, Wash. For shingles. 


Ser. No. 302,219.—The Grasselli 
Cleveland, Ohio. For wooden 


Paul & Ta- 


GRASSELLI, 
Chemical Co., 
packing cases, 

TERMICIDE, Ser. No. 311,654.—The Flagler Co., 
Atlanta, Ga. For chemical for treating timber 
for the destruction of insect and fungus life and 
to preserve the wood against infestation. 

MANSION, Ser. No. 312,474—E. L. 
Memphis, Tenn. For oak flooring. 


Bruce Co., 





Up.tyco, written on representation of a cross, 
Ser. No. 311,544.—United Plywood Corporation, 


New Albany, Ind. For pre-finished flooring and 
plywood. 
Sort, and picture of carpenter, Ser. No. 


312,205.—Southern Oak Flooring Industries, 
Little Rock, Ark. For flooring; namely, tongued 
and grooved, end-matched, square edge strips, 
parquetry and fabricated blocks. 


Co-Lap-So, Ser. No. 303,887.—James Filshill, 
doing business as Co-Lap-So Container Co., 
Oakland, Calif. For collapsible boxes of wood 
and metal construction. 
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The Aristocrat of Structural Woods 


—the strongest : 
and most durable 
lumber for either 
new buildings or 
for remodelingold 
homes. 


Wier Long Leaf 


Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 


AATEC 
White Pine 
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IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 
' GOLDSBORO 


N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. Cc. 























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 




















“The Heart Content’’ 


Have you delayed giving your wife this 

new book by ‘‘the lumberman poet’’? Let 

us send it to you—take it home to her— 

how it will cheer her up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Hardwood Inquiry Stronger 


Furniture Demand Improves 


CINCINNATI, Ou10, Noy, 16.— As furniture 
factory stocks are notoriously low, it is believed 
that they will soon be in the market for larger 
quantities, or at least be placing fill-in orders. 
They have been sending more inquiries to local 
wholesalers. More inquiry is also being re- 
ceived from manufacturers of radio cabinets and 
novelties, mostly for mixed carlots. Several of 
the local piano factories have been taking on 
contracts for radio cabinet work, and are em- 
ploying more operatives than they have for 
months. A fair demand for core stock is also 
developing, and sound wormy oak, chestnut and 
low grade poplar are being bought. Some 
chestnut is going to the coffin factories. Box 
plants are taking on small stocks of 2-B poplar 
and lower grades of gum and chestnut. Uppers 
in oak and chestnut are being taken by eastern 
wholesalers and planing mills. There is in- 
creased demand from Canada for oak, poplar, 
gum and chestnut dimension stock as well as 
for rough lumber. Many Canadian customers 
are making no objection to paying in gold or 
New York drafts, and dealers here are going 
after Canadian trade with more energy. 

Southern pine is being taken more actively 
by the country retail yards and prices of scarce 
items are a bit stiffer. Cypress continues dull, 
with prices soft and irregular. Pacific Coast 
woods are moving slowly. 

Charles W. Tunis, manager dimension de- 
partment Thompson Hardwood Lumber Co., 
has been made Canadian manager. Last week 
he and his wife were driving through Dayton, 
she motoring in the second car, and Mrs. Tunis’ 
car became unmanageable, colliding with a tele- 
graph pole. Mrs. Tunis was badly bruised and 
broke her right arm. 


Volume Fair for Season 


LovuisviLLe, Ky., Nov. 16.—Reports indicate 
a fair volume of hardwood business for the 
season, and optimism is more general. Demand 
continues for mixed cars moving to planers, but 
a fair number of straight cars go to domestic 
consumers, and there is some export business. 
It is beginning to look as if some automobile 
orders will be placed before long. A lot of 
hardwood producers will take a loss in filling 
such orders, for many have old stocks on hand 
that they probably will be glad to move. Move- 
ment of low grades and crate stock to box 
plants has been very fair. Demand is almost 
entirely for inch stock, including some poplar, 
red oak, sap gum, red gum, cypress, cottonwood 
and ash. Oak sells chiefly in Nos. 1 and 2 
common. Some wormy oak is moving. Sap 
gum, including FAS as well as No. 1 and 2 
common has been in demand, and red gum in 
1 and 2 common. There is a call for cypress 
No. 1 common, shop and select; and ash in No. 
2 common. In poplar, lower grades sell best. 
There has been some sale for magnolia. There 
has been a little better demand for walnut, in- 
cluding some top grades, while demand for low 
grades is reported to be considerably better, at 
a little better prices. 

Prices of inch stock f. o. b. Louisville are un- 
changed; Poplar, FAS, southern, $65; Appa- 
lachian, $80; saps and selects, southern, $45; 
Appalachian, $50@52; No. 1 southern, $29@ 
31; Appalachian, $3537; No. 2-A, southern, 
$2342 25; Appalachian, $28@30; No. 2-B, $19@ 
21. Walnut, FAS, $175; selects, $125; No. 1, 
$60; No. 2, $32; Sap gum, FAS, $35; common, 
$23425; quartered, FAS, $45@50; common, 
$3034. Red gum, plain, FAS, $70@75; com- 
mon, $38. Ash, FAS, $65; common, $37. Cot- 
tonwood, FAS, $34@37; common, $25. South- 
ern plain red oak, FAS, $58; common, $37; 
plain, white, southern, FAS, $70@75; common, 


$39; Appalachian plain red oak, FAS, $65; 
common, $42; Appalachian plain white oak, 
FAS, $80; common, $45; Appalachian quartered 
white, FAS, $125; common, $65@70; southern 
quartered white oak, FAS, $110; common, $62 
(465; southern quartered red oak, FAS, $80: 
common, $52.50; sound wormy oak, $24. 


Cheered by Improved Demand 


MEMPHIS, TENN., Nov. 16.—A slightly im- 
proved demand has been noted for southern 
hardwoods, and is bringing both sales and ship- 
ments near to 40 percent of capacity. While this 
improvement has been relatively small, espe- 
cially in the domestic market, it has brought 
about a better feeling among hardwood manu- 
facturers throughout the South, although prices 
have not reacted to any extent except on a few 
scattered items. 

The export demand continues good, and some 
exceptionally large orders have been received 
during the last week. Some of the orders are 
for shipment over the end of the year, and 
with the extension of the hardwood ocean rate 
through January and February, many of the 
orders will be accepted. Prices remain fairly 
low, but there is a scarcity of some items, 
which have shown a tendency to advance. 
There has been an exceptionally heavy demand 
for FAS inch red oak; this item is hard to find, 
and many orders have been turned down be- 
cause stock is not available. It has been bring- 
ing a fair price, and what little is left will no 
doubt command a premium, and is being quoted 
at a premium to English buyers. The demand 
from the Continent has shown some improve- 
ment of late, and shipments are rather heavy. 

Automobile manufacturers, and manufacturers 
of boxes and crates, are the best domestic buy- 
ers. There is still some demand from furniture 
manufacturers, but prices are low. Sash and 
door and interior trim manufacturers are prac- 
tically out of the market. Demand for flooring 
oak is very slow. There is expected to be a 
fairly .good demand from automobile manufac- 
turers for the remainder of this year and well 
into the new year. 

Hardwood production remains less than 30 
percent’ of normal. While there has been a 
slight increase, it is not thought that any mate- 
rial increase can be expected until near the 
spring. Logs are not available in large quan- 
tities, and, unless the winter is open, supply will 
not increase until spring. Early rains and cold 
weather are predicted. 

E. J. Heffernan, of the Southern Hardwood 
Traffic Association, was elected a director of 
the Traffic Club of Memphis at the annual elec- 
tion on Saturday night. 


Extends Transatlantic Rates 


MEMPHIS, TENN., Nov. 16.—Announcement 
was made late today by the Phillips Forwarding 
Co. of the extension of the present ocean rates 
on hardwood lumber from all Gulf ports to all 
ports in the United Kingdom, through February, 
1932, on the contract basis. The extension was 
made by the Gulf-United Kingdom Conference, 
The present contract has been signed by the 
great majority of hardwood exporters. The 
basic rates to London, Liverpool, Manchester, 
Avonmouth and Glasgow are 25 cents a hun- 
dred pounds on heavy hardwood lumber, and 
35 cents on light hardwoods. Non-contract 
rates are 10 cents higher. 

The extension had been urged by practically 
all hardwood exporters, as it was impossible 
to make quotations beyond the end of this year, 
and therefore much business being offered had 
to be turned down because of inability of sellers 


For Current Market Prices on Hardwoods See Pages 56 and 57 
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to quote a firm price. It is expected that the 
rate extension will result in much new business, 
which will keep shipments heavy throughout the 
first two months of the new year. Shipments 
of hardwood for November will be the heaviest 
of the present year and, judging from orders 
being received, there will be heavy shipments 
during December also. 





Ship Lines Increase Rates on 
South American Woods 


New York, Novy. 16.—The South American 
lines carrying foreign hardwoods to this coun- 
try have announced an increase in their rate 
from 50 cents to 62'4 cents a hundred pounds, 
to take effect on Dec. 1, and to last until June 1, 
1932. Not very much hardwood is being im- 
ported, and the increase did not affect the mar- 
ket perceptibly. 


Exporters Buy Oak, Ash and Poplar 


JACKSONVILLE, FLA., Nov. 16.—Hardwoods 
are moving slow. Dealers report that furniture 
plants have enough stock to last well into next 
summer. They say that the purchasing agents 
of the large furniture manufacturing concerns 
absolutely refuse to consider buying any more 
hardwoods. The automobile body builders have 
not bought as they were expected to some time 
ago, and evidently the stocks of body plants 
were under-estimated. There has been a notice- 
able increase however in the demand for FAS 
plain red and plain white oak for export through 
here and Savannah and Charleston. There has 
also been a good movement of No. 1 common 
and select plain red and white oak, mostly for 
export with a small demand from the domestic 
trade. A fair demand for poplar and ash for 
export has been noted, but the domestic demand 


Don’t spend your whole life on 
somebody else’s property—Own a 
Home. 





for these two woods has been very dull. It is 
said that domestic buying of practically all 
hardwoods is almost at a standstill. 
Southeastern hardwood mills report that 
there is less stock on hand than for several 
months. Southeastern hardwood mills have 
been enjoying better demand and better prices 
than those in any other section of hardwood 
producing country. 
_The J. C. Love Lumber Co., of Mt. Vernon, 
Ga., has announced that it has leased the mill 
and all equipment of the J. H. Rush Lumber 
Co., of Lumber City, Ga., and will begin opera- 
tion of the Lumber City plant around Nov. 15. 
The leased mill will most likely cut exclusively 
on the large hardwood holdings of the J. C. 
Love Lumber Co. near Lumber City. 


Sales Show Improvement 


Boston, Mass., Nov. 17.—Leading hardwood 
distributors here report their October volume 
ot sales was bulkier than for some months 
previously. There are no really large orders, 
purchases being confined to early if not pressing 


needs, but in the aggregate more lumber is 
being called for. Some local hardwood mer- 
chants have not yet been able to discern 


any change for the better. The one general 
complaint is that prices are far too low and 
irregular, because of excess stock in first hands. 
Export trade is quite fair, all things considered. 
Demand from the automobile industry remains 
slow and backward. The furniture and chair 
trade has been rather better of late and some 
plants are really busy. Prices of lumber are 
unchanged. The following market is quiet and 
prices are easy at recent reductions: Plain white 
oak, clear, $58(@61.50; select, $46@50.50; No. 1 
common, $33@38.50; Michigan maple, clear, 
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$58.50; Michigan and Wisconsin birch, $53.50 
(a 54. 

R. E. Denison, of the Denison-Cannon Co., 
Boston wholesaler, has returned from a trip to 
New Brunswick, with corroboration of all that 
has been said of late about the probability of a 
very light log crop this winter in the Maritime 
Provinces. The hardwood men have not re- 
ceived any contracts for railroad ties. Nova 
Scotia lumbermen anticipate an increase in 
prices on hardwoods. Their merchantable stocks 
were practically cleaned out more than a month 
ago, but a quantity of higher grades awaited 
shipment on orders already placed. 





Eastern Canada Buys Australian 
Veneers 


MontTREAL, QueE., Nov. 16.—A cargo of va- 
rious Australian products, including hardwood 
veneers, recently arrived at Montreal. These 
products are to form a basis for the expected 
Canadian-Australian business under the new 
trade agreement, states a report from Assistant 
Trade Commissioner Herbert W. Barrett, at 
Ottawa, Ont. The vessel is expected to load 
Canadian produce, including lumber, for the 
Australian market. 


Canada Fixes Oak Flooring Values 
for Import Duty 


MonrTREAL, QueE., Nov. 16.—Values for pur- 
poses of assessing import duties have been fixed 
by Hon. E. B. Ryckman, minister of national 
revenue, on oak flooring imported from the 
southern United States. These values, per thou- 
sand feet board measure, vary according to 
width and thickness, finished sizes. On clear 
quartered white oak flooring the value ranges 
from $97 to $118; clear quartered red, $80 to 
$98; sap clear quartered white, $91 to $97; 
select quartered white, $62 to $79; select quar- 
tered red, $62 to $74; clear plain white, $65 to 
$81; clear plain red, $58 to $70; select plain 
white, $47 to $71; select plain red, $44 to $61; 
No. 1 common white, $36 to $50; No. 1 com- 
mon red, $33 to $42; No. 2 common, $17.50 to 
$23; No. 1 common and better shorts, 10 by 10 
inches, $20 to $32. The above values are sub- 
ject to a discount of 5 percent on importations 
by wholesalers selling to dealers. 





Sporting Goods a Market for 
Hardwoods 


Piymoutu, N. H., Nov. 17.—One important 
consumer of high grade hardwoods that may be 
overlooked by many hardwood distributers is 
the sporting goods industry, a line which has 
been doing very well of late in the Northeast. 
The Draper-Maynard Co., operating a big plant 
here, consumes about everything in the hard- 
wood line from the choice cabinet woods down 
in a wide variety of products from golf club 
shafts, tennis racquets, polo mallets and baseball 
bats to pingpong sets and other indoor game 
outfits and furniture. 

Clarence E. Clough, a lumber operator and 
dealer at Lebanon, N. H., recently shipped a 
specially selected lot of native ash to Louisville, 
Ky., to be manufactured into baseball bats by 
the concern making the most famous bats in 
the world and regularly supplying the principal 
sluggers in the major leagues. Second growth 
northern ash from New Hampshire is preferred 
for this special purpose. But the most inter- 
esting part of this news item may be the fact 
that many of these bats are then shipped back 
to New Hampshire by the Louisville manufac- 
turer to be distributed in the Northeast by the 
Draper-Maynard Co. This ash makes a round 
trip of more than 2,000 miles, the transportation 
expense adding substantially to the cost of the 
finished product, and yet woodworking is rated 
the major industry of New Hampshire, the 
value of this industry’s products being about 
$53,000,000 annually. 
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LUMBER COMPANY 
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Including Bevel Siding, 
Mouldings, Lath, 
Shingles 


ENUMCLAW, WASHINGTON 
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Red Cedar Bevel and Bungalow 
Siding and Surety Bond 
Brand Shingles are 


SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and — through our 
Coast connections — any mixture of Fir, 


Hemlock and Cedar 
BROS. MILL co. 
RIDGEFIELD, WASH. 


run The Best There Is 


Fir Finish, Casing and Base 
Inside Trim cut to lengths 








In straight 


cars or Thich Finish K. D. or Green 
mixed with Inside Door Jambs cut to length 
yard stock. 


Moulding and Gutter. 


JOHN D. COLLINS 


White Lumber Co. Si: 


cc ROTELS 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and i 
dining service. In- } 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 


moderate. 


LOUIS M. DAVENPORT, President 
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the Northwest. 



























BOOKS FOR LUMBERMEN— 
We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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Birmingham, Ala. 


Nov 16.—With their present depleted 
stocks, the mills are unable to continue giv- 
ing quick delivery, and have begun to sell 
for delivery in a week. No. 3 pine flooring 
has advanced to $7, mill, for 1x4-inch, and 
the 6-inch sells at $8 and occasionally $8.50. 
No. 3 drop siding, patterns other than No. 
116, is $7, or $2 above July-August level. 
No. 2 flooring, 1x3- and 4-inch, remains slug- 
gish. S2S&CM and S4S 1x6-inch advanced $1 
to $12 Shiplap, 1x8-inch, is $13. No. 2 
boards, 1x10- and 12-inch, range from $12 to 
$13 All widths of No. 2 flooring are steady 
at about $21, mill. Drop siding, dropping 
and No. 1 grades, remains at about Oct. 15 
level Finish, though in poor demand, is 
steady Dimension is being sold direct to 
yards by portable mills at about $6 to $8 for 
No. 2 and better rough green, 2x4- to 8-inch, 
8- to 16-foot Small timbers have been in 
increased demand, but sell at low prices. 

Oak flooring is unsteady, and buyers are 
making very low offers. For Chicago de- 
livery, recent offers were $49 for clear plain 
white, and $37 for select plain white, but 
most producers pass up such Offers. 


Yards here are buying sparingly and tak- 


ing a wide assortment of items, low grades 
getting the most attention. Rural yards are 
the best buyers in Alabama at present, as 


good crop yields have augmented the income 


of farmers and resulted in some building. 


Birmingham city building permits are at the 
lowest level in twenty years, and there are 
large lists of vacancies. But property sales 
have increased, and there are fewer mort- 


Lowered rentals 
effective Oct. 1, 
space in these. 
here jointly by 
was a saving 
and this will 
works construc- 


foreclosures. 
buildings, 
demand for 
construction 

there 


cost, 


gages and tax 
on commercial 
have increased 
On the viaduct 
the city and railroads, 
of $500,000 of estimated 
be used in additional public 
tion. 
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GRISW OLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 
Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 











PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 


Thick Clears 
Factory and Industrial Stock 





FIR PLYWOOD 
SPRUCE, CEDAR 
WESTERN PINE 

HEMLOCK 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMER!CAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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News Notes from Anveri 


Tacoma, Wash. 


14.—United States Senator Wesley L. 
was a guest of the Tacoma Lumber- 
men’s Club at the regular meeting yesterday, 
at which the difficulties of the industry and 
possible methods of relief through legisla- 
tive action were discussed. Senator Jones 
made no speech, merely asking the club mem- 
bers to place their problems before him, dis- 
cussing them informally, and the suggestions 
made. The meeting was attended by most 
of the leading figures in the Tacoma lumber 


Nov. 
Jones 


industry, and leading subjects discussed 
were: The possibility of revising the Sher- 
man anti-trust law to allow manufacturers 


to combine to 


reduce production, 
for giving the 


Federal Trade Commission or 
some other Government body the power to 
pass on proposed combinations and advise 
those affected as to the probable legality of 
the plans, intercoastal steamship rates and 
the possibility of governmental regulation, 
stricter application of the anti-dumping law 
to protect the lumber industry, employment 
of local architects in the preparation of plans 
for the construction of Government buildings 
and the use of local materials in such struc- 
tures whenever feasible. Senator Jones asked 
the club to prepare a general resume of the 
subjects covered, and forward it to him at 
Washington. The suggestion was adopted. 
The meeting lasted for more than two hours. 

The Tacoma Chamber of Commerce will 
vote on the referendum prepared by the 
Chamber of Commerce of the United States 
which seeks to discover the sentiment of the 
business world relative to proposed changes 


the need 


in the Federal laws to permit agreements 
within industries for regulating production. 
This matter is one of keen interest to the 


Northwest lumber industry. 

Intimation that the St. 
Lumber Co. is planning 
holdings near Lake Kapowsin is seen in a 
letter sent by the firm to the Tacoma city 
council, asking if the city intends to proceed 


Paul & Tacoma 
developments in its 


with the condemnation of property along 
the lake front where it was at one time 
planned to develop a new water supply. The 


letter was signed by Maj. Everett G. Griggs, 


president of the company, who declined to 
give any details of the company’s plans. 
The city has acquired a large part of the 
lake front, but has postponed action for an 


indefinite period. 


Aberdeen-Hoquiam, Wash. 


Nov. 14.—The Hulbert Mill Co., after a 


shutdown of over a month, reopened about 
the middle of October. The Michigan Lum- 
ber Co., idle since August, resumed opera- 
tions about the same time. The following 
week the North Western Lumber (Co.’s 
Shingle mill, in Hoquiam, and the shingle 
mill of the Mackie Mill Co., at Markham 
started. The North Western mill had been 
idle since June, and is now on a one shift 
basis, operating six machines. The mill of 
the Mumby Lumber & Shingle Co., at 
Malone, after months of idleness resumed 
work early last month and plans to run 


until Christmas. A shutdown of three mills 
on the Harbor has been caused by picketing 


by the members of the Northwest Lumber 
Workers Union. Wilson Bros. Mill, in Aber- 
deen, closed Nov. 5. Schafer Bros., Mon- 


tesano, closed Nov. 1., and Schafer Mill No. 4, 
in Aberdeen, closed Nov. 4. To offset the 
closing of three lumber mills on the Harbor, 
E. W. Daniels, of the Harbor Plywood Co., 
announced that work would be resumed at 
the Knox & Toombs factory, in Hoquiam, also 
at the American Door Co., all integral parts 


of the Plywood company. The Harbor Ply- 
wood Co. maintains a minimum wage scale 
of $3 a day. 

Lumbermen who have been giving their 
best efforts to secure funds to take care of 
the unemployed men on Grays Harbor dur- 


ing the winter, are A. J. 
naw Timber Co.; Francis Donovan, of the 
Donovan Lumber Co.; E. K. Bishop, Fred 
Hulbert, and A. W. Middleton. 

The closing of the First National Bank in 
Hoquiam on Novy. 5, it is claimed, was caused 


Morley, of the Sagi- 


by depreciation of bonds, particularly foreign 
bonds, and by numerous withdrawals. C. G, 
Blagen, of the Grays Harbor Lumber Co., was 
one of the directors of the bank. The Bank 
of Hoquiam has added a number of stock- 
holders, among whom are the _ following 
prominent lumbermen and loggers: Gust A, 
Carlson, of the Wynooche Timber (Co,; 
Robert Polson, of the Polson Timber Co.; 
Mark E. Reed, Shelton lumberman, and J. 0, 
Stearns, of Hoquiam. 


Spokane, Wash. 


Nov. 14.—At the Hoo-Hoo luncheon today, 
the principal speaker was H. G. Ferris, who 
is with’ the Hofius Ferris Equipment Co,, 
dealer in “Caterpillars” and machinery. Mr, 
Ferris showed several films of logging opera- 
tions with tractors, and also of Forest Sery- 
ice fire fighting with tractors. 

The McGoldrick sawmill at Spokane has 
closed down for the winter. The planing mill 
will continue to operate, and logging opera- 
tions will be carried on in a small way. 

The Somers Lumber Co., at Somers, 
Kalispell, Mont., closed a contract recently 
with H. C. Karow for taking out a large 
quantity of logs and ties in the Ashley Lake 
basin. The contract runs for three years, 
and it will be a continuous operation. Work 
will start at once and about fifty men will 
be employed. 


Portland, Ore. 


Nov. 14.—Lumber exporters have 
general increase in inquiries. Continental 
Europe, the United Kingdom and South Amer- 
ica are interested, but Chinese trade remains 
dull. 

Pine 


near 


mills in 
only 15 percent 
was learned this 
shown an 


this region are producing at 
of their total capacity, it 
week, and as orders have 
increase, stocks at the mills will 
be reduced and the market strengthened. 
EK. T. Sturgeon, of Morrill & Sturgeon, 
wholesale dealers here, who is on a tour of 
the middle and southern States, has written 
to his home office that an increase in busi- 
ness may be expected by the first of the year 
or soon after. He went as far east as De- 
troit, and then into Texas and Oklahoma. 
The Stimson Timber Co., of Seattle, is mak- 


ing progress with the construction of its 
new sawmill near Cherry Grove, Ore., al- 
though actual operations may be deferred 


until next summer, unless market conditions 
improve materially. The mill will have a 
daily capacity of 125,000 to 150,000 feet. The 
company has large holdings of excellent tim- 
ber in that district. 

The Weyerhaeuser Timber Co.’s pulp plant 
at Longview, Wash., will begin commercial 
operations next week, according to B. T. 
Larrabee, superintendent of the company’s 
pulp division. This plant cost $3,000,000 and 
is said to be the most modern in the country. 
The pulp mill is on the Columbia River, just 
below the Weyerhaeuser Timber Co.’s saw- 
mills, and will utilize their wood waste. 


Buffalo, N. Y. 


Nov. 16.—R. T. Titus, of the West Coast 
Lumbermen’s Association, addressed the mem- 
bers of the Buffalo Lumber Exchange at the 
regular weekly luncheon on Nov. 13. His 
subject was “Trade Extension and _ Field 
Service” and he outlined the activities of the 
association. 

The following members of the 
Hoo-Hoo Club went to Bradford, Pa., last 
week and attended a concatenation held at 
the Hotel Emery by the Tri-County Hoo-Hoo 
Club: W. J. Brady, A. J. Brady, Fleming 
Sullivan, L. N. Whissel, C. W. Bodge, Eugene 
Nostrant, T.. J. Griffin, Cary Ward, L. J. 


Buffalo 


Lewis, Leo Neubecker, F. A. Hofheins and 
EK. Y. Gemmill. 

The Buffalo Association of University of 
Rochester Alumni gave a dinner at the Uni- 
versity Club on Nov. 14 in honor of two} 


distinguished alumni, Judge John Knight, a 
member of the Federal bench in this district, 
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in Advance 
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item in your over-head 

your credit loss. That you can only 
guess at And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 


If the year’s total covered credit losses 


accurately every 
expense but one 


exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
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YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 





George W. York, of Albuquerque, N. M., 
vice president of the George E. Breece Lumber 
Co., was in Chicago Wednesday, and called on 
lumbermen here. 


A. J. Smith, of the A. J. Smith Lumber Co., 
Decatur, Ind., was a visitor in Chicago Wednes- 
day, and called at the offices of local lumber- 
men. 


Thomas E. Powe, of St. Louis, Mo., president 
of the Thomas E. Powe Lumber Co., hardwood 
manufacturer and wholesaler, last week was 
elected president of the St. Louis chapter of the 
Sons of the Revolution. 


R. C. Clark, of Chicago, sales representative 
of the Tremont Lumber Co., left Tuesday morn- 
ing by automobile to spend the rest of the week 
calling on dealers between Chicago and Rock- 
ford. 


A. J. Barker, of Associated Lumber Com- 
panies, Chicago, drove to Marshfield, Wis., and 
Minneapolis, Minn., last week, to call on mill 
connections and other factors in the lumber in- 
dustry. He was accompanied by A. H. Braman. 


W. R. McMillan, of Chicago, manager of the 
Hammond Lumber Co., prominent redwood 
manufacturer, expects to leave Sunday night 
for California, where he will spend three weeks 
visiting the mills of the company, at Samoa and 
Crannell, and its headquarters, at San Francisco. 


Thomas S. Whitten, general manager of the 
Edward Hines Western Pine Co., Burns, Ore., 
left Tuesday night to return home after having 
spent several days in Chicago conferring with 
officials of the company at the headquarters 
here. 

T. C. Whitmarsh, jr., of St. Louis, Mo., vice 
president of the W. T. Ferguson Lumber Co., 
left that city Sunday morning for California, 
accompanied by his mother. They are driving 
through, over the southern route, and expect to 
stop at several of the company’s mill connec- 
tions in Arkansas and Louisiana on the way out. 
They expect to return after the holidays. 


O. O. Axley, jr., vice president and sales 
manager of the Southern Lumber & Supply Co., 
Warren, Ark., was in Chicago the latter part of 
last week, en route back to his home after mak- 
ing a rather extensive automobile tour of prin- 
cipal lumber markets in the North and East. 
Mr. Axley found a decidedly better feeling 
among business men generally and is convinced 
that the lumber industry very shortly will begin 
to feel the effects of increasing activity in both 
the industrial and construction fields. 


R. A. Clark, of Bellingham, Wash., general 
sales manager for the Bloedel Donovan Lum- 
ber Mills, who had been visiting lumber dis- 
tribution centers on the Atlantic coast, last week 
met Martin McDonnell, of Chicago, district 
sales manager, and together they went to Grand 
Rapids, Mich., to call on the trade there. Then 
they came to Chicago, and Mr. Clark spent 
Friday and Saturday here. He commented on 
the noticeably brighter outlook, and the fact that 
dealers in the East are beginning to build up 
stocks. 


A northern hardwood manufacturer, at his 
headquarters in Chicago, told an AMERICAN 
LUMBERMAN representative Wednesday that 
just recently a new phase of business has de- 
veloped—there are inquiries out for blocks of 
lumber. “That is one of the first signs of re- 
turning demand,” he said. “The next thing 
that happens is that we refuse to sell blocks of 
lumber at a time like this, for future delivery. 
The buyer is taking no chance, for prices are 
at the bottom, and we are taking a lot of chance, 
if we accept such an order, for the prices are 





certain to start up again within a few months. 
So we didn’t quote on the inquiries, at all.” 


W. B. Vanlandingham, of the Vanlanding. 
ham-Cook Lumber Co., Chicago, spent last week 
in and near Memphis, Tenn., calling on mill 
connections. He made the trip by automobile, 
going down by way of St. Louis, and so through 
Missouri and Arkansas, to Memphis. He re- 
turned through Tennessee and Kentucky. He 
was greatly impressed by the heavy crops of 
cotton, and the gins, he said, often run on Sun- 
days to catch up. He noticed a number of new 
barns being built in Kentucky and Tennessee, 
Mr. Vanlandingham believes that this section 
of the country can’t be so very bad off, right 
now, even if farm prices are low, for the roads 
are quite crowded and filling station business js 
considerably more rushed than it is around 
Chicago. 

Harry T. Kendall, sales manager for the Cen- 
tral Coal & Coke Co., Kansas City, Mo., was 
in Chicago last Saturday conferring with R. C. 
3iddle, sales representative in this territory. 
Mr. Kendall, whose comments on the economic 
situation as outlined in letters to his salesmen 
(extracts from a notable one of which appeared 
in the Nov. 14 issue of the AMERICAN Lum- 
BERMAN) are outstanding, is a close student of 
economics and business trends, and his letters 
are always read with much interest. While 
the lumber industry has not as yet shown any 
particular signs of an early recovery, he has 
been impressed with the better feeling that has 
prevailed generally in business and industrial 
circles during the last few weeks and is con- 
fident that the country is on the verge of a 
return to more normal conditions. 


Presents the Case of the Railroads 

The speaker at the Tuesday Forum of the 
¥. M. C. A. in Chicago, on Nov. 17, was W.B. 
Storey, president of the Santa Fe Railroad. 
Stating that the only way a railroad can keep 
up with the growth and needs of the country 
is to expend large sums of money annually, 
that this money must be obtained from investors, 
that to get it from investors the credit of the 
companies must be sound, and that to establish 
the sound credit a sufficient income must be 
assured to pay interest on the investments, Mr. 
Storey continued: 

Today the bonds of many of the called 
strong roads are already off the lists of in- 
vestments allowed State banks in New 
York because they are not earning one and 
one-half times the amount of their bond in- 
terest, and many more will not earn their 
fixed charges this year. 

Mr. Storey then discussed the rate situation, 
indicating that because of the declining volume 
of traffic during the last two years, these rates 
now are inadequate. Added to the restrictive 
regulations of the Interstate Commerce Com- 
mission, the railroads now have to compete with 
the automobile, the bus, the truck, the water- 
ways and the pipe lines. He referred to the 
fact that during the early days the railroads 
were monopolistic and regulatory laws were 
necessary. Now the monopolistic character of 
the railroads is gone but the restrictive laws 
remain, while the regulation of rival means of 
transportation has been negligible. He said: 

The cure is not elimination of regulations 
of the railroads, although a lightening of our 
restrictions would be helpful; but proper 
regulation so far motor vehicles that use 
the highways for profit and the boats that 
use the waterways, would help the situation 
greatly. The Santa Fe last year paid for 
maintenance of way about 16 percent of its 
total receipts and more than the _ entire 
amount it paid in dividends; in addition we 
paid approximately 8 percent in taxes. The 





so 


to 


as 











Novem be 


pus and 
7 percen 
the gase 
or not fi 
paid. T 
tenance 
do not i 
In addit 
we had 
roadway) 
Mr. = 
tures OF 
and sai 
The ‘ 
pense 0 
and to 
quate > 
if it is 
world 
Mr. | 
to the 
or the 
run the 
of the 
& 3 
the ra 
that n 
oursel’ 
2. 
and t! 
and m 
using 


4, 1 
boat | 
interec 
truck 
the r 
Comn 





gal 


to 
the 
Ne 
the 
De 
M 
an 
Px 
ta 
he 
of 


al 
di 
b 











“1, 193) 


a 


E 


months, 
all.” 


landing. 
ist week 
on mill 
mobile, 
through 
He re- 
cy. He 
rops of 
on Sun- 
of new 
nnessee, 


‘section | 
t, right § 


e roads 
IN€SS js 
around 


1e Cen- 
O., Was 
IRC 
rritory, 
onomic 
lesmen 
peared 
LuM- 
lent of 
letters 
While 
yn any 
he has 
lat has 
lustrial 
S con- 
of a 


oads 


of the 
W.B. 
ilroad. 
| keep 
uNntry 
ually, 
-stors, 
f the 
ablish 
ist be 
» Mr. 


alled 
f in- 
New 
and 
d in- 
their 


ation, 
ume 
rates 
ictive 
Com- 
with 
ater- 
» the 
‘oads 
were 
Tr of 
laws 
1S of 
d: 

ions 
our 
oper 
use 
that 
tion 
for 
* its 
itire 
we 

The 














November 27, 1931 


pus and truck people say they paid about 
7 percent of their total receipts in taxes when 
the gasoline tax is taken into consideration, 
not far from the percentage the railroads 
paid. Their gasoline tax helps pay for main- 
tenance of their roadway, while our taxes 
do not in any way take care of our roadway. 
In addition to our expense for maintenance, 
we had interest to pay on the our 
roadway, While they paid nothing for theirs, 


or 


cost of 


Mr. Storey pointed out the inequitable fea- 
tures of the Government operated barge lines, 
and said: 

The Government is in 
pense of the tax 


business at the ex- 

payers to hurt our revenue 

and to prevent us from furnishing that ade- 
service that this country must have 

is to hold its own with the rest of the 
and to grow as it should. 


quate 
if it 
world 

Mr. Storey said there are two courses open 
to the railroads, either they must be supported 
or the Government must take them over and 
run them. The summing up of his solution 
of the situation was as follows: 

1. Loosen up on the regulation to which 
the railroads are now subjected, but keep 
that necessary to prevent us from destroying 

unwise competition. 
2. Place the same regulation on busses 
and trucks that is placed on the railroads 
and make a proper charge against them when 
using the highways for profit. 
Get the Government out of business 
as a carrier on the rivers and waterways. 


ourselves by 


$, Place all common carriers whether by 
boat lines on rivers and canals, steamers in 
intercoastal trade, pipe lines, busses and 
trucks, under the same control that regulates 


the railroads, viz., the Interstate Commerce 


Commission. 
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real effort to help the dealer with his marketing 
problems but to find profitable items which can 
be added to his line. 


Adds to Its Sales Staff 
MontcomMery, ALA., Nov. 16.—The Pine 
Plume Lumber Co., of this city, has announced 
the recent addition to its sales staff of L. U. 
West, who will be ii charge of the railroad 


and car material department located in the 
Citizens & Southern Bank Building, Atlanta, 
Ga. Mr. West for the last few years has been 


connected with the R. J. McCreary Lumber 
Co., of this city, and prior to that time was 
southern manager for several years for the 
C. A. Mauk Lumber Co., of Toledo, Ohio. Mr. 
West has had a long experience both in the 
merchandising and manufacturing of lumber, 
having been a manufacturer of yellow pine in 
Mississippi for a number of years. 

The Pine Plume Lumber Co. is a well known 
wholesaler of pine, cypress and hardwoods, and 
has a high standing in the trade, both among 
the producers and the buyers of lumber. 


Shevlin Official and Bride "Stow- 
aways’ on G. N. Special 


Sr. Paut, Minn., Nov. 18.—Passenger serv- 
ice on the Great Northern’s new route to Cali- 
fornia got off to an unexpected start last week. 
The road’s announcements said it wouldn’t begin 
until late spring, but a little slip-up in the ticket 
office at Portland, Ore., pinned the honors of 
“first passengers” on Edwin L. Shevlin and his 

bride, both enroute to 











Mr. and Mrs. Edwin L. Shevlin with their newspapermen hosts. Mr. 
Shevlin is to the right (in picture) of Mrs. Shevlin 


Director Dealer Service Division 


Taylor, Rogers & Bliss (Inc.), the only or- 
ganization in the country exclusively devoted 
to market analysis and sales development in 
the building industry, with principal offices in 
New York City and Chicago, has announced 
the addition to its organization of Roland D. 
Doane, as director of its dealer service division. 
Mr. Doane for several years was advertising 
and sales promotion manager of the Lehigh 
Portland Cement Co. His long and close con- 
tact with thousands of building material dealers 
has given him a rare insight into the problems 
of manufacturers who distribute through these 
channels. Through this personal contact he 
also has gained a thorough and sympathetic un- 
derstanding of the dealers’ own selling and 
business requirements. 

Taylor, Rogers & Bliss (Inc.) are working 
with a number of leading building material 
manufacturers and their advertising counsellors 
in the merchandising of materials and equipment 
to architects, contractors, owners and other 
buyers in the building. field. The new dealer 
service division will work closely with build- 
ing material dealers throughout the country, 
assisting them with sales plans for products, 
particularly specialties which may be profitably 
sold to local buyers. This indicates not only a 





3end, Ore. Mr. Shev- 
lin, newly appointed as- 
sistant superintendent of 
the Shevlin-Hixon Co. 
mills there, was escort- 
ing his bride on her first 
visit to the West. Mrs. 
Shevlin is a Florida girl 
and the daughter of an 
ex-governor. Mr. Shev- 
lin, incidentally, was a 
half-back at Yale, which 
maybe helps to account 
for his ability to “crash” 
the official train to the 
spike-driving event at 
Bieber, Calif., to which 
directors and _ officials 
were enroute, although 
it is more probable that 
the ticket agent at the 
Portland union station 
got his Pullman space 
reservations slightly 
mixed. In any event the young couple found 
themselves the next morning in the drawing 
room of a sleeping car full of newspaper men, 
and the car was not on the regular train but 
was rolling along with a long string of private 
cars belonging to Arthur Curtiss James, largest 
owner of railway securities in the world; F. E. 
William, president of the Burlington; Ralph 
Budd, president of the Great Northern; W. P. 
Kenney, vice president; and other persons well 
known in the railway world. The “stowaways,” 
however, were adopted into the newspaper fra- 
ternity and were the guests of railway officials 
at breakfast. On their arrival at Bend, after 
officially’ opening the new route, though not 
according to schedule, they posed for the accom- 
panying picture with their newspapermen hosts. 
A train of 151 cars of Shevlin pine, from the 
mills at Bend, Ore., and McCloud, Calif., was 
the first freight shipment over the new line that 
followed the spike driving ceremonies. 





“Iv’s TOUGH times like these,” opines that 
lively Badger newspaper, the Sheboygan Press, 
“that put the ‘stall’ in installment.” It was 
this same paper that discovered the answer to 
an important question; “The main reason why 
we have so few stable stable governments is 
that it takes so much horse sense.” 
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Order 
Your 


Copy 
Today? 


No book has proved more 
popular with lumbermen 
in recent years than this 
authoritative work brought 
out under the direction of 
the National Committee of 
Wood Utilization. 


This book is filling a long 
felt want for a comprehen- 
sive, authoritative yet easy 
to understand guide to good 
wood-using practice. It is 
an honest-to-goodness 











Handbook of 


Wood 


Construction 


Principles—Practice— 
Details 
by DUDLEY F. HOLTMAN 
Construction Engineer, 
National Committee on 
Wood Utilization 











manual of design and speci- 
fication in wood construe- 
tion. Plentiful illustrations 
reinforce and clarify text. 
Every lumberman should 
have this book on his desk 
as a reference work to 
decide all questions affect- 
ing the use of wood in 
construction, to aid in the 
efficient selection and ap- 
plication of lumber and 
promote efficient and eco- 
nomical design. 


700 Pages 
Il Complete Chapters 
500 Illustrations 
6"x9"—2" thick 


a te 

' copy 
Postpaid 

431 South Dearborn Street 

CHICAGO 

















AMERICAN LUMBERMAN 


November 21, 193; 





BUSINESS CHANGES, 











Business Changes 


ARKANSAS. Eagleton — Witherspoon Lumber 
Co. filed notice of dissolution of corporation; the 
business will continue to operate under same name 
but will be combined with the Black Springs 
Lumber Co., of Norman, which has the same 
stockholders. 

CALIFORNIA. El Centro—El Centro Lumber & 
Trading Co, sold to Sones Lumber Co. 

Los Angeles—Dolbeer & Carson Lumber Co, mov- 





ing office to 305 Union Insurance Building. 
Santa Cruz—Mission Lumber Co. succeeded by 
Henry T. Alzina. 


CONNECTICUT. Winsted—B. J. 
Co. sold to John J. Jewell. 
ILLINOIS. Maywood—P. J. 


Harrison Son 


Organ & Co. incor- 


porated as Organ Bros. Co. 

INDIANA. Tell City—Tell City Planing Mill 
moving into new office on Main Street; will add 
paint department. 

MASSACHUSETTS. Boston — Dunlay Lumber 


Co., wholesaler, 17 
Nov. Be 


MICHIGAN, Grand Rapids—Perkins Bros. Land 
& Lumber Co. sold to Saginaw Furniture Shops, 
of Saginaw, Mich, 

Pontiac—Walter G. 


Milk St., discontinued business 


Burke has been succeeded in 


the lumber business by the Burke Lumber Co., 
318 Orchard Lake Ave.; capital, $10,000. 
MONTANA, Cut Bank — Pioneer Lumber Co. 


sold to Monarch 
NEBRASKA. 
ply Co, 
ply Co. 
Hordville—Hordville 
Larson, 
Kearney—L., D. 
Clara E. Martin 
Lumber Co. 


OREGON. Joseph—The Snyder Lumber Co. will 
close this yard the first of the year and remove 
remainder of stock to Enterprise. 

TEXAS. Beaumont—Miller-Vidor 
purchased by the Magnolia 

Oklaunion—Bennett 
(Inc.) succeeded by 

WISCONSIN. 
office moved to 

WYOMING. 


Lumber Co. 


Garland—Kirtley 


Lumber & Sup- 
succeeded by J. S. 


Hatcher Lumber Sup- 
Lumber Co. sold to Lars 
Martin yard now owned by Mrs. 
and operated as L. D. Martin 


Lumber Co. 
Petroleum Co. 
Lumber & Building Co. 
Wilbarger Lumber Co. (Inc.). 
Elcho—Hiles Lumber Co., general 
Rhinelander. 
Jackson—Howe 


Lumber Co. sold 


yard to Land and Reed, contractors, 
BRITISH NORTH AMERICA 
ONTARIO. Toronto — Riverdale Lumber Co. 
(Ltd.) has recently been granted a charter and 
has taken over the assets and interests of the old 


company of the 
E. O. Laking, 
William 
ization, 


same name at 677 Queen St. E. 
a nephew of the founder, the late 
Laking, is president of the new organ- 
and E. J. Hardman, secretary-treasurer. 


Casualties 


ARKANSAS. 3enton—Alaska Lumber Co., 
by fire in dry kiln, sawmill, offices of $30,000. 

GEORGIA. Gordon—Handle factory of Hatfield 
& Owen destroyed by fire; is being rebuilt at once 
and new machinery installed. 

MISSOURI. St. Louis.—J. K,. 
Co., loss by fire, $10,000. 


loss 


Gruner Lumber 


NEW YORK. Hempstead—Sigman Lumber Cor- 
poration, loss by fire, $66,000. 
NORTH DAKOTA, Lark—Lark Lumber Co., 





loss by fire, $20,000. 

OHIO. Good Hope—Sawmill 
W. Rife destroyed by fire. 

OREGON, Milwaukie—Milwaukie 
Shingle Co., loss by fire, $15,000. 

TENNESSEE. Tullahoma—u nited 
inet Co. destroyed by fire with a 
$20,000. 

WASHINGTON. 
loss by fire, $10,000; 
aged. 

Yelm—Gruber & Docherty Lumber yard and saw- 
mill destroyed by fire; loss, $60,000. Plant will 
be rebuilt at once according to Martin Gruber and 
J. Docherty, owners, 





belonging to A. 
Lumber & 


States 
loss 


Cab- 
of about 


Seattle—Bryant Lumber Co., 
machinery and building dam- 


Incorporations 


DELAWARE. Wilmington—Galliher & Klimkie- 
wios, incorporated, capital, 1,000 shares common; 
to deal in lumber; principal office for corporate 
purposes, Wilmington. 

FLORIDA. Stuart—Martin County Lumber Co 
incorporated; T, F. Meagher interested. 

GEORGIA. Waycross—Ekefenokee 
incorporated; J. J. Dorminey 

ILLINOIS. Chicago—Theodore Fathauer Co., in- 
corporated; capital, $500,000; old concern, located 
at 1900 Fullerton Ave. 

KENTUCKY. Maysville—Maysville Lumber Co., 
increasing capital to $25,000. 

MASSACHUSETTS. Southbridge—Clemence 


Lumber Co,, 
interested, 


Lumber Corporation has begun business; capital 
100 shares no par; Luther D. Clemence, president 
and treasurer. 

MISSOURI. Cape Girardeau—Cape Butter Tub 


Co. incorporated; 
interested, 
NEBRASKA, 
corporated., 

NEW YORK, 


capital, $25,000; A. J. Flente 


Omaha—Owens Lumber Co., in- 


Brooklyn—Bell Lumber Co., in- 


corporated; capital, 
9th St., Brooklyn. 

Brooklyn—Remsen 
capital, $5,000; S. 
interested. 

New York—Atlas Flooring 

OHIO. Napoleon—Market 
porated; capital, $20,000; 
ested. 


OREGON. 


$20,000; Joel Ritz, 2028 p 
Lumber (Co., lincorporateg 
Robert Rubin, 1 Hanson Place 


Co., 


Lumber 
James F., 


incorporated, 
Co., 


incor. 
Market 


inter. 


Portland — Plylock 
engaged in the wood, lumber 
ness; capital, $50,000; M. Munson interested. 
WASHINGTON.  Seattle—Inland Floor (Co., jp. 
corporated; capital, $12,000; manufacturer of hard. 
wood flooring; capital, $12,000; Edgar A. 
interested, 


Corporation hag 
and timber busi. 


srown 


New Ventures 


CALIFORNIA. Los Angeles—lL. 
ber Co. has engaged in the 
business at 307 E. Jefferson St. Mox Wreck- 
ing Co. (Ltd.) is interested in this business. 

San Francisco—United States Plywood Co. 
opening at 681 Market St. 

IDAHO, Rathdrum—A new sawmill operated by 
George Clem has started operation with a capacity 
of 15,000 feet daily. 

KANSAS. Topeka—Cousins Lumber Co. 
a retail yard at Seventh and 
H,. Meade, manager. 

MINNESOTA, Minneapolis—McGrath 
ber Co. opening wholesale and retail 
ness at 27th and Dartmouth. 

OREGON. Chiloquin—The 
erecting office and 

Eugene—Eugene 
engaged 
Coleman, 

Portland—Ralph S. Adams, roofing, 
in business at 594 E. Davis St. 

Wedderburn—Tremblay Sawmill recently opened 
here; logs hauled from Euchre Creek by trucks. 

PENNSYLVANIA. 
Co. opening at 55 N. Water St. 

TENNESSEE. Cookeville—L. T. Stone Lumber 
Co. opening new retail lumber yard at corner of 
Cedar and Spring streets. 

Memphis—Lyon P. Wilbur has organized the L, 
P. Wilbur Lumber Co. and will do a commission 
business. He has opened offices in the Cotton Ex- 
change Bldg. 

Memphis—The Panther Hardwood Co. 
cently been organized by E. W. 
offices located at 610-611 Fidelity 
will sell the output of several 


Hoffman 
building 
The 


Lum- 
materials 


(Ine.) 





opening 
Adams streets. C, 


Bros. Lum- 
lumber busi- 


Drake 
lumber yard on 
Handle & 
in business under 


Lumber Co. 
Chocktoot St, 
Hardware Co. has 
management of T. G., 


has engaged 


Philadelphia—Olney Lumber 


has re- 
Pratt, jr., with 
Bank Bldg. He 
Arkansas mills. 


New Mills and Equipment 


ARKANSAS. Jonesboro—Hickson- Rogers 
Co. erecting factory building to replace those 
burned last summer; machinery being installed. 

MASSACHUSETTS. Watertown—Kimball Lum- 
ber Co. erecting building to cost about $40,000; 148 
Waltham St. 

NORTH CAROLINA. 
Lumber Co. erecting 
Front St. 

WASHINGTON. 
Co.’s new mill 
employing 57 
head 
partly 


Mfg. 


Statesville—The 


Sherrill 
addition to plant 


on West 





Tacoma 
will start 
men; daily 
rig, edger and lath 
electric drive. 

BRITISH NORTH AMERICA 

MANITOBA. Tin Pan Narrows, Mile 
Flin Flon Branch of Canadian National 
Sawmill being erected by Branscombe Bros., of 
Kelvington, Sask., the northernmost mill in Mani- 
toba, it is said; capacity of 30,000 feet per 10- 


hour run; planing mill equipment also being in- 
stalled. 


Mountain Lumber 

operations this week 
capacity, 100,000 feet; 
mill; partly steam and 


62.7 on 
Railway— 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies thereof may be obtained from 
R. E. Burnham, patent and trade-mark attorney, 
1343 H. Street, N. W., Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,807,120. Saw. Harold Il. 
Mo., assignor to Hall & Brown 
chine Co., same place. 


Lewis, St. Louis, 
Woodworking Ma- 


1,807,185. Cutter head. Harry S. Walthers, Be- 
loit, Wis., assignor to Yates-American Machine 
Co., same place. 

1,807,216. Machine for sawing material at vari- 
ous angles. Roy E. Johnson, Minneapolis, Minn. 

1,807,251. Process of producing veneers. Franz 
Ovenhausen, Steinheim, Germany. 

1,807,325. Logging vehicle. Harry H. Rich- 
mond, Portland, Ore., assignor to Electric Steel 
Foundry Co., same place, 

1,807,561. Cutter-guard. Alphonso White, Win- 


chendon, Mass., 
Son, same place. 


assignor to Baxter D. Whitney & 


1,808,395. Shaper head for woodkorking ma- 
chines. Torval J. Anderson, Chicago. 

1,808,453. Combination sawing machine. Arthur 
E. de Koning, Portland, Ore. 

1,808,591. Wood flooring. Charles A. Bruce, 
Memphis, Tenn., assignor to E. L. Bruce Co,, same 
place. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 
































East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber 
pxchange, New Orleans, La., for sales made in the period Nov. 7-10, but, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 

West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Surfaced FPinish Ceiling, Standard No. 1 Fencing and No. 1 Shortleaf No. 1 Longleaf 
Flooring, a 10-20’ Lengths Boards, 10-20’ — Dimension Dimension 
ened B&better %x4"”— cre x4” ..... 22.70 23.62)2x4” xt” pain orn 
1x3” rift— Inch thick— B&better..*19.75 20.00 1x6” 994 94 64/12 & 14’. 16.11 15.37 12 & 14’. 17.50 *17.00 
Bé&better AP knee 30.14 31.66) No. 1..... = ae 21.80 24.86|16’ ....... 17.06 SETASLUM se c2ice 19.00 *19.00 
ghortleaf.. 52.65 51.87] 6” ...... 29.40 31.80] &x4"— eee ea 26.58 28.09|2x6” ox6” 
Longleaf. . Be sates 31.04 gt a: Pet re 1x12” 39.79 38 .4b])12 & 14 14.29 12.50|)12 & 14’...*14.93 15.42 

eo OP ee eee 36.36 34.50)No, 1..... 9.4 06 4 ae 15.06 2ESE1IO 20 cess *16.20 *16.57 
No. z ai 9 oF on PSPs 51.00 49.35] Gasing’ & Base, 10-20’ — 1 a ato 2x8” 2x8” 
ecient. Se? +s ae thick . __. | B&better, a 21.04 23.0415 @ 147... 15.20 14.56/12 & 14’ *15.33 
No 2..-2+ 27.25 °:.- lease’. 12. exes 5.00] 46” --- 34.47 30.68) 2x00 Dee esis 15.86 14.71|16"....... 16.00 
NO. @eescees Gtee z 53 3 oo. . 

=. o “eee J . ~~ om = 3 2x10” 2 10” 
1x3” flat OE aks ccna 68.25 *60.50| Drop Siding, Stand- | No. 2 Fencing, Stand-|°*; 20.83 *18 et 99 ka enn 

grain— = ard Lengths, 1x6 ard Lengths i settee ocs Mapes AS” on eeeee *22.50 *23.50 
rote - 2662 25.00 Inch thick— No. 117— aan as eee 22 oe" tages “<6 14 aaiamere es 21.00 
B&better.. 26.62 Zo. - “er aes glee 12.7% 2.676" . 1.19 18.30] 76° 23'8 
ie ay *23.60 23.88] 40 «--ee- 25.00 $25.16 B&better.. 25.47 |... -lixe™ @ aa" we . Fee iireidks 23.83 
No. , 17.25 13.15 6” eeveese ose eeerus No. 1..... 24.26 *24.00 ap a 12.89 12.89 12 & 14’ 93 66 1.00 x12” a 

St eaeis  xennes 24.13 *25.33] Assorted patterns— _ __ ro “** 57°19 23'00| 12, 14’--- 30.00 *30.50 
1x4” rift— De” maracas 29.75 *29.33 Bé&better.. 26.71 *25.75 No. 2 Shiplap and Po eee oe _  heaww ae *38.75 37.50 
B&better = a a” —waaeen 42.25 *35.00]No. 1..... 23.91 23.14 
Shortleaf.. 50.84 *54.75 Boards, Std. Lgth. No. 2 Shortleaf No. 2 Longleaf 
Longleaf. . Rough Finish 10-20’ Car Siding, Shortleaf— ; Dimension 2 oe 
No. 1— B&better— and Roofing 1x8” ..... 13.92 13 70l2x4" 2x4” ension 
Shortleaf.. 38.23 ....|Inch thick— Bamoter— 17,00) 2710” 227° 14-25 25-00112 @& 14°... 14.11 18.80]12 @& 14’... 15.67 14.00 
Longleaf. . 1 lens + Ip vas ted” g’ |. #2380 . angen 1 14.31 oe seteees 15.18 14.95]16" 1.1... *17.40 16.00 
Ma, S550. 26.75 py eens Re Es GR Re cede | ES *14.68 .3112x6” 2x6” 

” fle ce Sener canes | Oe * Mice 14.25 14.00]12 & 14’... 11.36 11.55/12 & 14’... 13.00 *14.95 
1x4” flat eee 1x4” 10’ ..*21.50 .... 16’ 11.68 14.00/16’ *14.00 15 

acl ' J+ rere _ . *22.00 18.50 No. 2 Boards, 1x12” aa UC . na eocccee 14.00 15.88 
ehette 26.47 23.97 ” i. No. 1— gth 7o 2 , . - 
te. 1 ee 23.25 22.43 —_* thick— 25 ix” 16 19.75 Gtandesd ——_ 9 {i2,& 14... 12.11 11.05)12 & 14’ 14.50 12.00 
No. 2 13.00 13.08|ree,q"° °° °" ‘7 0o|1x4" 9" . 27.00 ....| Shortleaf.. 16.75 14.12/16" ....... 12.94 12.00/16’ ....... 15.50 14.00 
‘Casing, Base & Jamb 12" J. | 1x6" 8" 17.25] Longleaf. .*25.11 *23.50/2x10” x10” 

Casing, Base am — «en exs 1x6” 16& 12 & 14’ 12.75 11.00}12 & 14’...*15.80 *13.10 

10-20’ Boston Partition, 18’ .....*22.33 *22.25 rege sd Lath | RE 15.50 15.00]16" ....... 17.50 *16.56 
B&better, Standard Lengths |No. 2— %x1%e”, 4 9 a9) 2%12” 2x12” 
res 33.88 31.33]11/16x4"— 1x4” 5-20'.*11.83 ....|No. 1... (2.46  2.99)12 & 14’... 14.43 11.00]12 & 14’...*15.33 915.00 
1x5&10” 11.02 33.50! B&better.. 26.50 25.60'1x6” 5-20’. 15.00 12.75 No. 2 “0S 8 Re 5 cos 26.00 13.00936" ....... *20.00 *20.00 
| 
ENGELMANN SPRUCE | DOUGLAS FIR | WESTERN PINES 

Prices f. o. b. Chicago on air dried Engel- —— leg to AMERICAN LuMBERMAN] | 
mann white spruce boards, D&M, shiplap, drop | cs 6 os a ne a , ill pri | [Special telegram to AMERICAN LuMBERMAN] 
siding : -eiling: =" iv. . “, Oo. D. Mi prices 4 - 
siding and conting: _ gn 10” 12” PR gp Mage # fir, Nov. 13, 14 and 16, direct | Portland, Ore., Nov. 18.—Following f. o. b. 
Dabtr. 6-16’ $15 00 $46 00 $46.00 $67.00 $77.00 only straight and mixed cars, reported by _— anen ee sales ware reported to 
&btr., 6-16'.$45.00 $46. 3 $67. 7. Foal Gus eniiiin s Statistical Bu- 1e— estern ine Association by members 
No. Re ; oe . od 7 —— a Davis atistica during the period of Nov. 10-16. Averages in- 
_btr., 6-16 : 43.00 45.00 45.00 62.00 74.00 reau, as clude both direct and wholesale sales and are 
o 1, 9 » et er oa an yn aT be Vertical Grain Flooring based on mixed car orders. Quotations follow: 
eh Ze SPEe oe ) oO 05.90 05.0 i. | . 2 . 

No. 3, 8-20’.. 29.00 30.00 30.50 31.50 33.50 | ouelne — $16.75 D Ponderosa Pine 

y 20" Fe 97 97 y a4 td eee $26.25 60 

No. 4, 4-20 24.50 26.00 27.00 27.00 26.50 | ny bn wie ete 24°75 Aerie INCH SELECTS AND Common, S2S— 
No. 4 common, 1x4-inch and wider, 4- to 20- | -° 4x4” pian nis 92 95 a 8” 10” 12” 
foot, which may contain 20 percent of 4- to re Keren pitted C selects Al.....; $34.95 $37.56 $44.68 $64.64 
8-foot, is $26.00. Flat @uata Flooring D selects AL..... 25.93 26.63 29.93 51. 86 
5&6/4, 6-16’-— 4”&wdr. 4, 6&8” 10” 12” oo oe 15.75 11.50 No. 1 common Al go ih er w+2. 45.25 
| SRS $66.00 $68.00 $71.00 $81.00 | 1x6” ......... 19.00 17.50 + 4 common rim 13.29 i361 13°33 ee 

‘ ’ + : . -- No. 3 common AL 13.2 3.6 3.2% Of 
No. AP crt 6oL0o 82.00 65.00 75.00 | Mixed Grain Flooring =| suror, 6/4 ano 6/4, S28— 

For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, | 1x4” 2... eee a ve” | No. 1...$23.75 No. 2...$17.41 No. 3...$12.80 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, | Ceiling SELECTS S2S. 5/4 AND 8 ‘4. 4” AND WIDER—— 
add $6; No. 3, 4-, 6-, 8- and 10-inch, add _ $7.50; mes _...... 15.75 13.5( CG anient Ak.” $415  . ait oe $29.95 
12-inch, add $8; No. 4, add for all widths, $4. | 1x4” ......... sche 16.50 13.75 3EVEL SIDING, 6” C............. eA 

*Contains 40 to 50 percent D&better. | Drop Siding, 1x6” No. 4 CoMMON, S28, BO Me iats occces 10.00 

Specfied lengths—In Dé&better, No. 1 and | 106 18.25 14.00 Idaho White Pine 
better and No. 1, add for 16-foot $5; for other |  Petaeetee 16.00 15.00 a — ‘ Mi Pigiceriot 
lengths, including 18- and 20-foot, $2. In No. | ag Se eesners 11.75 NCH SELECTS AND CoMMON, S2S— 

2, add for 18- and 20-foot, $2; other lengths, Pen SRERAE CESS 6” 3” 10” 12” 
$1; for 10- and 12-foot in 1x12-inch, add $4. | Finish, Kiln ‘Driea an Surfaced C selects Al..... $47.64 $44.64 $55.68 $93.40 

in No. 3 common, for 16-foot in 4-, 5- and | 1x6” 1x8” 1x12” D selects AL..... 33.82 36.13 39.81 75.53 
6-inch, add $1; for 10- and 12-foot in 10- and R&better $28.75 $32.75 $43.25 No. 1 common AL 36.21 40.33 45.94 69.96 

29-inch, add $1. - j : No. 2 common AL 26.80 27.03 26.88 35.70 
Bevel yay %4-inch, odd lengths, 3- to 20- Common Boards and Shiplap No. 3 common AL 22.50 ear 

, _ ’ > & = a ” - ” 549” ~ ~ yr 

foot, but not over 20 percent shorter than 7 , 1x6” $11.25 ig 315.50 | SELECTS S2S, 5/4 AND 6/4, 4” AND WIDER— 

10-foot. a eee 9.79 pll.co are | C getect At. 70.5 > select AL £53.06 
D&btr., 4-inch..$22.00 E., 4-inch...... $16.00 | No. 2 ........ 6.00 6. 6.50 6.75 | © select Al.....970.58 D select AL. ...953.0 

” 6-inch.. 27.00 6-inch...... 18.00 i © -ieakaees 3.75 4.5 50 4.50 BEVEL CE, FB Gn ko cecncwenteséesns 28.96 

Lath, ouewes and pine, 4-foot; No. 1, $6.50; No Dimension No. 4 Common, S28, RW RL.......... 10.48 
2, o. 12” 14’ 16’ 18’ 20’ 22&24’ 26-32’ Larch and Fir 

No. 1, 2” thick— pale 2 Mo, 1 dimension, 22.6" 16" ..66cccsccvas $15.37 

WISCONSIN HEMLOCK 4”.$11.00 $10.75 $12.0 0 $12.75 $12.50 teas sees me. 1 Gimemmeen, BEI” 16" occccccuvscoces 18.14 

. : ‘ ae ties 6”. §$.25 8.25 11.75 11.25 11.75 $14.50 $16.00 | Vert. gr. flooring C&btr. 4” RL......... 8.10 

Following are f. o. b. Wausau, Wis., prices: 8”. 10.50 10.00 11.25 11.25 11.00 13.75 10.75 | Drop siding or rustic, C&better, 6” RL.. 15.22 
No. 1 Hemlock Boards, S1S— k 7 10”. 11.00 11.00 11.50 12.75 12.50 14.50 16.00 
1x 4° gino eg eet goth, | 12°. 11-50 11.75 12.00 13.50 13.50 14.50 16.50 

a) ) e . > « 

i a 9.t 2.4 oi.0 ate , or. , 50: 2x6”, 10’, $8.25 
DT nae 23.00 24.00 25.50 | 2x4”, 8’, $10.75; 10’, $10.50; 2xo, 10, W 
an” cccsnckiuanee oul 24.00 25.00 26.50 Random— 2x4” 2x6” 2x8" 210° 3xi3” EST COAST SPRUCE 

” a4 7 9 “ P a meee ar - =P : . 

at 7 a ihlilpsattaed ne aces aac r+ ce Lane Pop Ag Zanes $6. 50 epi $9.50 $7.08 $6.00 [Special telegram to American LumBERMAN] 

Bie ceeceseceesenieee wise eon ve NO Perr 3.25 a“. eee eee anee m 

For shiplap or flooring, add 50 cents to Portland, Ore., Nov. 17. The following are 
prices on No. 1 boards No. 1 Common Timbers prices for mixed carlots prevailing today: 

> ) avVOU,. < AS. 9 = 
i, 8x3 to 4x12” to 20’, surfaced.......... $12.75 Finish— ‘ es 
Mo. 1 Momlock Dimension, SISIN— | .«. | 5x5 to 12x12” to 40, rough......-..-+.. 11.50 bh Factory stock 
; 10° 12&14’ 16 5x5 to 12x12” to 40’, surfaced.........- 11.25 We os $43.00 4/4 wcccccces $17.00 
$24.50 $24.50 $25.50 | °*® to 12xt2 , 124-10” 33.00 > peat .. 21.00 
23.50 24.00 25.50 Fir Lath oe a | eee 22.00 
24.50 24.50 25.50 Mo. 1, 196° RE,, BOF cccn ve cncnccvasccnne $2.25 Bevel siding— oe as eri oye 
29.50 28.50 28.50 , ” 9.00 i. er . 
‘ rain Car Siding, 9 or 18 SS ere $19. 
> 2950 S000 Shee | , SE Te Ce Te ee $19.00 gx6",(Fiat gr. 20.00 Lath .......... 3.00 
NS ee ee oe cary csadarteqncadsteneanicbeney 19.50 ‘Vert. gr. 25.00 Green box 11.00&13.00 














56 
RED CEDAR SHINGLES 


Seattle, Wash., Nov. 14. 
direct to the 


Following are prices 


trade, on carload or part carload 





lots, f. o. b. mill, all prices being based on 
four bundles to the square, and shingles mixed 
with fir lumber being 10 cents higher than 
these prices: 

~—* New Grades 
Washington-Oregon Mills— Per Square 
Royals, 24” és 

eS a eee rrr $2.50 @ 2.80 

MO. 2 ceces ceene cave WES eUOeES Pen eeOKs OS 

No. @ .- ee ee et ne ee ee 
Perfections, 18”°”— 

i es ee ee TT 1.80 @ 2.25 

et 2, Ce sagabe eae e cacheawors 1.15 @ 1.50 

Te, BD conetesecedeseseeeeseesees 1.10 @ 1 25 
16”— 

Ma. 2, Daaesees SOTSOCS 2 coven 1.45 @ 2.00 

Me. 5 OF Als GeGOP vcccereveccsets 1.30 @ 1.65 

No. 3 or 10” clear or better..... 90 @ 1.30 
British Columbia Mills— 
Royals, 24”— 

a Ree rer res $2.40 @ 2.60 

PN Sb @bnbedcanémetedsoenuekes se 1.80 @ 

DE cn ee ee wee awkhn heads e eee - Meee eee 
Perfections, 18”— 

Pk ordered eune cob ewe taka mime 1.85 @ 1.96 

ik Ee ébs ob 6eeee 0s. d06bOnee ees 1.05 @ 1.15 

OE eee ch aeh bere ee eet Weekee Maks e oe 
16”— 

No. 1, XXXXX Perfects...c2s- 1.70 @ 1.72 

ek. © OO BT CUO cc cceenwacKes 1.30 @ 1.35 

No. 3 or 10” Clear or better.... .90@ .9%a 

Philadelphia, Pa., Nov. 16.—lollowing are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inoh— 


B&better, $37.00; No. 1 common, 
droppings, $25.00. 


LONGLEAF YELLOW PINE TIMBERS, 


$33.50; No. 2 


Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $40.00 $52.00 $60.00 $71.00 

GEORGIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 6-inch width, 


$138.00. 


KILN DRIED YELLOW PINE ROOFERS— 


Tongued and grooved, standard, 6-inch width, 
22.00. 


NorTH CAROLINA PINE RouGH Box, No. 1— 
10-inch, $24.00. 12-inch, $25.00. 
NORTH CAROLINA PINE FINISH, 


eee, SEGRE cccsccccecesacones $37.00 
NorRTH CAROLINA PINE STEPPING, 
Mmaetter, CeéeiS-tmeh cccccccccescces $55.00 
NORTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 
S48, %-inch scant, 2x3-inch, 9-foot, $18.50; 
2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, 
10- to 16-foot, $21.00. 





CROSS TIES 


St. Louis, Mo., Nov. 16.—The followng cross 
tie prices prevail f. o. b. St. Louis: 


Untreated S’th’n 
White Southern Heart 


Oak SapPine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No, 3, 6x8”, 8’, 8” face.. .90 .70 1.23 
No, 2, a ie 7” face... .80 .60 1,07 
No, 1, 6x6”, ’ 6” face.. .70 -50 .89 


Red oak aia heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; sap cypress, 20 
cents less than white oak. 
Switch Bridge 
Ties Plank 
I Re oe oi ine aca peiaoe ania $34.00 $32.00 
NE ak decide tev or te shoe ode meee 31.00 cove 
Southern sap pine, untreated— 
ln euredhenaee wae a whew es 25.00 





WEST COAST LOGS 


Everett, Wash., Nov. 14.—List prices of logs: 
Fir: No. 1, $18; No. 2, $15; No. 3, $10. 


Cedar: Shingle logs $8@10; lumber logs, 
$19@ 20. 

Hemlock: No. 2, $9.50@11.50; No. 3, $9@11. 

Spruce: No. 1, $17@18; No, 2, $14; No. 3, $9. 
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NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 





folk prices received during the week ended 
Nov. 14, as reported by the North Carolina 
Pine Association: 
Rough 
Edge 4/4— 
BOR OP oe cect wesevccsesendencsesese $32.66 
I BERR ore ter ter re 23.90 
2 Rew t6cennoseeseeaneaeaaney ee 15.25 
NE CEG I aris, «sabe le Sire arta he LR ea 12.60 
No. 1 No. 2 
B&better No, 1 box box 
er ‘teens wee $34.90 wees Py 
>) eee 36.15 Sd: a inh ie nents 
SS = Mare ree 35.40 $25.75 $16.20 $13.80 
oh rr $36.75 ree ahi ee 
* .l ae 37.80 29.15 17.20 14.70 
ree 39.10 33.10 18.90 14.90 
SS) gill REE 52.85 36.40 21.70 5.90 
Edge B&better— 
ass Sark ike GTO da SH se Gh Abc kT a Spc Wk ow a $37.40 
SS SSS ea eee ee eae eee 49.40 
EE” isis Get ocr ideo basa 4.9 Wee Ria e Gina 55.05 
ee fF Bbdeen ete bh dbaweaen wea e ate eawe es 39.50 
Bark Strips 
DEC MEOE” <~cgestcidakaawiaseeneean $24.20 
BN ah alae Gia bin delle ibid) a ae ae a ora aa 10.50 
Dressed 2%" S” & 
Flooring— Wide Wider 
eee, 2" oc euccw end en $32.40 $30.10 
No. 1 common, [2”.......+.. 28.25 27.30 
No. 3 common, {27 ..cccices 18.65 18.90 
B&better, bark strip partition.......... $25.25 
Box bark strip, dressed...............6. 14.60 
No. 2 
Roofers dressed 
PIN aies ti ip: gist arian did de Wo eer pie a aac ate $17.00 
SS ree ree ee ed eee 17.80 
Pe Pisad vaew Cheatin neaalae ae ine ekaan 18.40 
SEED See aeceneaadundceckbarsukekeoweee 22.50 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 14.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 


18 foot, f. o. b. mill, are: 
Beveled Siding, 14-inch 
Clear oo Ae sore 
SINGH .ccccccccccces $20.00 $18.00 $15.00 
ES Re 24.00 20.00 17.00 
EE: acaiv bcaaheaameimsei 24.00 19.00 17.00 
Clear Bungalow Siding 
%inch % inch 
OS Farr ee ee . - $39.00 $26.00 
ee ere 8.00 38.00 
DE iadenaneecavcecwanasune 60.00 55.00 
Pinish, B&better 

82S or S4S 
or Rough 
Dt jmdiebasceeteheemmnek ha natelvee ee $ 45.00 
ETI RS Hier aan, ee SE ae pn owe oe 50.00 
SE” th ck dts rte ak we ta ah aig os tn Ghd ace ate 65.00 
SE wi dun waa ack wae a peettenerenes 85.00 
SE iia tha Sa: wh sec ak We ae cared wk ar A eon Ae 90.00 
PE Mwihenssec iN heb ee dakbew aaa aes 95.00 
EE siti hi sieeke e's sk heh ot ata a acne gk a 100.00 
dt cidauwéa waa wee a ewe 105.00 


Clear Ceiling or Flooring, One Side V or B 


| CO EE ad bh ada acount ena we $30.00 

ot fy Ae eee eae 40.00 
Discount on Moldings 

Made from 1x3” and under............... Fi 


Made from other SiZ0S......ccccccccccccs 5% 
For 50,000 feet or more additional PERELET 5% 


Clear Lattice, S45, 4 to 16’ 
100 lin. ft. 
DURE -dinenie MeGene Waa aieée iad oe werireeere 
Ba” -wcbtien hepbeseedhaaweeunes tiewees <— wae 
De” webs Gowdinnaedutmaeeede bredeeraewes .25 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 


f. o. b., Wausau, Wis.: 
AsH— 

FAS Sel. No.1 No.2 No3 
ee $47-49 $37-39 $28-29 $20-21 $15.15 
, = 55-57 45-4 33-35 22-23 15.16 
| 60-62 50-52 38-40 25-26 15.16 
i a 70-72 60-62 43-45 28-30 15.15 
BircH— 
| = 52-54 37-39 27-28 19-21 14-15 
5/4.. 55-57 40-42 30-32 21-22 15-1 
|, 60-62 45-47 36-38 23-24 14.45 
|, ee 67-69 52-54 42-44 30-32 14.15 

10/4.. 75-77 60-62 55-57 45-47 ... 
eS 80-82 65-6 60-62 50-52 ., 
a 130-135 115-120 100-105 aees ‘ 
*. eee 45-46 35-36 25-26 17-18 , 
ss 45-46 35-36 25-26 17-18 , 
Thin 4/4. 45-46 35-36 25-26 .... 
Price of No. 2 and better, 1x4 inch = 


wider, 4- and 6-foot lengths, $24-25. 
For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 


face clear, $50-52; one and ‘two face ‘clear, 
$38-40; 1x5-inch, two face clear, $60-62, one 
and two face clear, $48-50. 
BSorr MAaPLe— 
| pee 45-47 35-37 25-26 17-18 14-15 
) ae 50-52 40-42 30-32 21-22 15-16 
|, 60-62 50-52 35-37 23-24 14-15 
7: ee 60-62 50-52 35-37 28-30 14-15 
Sort ELM— 
FAS No. 1&sel No.2 No.3 
| ere 40-42 28-30 20-21 17-18 
| 47-49 35-37 22-23 19-20 
| ae 47-49 35-37 22-23 20-21 
| 50-52 35-37 25-26 20-21 
Rock ELM— 
FAS Sel No.1 No.2 No.3 
Se 80-82 anaes 55-57 25-26 16-17 
J Rr 85-87 60-62 30-32 18-19 
se 90-92 65-67 30-32 19-20 
|, ae 95-97 75-77 38-40 25-26 
* 7, _——- 105-107 85-87 52-54 
ee 115-117 95-97 57-59 30-82 
Bass woop— 
|, =e 50-52 40-42 28-30 20-21 14-15 
OS 53-55 43-45 32-34 22-23 15-16 
eS 57-59 47-49 35-37 22-23 15-16 
=. NPP? 62-64 52-54 40-42 22-23 15-16 
Oo) ee 70-72 60-62 50-52 35-37 ome 
3 80-82 70-72 60-62 40-42 
Keystock, 4/4 No. 1&better, $55-57; or on 
grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 
1&better, ie or on grades, FAS, $70-72; 
No. 1, $50-52 
One and two face clear 6- to 16-foot, jpx4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-5 
RED OAK— 
3 See 60-62 45-47 33-35 23-25 12-13 
|: arr 65-67 50-52 38-40 28-30 13-14 
| 70-72 55-57 45-47 30-32 13-14 
B74. ca 80-82 65-67 50-52 35-37 13-14 
HarRD MAPLE— 
7) 50-52 40-42 30-32 20-22 11-12 
=a 60-62 45-47 32-34 22-24 13-14 
ee 65-67 50-52 34-36 24-26 13-14 
|, 65-67 50-52 34-36 26-28 13-14 
O° ee 80-82 apt! 50-52 35-37 eaae 
lee 95-97 60-62 40-42 aaa 
? ae 145-147 130. i32 110-112 waite 
HarD MAPLE ROUGH FLOORING Stock — 
dh 1 No.2 No.3A 
m. com, com, 
Ce pix nneeiavescuwnws $28- 30 $20-22 $14-15 
ng dictwwemet e we a eae 30-32 22-24 16-17 
DOE jeesenrssabacokeens wee. 24-26 16-17 
BEECH— 
No. 2 and better 
eR rere ne rer $33-35 
De citavdnehanee nce seater ae 
FAS Sel. No .2 No.3 
OS) $62-64 $52-54 $42- “44 $30. 32 $14-15 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 





APPALACHIAN WOODS 


Cincinnati, Ohio, Nov. 16. 





Average whole- 


sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
a POCO Ee $95@100 $105@115 $110@120 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 75 
No. 2 com..... 30@ 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy 35@ 38 55@ 57 60@ 62 
PLAIN RED OAKk— 
Le Se 7T5@ 82 80@ 85 @100 
No. 1 com.&sel. 38@ 50 52@ 55 583@ 62 
No. 2 com..... 28@ 30 36@ 38 38@ 40 
No. 3 com..... 20@ 22 27@ 30 28@ 30 


CHESTNUT 


| Ee 70@ 75 80@ 85 90@ 95 
mom 2 GO. ies 42@ 46 61@ 65 61@ 65 
No. 3 com..... 2,0@ 21 20@ 21 20@ 21 
Sd. wormy & 

No. 2 com... 25@ 28 29@ 382 304) 35 
No. 1 & btr. sd. 

WOTMy ..2.- 28@ 32 30@ 35 3$5@ 37 

PoPLAR— 
Panel & No. 1, 

18” & wadr...130@135 1490@145 150@155 
>) ae 8$5@100 105@i1i5 120@130 
Saps & sel 60@ 75 80@ 99 95@ 105 
ah 2 peeeen ene 10@ 45 5O@ 54 55@ 60 
1 a eee 28@ 30 32@ 35 38@ 40 
i eer 22@ 24 26@ 28 27@ 29 

MAPLE— 
Sere 70@ 75 7T5@ 78 78@ 80 
No. 1 com.&sel. 45@ 50 52@ 55 57@ 60 
Ss fee 33@ 36 38@ 41 39@ 42 
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Following were average sales prices received for southern hardwoods during the week ended Nov. 10, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep GUM— , r RED OAk— 
Qtd. FAS... 62.50@ 65.75 68.75@ 75.00 68.75 = ss eae eeeeeee CU PA. CERO kticesevcctes disenesessen Siexetoetans 
No. 1&sel. 43.00 52.50 48.75 44.25@ 53.50 i a a Cn Bek eae eee aeeeene ee 
i. Tees Se ee Tee. hice cetencns cchanivcnien R- Miaiag, SE cn, au aid geared ane ane 
No. 1&sel. 30.75@ 40.75 42.00@ 47.00 43.25@ 49.00 46.50@ 53.50 ri, One... sae Mee GG liececsecsss xeuaebeqmnas 
Pe Bank GSE EE watdcaseisen. “ws baRENoeRacE  Kealedu wees ai: Ra A IS 0 th ee ee 54.50@ 58.00 
Sap GUM— TO cee SEE EEE “Giveccielius Gasdeecenve <weeeaeeN nes 
eee ee ee ey eee ee ee ee ee eee 40.25 MIXED OaAk— 
No. 1&sel. 27.50@ 31.00 29.75@ 31.00 30.00@ 30.25 31.00 BG. Wormy... 26.00@ 29.86 §.2cccvocesr $5.35  +$==—=§ remeevesiones 
Pin. FAS... 33.00@ 39.00 38.00@ 39.50 45.50 = = = wuseccececes PorPpLaR— 
No. 1&sel. 26.00@ 29.25 DE ee “isscavaexews ae eenmagaen Pln. FAS 66.75 80.75 
eS xn5s EE SE awa NetchGecm. “Srevaciekcusal» Mebwekeecaws Saps in Eee. Lr me 
BLack GUM— eae 51.50 i 
ae er 60d a neal. spurbiencemtnlenen oc 6 BO, BETO BETO Gecckvwtene Sesawidedede! cawewtew mein 
Ca.) = —§«»_—sosivibwteka Se Siallgraigia “ueelgialaeunen a Uuaratas ene late ate anes 2. Ss EE GE -kecevéicnaoce. Kesawevetdee! “lates eon wake 
i 2 ae) )3§=3=3<3§)—(<—ésésrncnrn ee Ree eRe eae. Keemkenes abe 
ELO— ’ 
TuP oe - AsH— 
DE CS Sp intiniias Pthteredenas. Samteielees 40.50 aig oe 
DSM Gees cmieag Goacke teres 30.50 BAS 2. cco 65.00 Oe Scheie eae eee 
Pin. FAS... 332. i TEES EET PE IME SP a Se. eGR Sl osha “Sesarcibaigulone sch kelnes conan 
No, 1&sel. 2! ae Sat = (iC iE eotewem eke BEECH— 
"SS COPS - See er rr en re re ee ee eee 2. See oe 8 =—t—“(‘té‘“C RN nw CCS Dies re rr 
OaK— No. 1&sel. - 2 ee earn see se - “+ [ies epee rer Pe 
bay No. 1 & SS eee a 60—~C«C phic gL ic a We dé ewes fare 
. sel. . ; rere 72.00 ce CoTTon woop— 
Ra” Rae es pthc ee ee em SRE IETS, 1 Box bds. 
in: Woe: MN OEE ce ens ccimeateceen 102.00@110.00 SLBTT” 66. F625 eee ee ee teen nett eens beeen eeneees 
No. 1&sel. 40.50@ 49.00 ..........¢. alee lca A tes Ni 6. BO: 28 $ééHeecdeeadida See teen nee Reenwe-ss ieee 
 Sickacs SE RO, dkekivicnpns wersexowiees adisinaeaahheee MAGNOLIA— 
ee a Se a a ee a a laeaaue ake | @uahaeMeS tere aaa ee 53.25 2S: SE50  axiwedewcuus 47.75 
ieee. See 06U dC CCN ReRe SECS xeberkbtemie Ae biteww ebiee Se. DE... SE DO Sacredabwens dKuRelkee eens 34.75 
€ b mostly in pool and mixed cars. There is 
little demand for California sugar pine. A 
iS ee S ar 7 & or S little increase in sales volume of Ponderosa 
moldings can be seen. 
For Editorial Review of Current Market Conditions See Page 21 EASTERN SPRUCE 
stocks by a South Jersey industrial concern; BOSTON, MASS., Nov. 17.—Demand for 


NORTHERN PINE 


BUFFALO, N. Y., Nov. 17.—Northern 
demand is confined to small lots in most 
cases, as retailers are not inclined to lay 
in much lumber in advance of the winter 
season. Some hurry orders are being placed 
occasionally, particularly in the rural sec- 
tions, where a little more optimism has been 
created by a higher range of prices in grain. 


REDWOOD 


NEW YORK, Nov. 17.—Some redwood is 


pine 


being sold all the time, mostly for exterior 
work. Neither volume nor price of this wood 
vary much from week to week. 


HEMLOCK 


MASS., Nov. 17.—Retailers are 
western hemlock, mostly fram- 


BOSTON, 
moving some 


ing, studding and_ boarding. Wholesale 
prices are irregular, and there are some dis- 
tress offerings, of boards especially. East- 


ern and northern hemlock are very dull and, 
although prices are extremely low, western 
stock even cheaper. 


HARDWOODS 


NEW YORK, Nov. 17.—Hardwood demand 
IS spotty, fluctuating widely from day to day. 
Maple and oak are selling well, both locally 


is 


and for export. England has been buying, 
besides its weekly quota of oak, considerable 
maple, one order having been booked for 
rough strips for flooring at $60. A great 


proportion of the export lumber is being sent 
to Montreal for reshipment to England, to 
avoid high transatlantic rates. Birch sales 
volume has declined owing to unloading of 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
Ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during ‘the week ended 








Nov. 14: 
- First Second Third 
a aes: $50.54 $39.82 $24.31 
Prices on end dried white maple, f. 0. b. 
mills, lower Michigan: 
FAS No. 1 & sel. 
i EO EEE, re $105.00 $ 70.00 
oo ee EERE PME 110.00 80.00 
i, EE Oe 110.00 80.00 
OO PR Ra ee 115.00 85.00 
i, I a eR a 140.00 110.00 
og SE RS NE ate a ee Ree 150.00 120.00 


it is disposing of birch bought for cabinet 
making and is buying ready-made gum cabi- 


nets from North Carolina furniture factories. 
Several orders for poplar in wide widths 
have been booked. 

BALTIMORE, MD., Nov. 16.—Further re- 


duction has occurred in the available stocks 
of hardwoods, a result of curtailment in pro- 
duction. Some of the large plants are run- 
ning at capacity or only slightly under it, 
while the little mills are closing or have 
closed. The requirements of domestic con- 
sumers are restricted, while lowered buying 
power of the foreign markets restricts their 
purchases, 


BUFFALO, N. Y., Nov. 17.—The hardwood 
trade is on a little more favorable basis than 
it was a short time ago, and consumers ap- 
pear to be manifesting more interest, though 
they are not buying at all heavily. Stocks 
carried by practically all consuming plants 
are unusually low, and it is likely that many 
will buy only conservatively in the near 
future. 


CINCINNATI, OHIO, Nov. 16.—While trade 
in southern hardwoods is far from brisk, in- 
quiry is larger. Prices of gum and poplar 
are unimproved, but both white and red oak 
are showing slight advances, especially the 
searcer items. Export inquiry is increasing, 
and prospects for United Kingdom trade are 


WESTERN PINES 





KANSAS CITY, MO., Nov. 17.—Orders for 
western pines are more numerous. Demand 


is principally for shop items and D selects. 
Industrial demand is decreasing. Mixed car 
orders call for shipment within thirty days. 
Production is light. 


BUFFALO, N. Y., Nov. 17.—While most 
western pine items are in fair supply, it is 
not easy to obtain some of the straight cars 
wanted. California sugar pine continues to 


maintain a strong tone. 


NEW YORK, Nov. 17.—Western pine sales 
volume and inquiry are small. Prices of 


selects are a little stronger, due to scarcity 
of stock for immediate delivery. Ponderosa 
No. 3 common, 12-inch, is in such large sup- 
ply in storage here that manufacturers fre- 
quently find their own product underbidding 
them. Prices quoted by largest handlers 
for this staple are $29@81.25, rail shipments, 


and around $24, waterborne. No. 3 common 
in other widths, and Nos. 1 and 2 common 
are not as plentiful, but are not in any sense 
searce. Idaho white pine sells’ steadily, 


eastern spruce frames is quiet, and for yard 


dimension the call is distinctly slow. Prices 
are easy. Cut to specified lengths, 20-foot 
and under, 2x3-inch to T-inch is quoted 
$26@28, and 2x8-inch, $30@382. Random 


lengths are dull and cheap, $22 being shaded 


for narrow sizes, and $27 is about top for 
2x8-inch. Distress offering of West Coast 


lumber has virtually halted business in east- 
ern spruce boards, although merchantable 
D1S covering boards, 5-inch and up, 8-foot 
and up, can be had around $23@24, and 
matched 1x6- and 2-inch random lengths at 
$26. Lath are dull, but light supply main- 


CYPRESS 


MD., Nov. 16.—Some of the 
encouraged to augment 
their production on a moderate scale, while 
others find the inquiry too hesitant for any 
increase in their output. High grade Gulf 
supplies continue to offer considerable re- 
sistance to any downward tendencies; in 
fact, some slight indications of a firmer tone 
are to be detected. 


BALTIMORE, 
cypress mills are 


OHIO, 


CINCINNATI, Nov. 16.— Cypress 
prices are soft, for offerings are large, and 
demand small. Some sales of finish lumber 


are being made, but mostly in small lots for 
repair purposes. Wholesalers complain that, 
wherever they quote, customers say they can 
beat the price by $2@3. Uppers are not quite 
so weak as lowers, but prices of both are 
irregular, and show little sign of immediate 
improvement. 


NEW YORK, Nov. 





17.—Southern cypress 
sales volume is a little higher. Prices are 
not good, but some items of the best tide- 
water red cypress can be sold profitably. 


DOUGLAS FIR 


BOSTON, MASS., 7.—New England 
trade in Douglas fir has been exceptionally 
quiet. Another break in cargo rates, and 
continued urgent distress offerings, have 
undermined confidence in values. December 
rate is not more than $9, and $8 is reported 


Nov. 


accepted. Boards are offered at great bar- 
gains, because of too heavy transit ship- 
ments. 

NEW YORK, Nov. 17.—The market for 
Douglas fir is very slow, with yards reluc- 
tant to buy except when they have orders 
already booked from consumers. Prices are 
pretty firm. No. 1 dimension, 2x4-inch, sells 
at $12 off page 10% Atlantic differentials. 
However, the intercoastal boat rate, which 


had been fixed at $10 until Jan. 1, broke last 
week, when two or three companies reported 








58 


that they had been able to get a rate of $8 
on boats leaving the West Coast immediately. 
This break had the temporary effect of dis- 
rupting prices, but the rate was quickly re- 
fixed at $9, and prices reacted accordingly. 
Less Douglas fir is being offered in transit, 
and handlers who are holding to the firm 
price basis are able to secure what orders 
are offering 

BALTIMORE, MD., Noy. 16.—Demand for 
Douglas fir is indifferent, with quotations 
little improved or not at all. Distributors 
of fir are disposed to blame the sellers of 
eastern stocks for keeping values very low, 
but the latter are disposed to blame the 
fir men. There are no heavy accumulations 
of fir here. so that any quickening in demand 
would soon be reflected in prices. 


KANSAS CITY, MO., Nov. 17.—Demand for 


Douglas fir does not seem to be Keeping pace 
with that for other woods, and prices are 
still soft. Inquiry continues light. 

NEW YORK, Nov. 17.—Yard inquiry fea- 
tures the southern pine market. There is 
an almost complete absence of railroad and 
industrial buying. Volume is falling, and 
prices suffer from competition. Timbers for 
construction can not be sold because of the 
competition of Douglas fir, but prices on low 
grade shortleaf boards put them in a strong 
competitive pesition. 

BOSTON, MASS., Nov. 17 Recent and cur- 
rent sales of southern pine are neither 
numerous nor important. Retailers will not 
add to their present light yard stocks. 
Prices are certainly no firmer Air dried 
8-inch roofers are $21@22 B&better 
11/16-inch partition is $33, to $37.25 for the 
nicest Arkansas stock. Full range for short- 
leaf and longleaf 1x4-inch flooring: B&better 
right, $60.50@66.25; C rift, $48@56.25; B&bet- 
ter near rift, $49.50050.50; B&better flat, 
$34 @ 35.50. 

BALTIMORE, MD., Noy. 16.—The cali for 


longleaf is restricted and 


quotations are no 
stiffer Accumulation is prevented, but 
largely because output is small Demand for 


12-inch stocks is always in excess of demand, 


and this width is strong Some distributers 
say that demand for North Carolina pine ap- 
pears to be expanding. The mills are prepar- 
ing for a better absorption of stocks, with 
the assortments on the wharves here very 
small 

CINCINNATI, OHIO, Nov 16 Several 
southern pine wholesalers report a_e slight 
firming in prices of kiln dried building items. 
Air dried stocks are still weak, for mills are 
willing to sell at concessions to clear up 
yards before the winter rains start. Dimen- 
sion is moving better into the country yards 
of Ohio and Indiana Prices are about the 
same as they were last week 

KANSAS CITY, MO., Nov. 17 The south- 
ern pine outlook is more promising, with 
mills on the firm price policy again. Prices 
show an upward trend, and a good volume 
of orders is making for even further strength, 
Mill stocks are low, and orders for wide 
assortments probably could not be filled. 
Orders for straight cars are more numerous. 

BOSTON, MASS., Nov. 17.—The clapboard 
trade has been slow this fall. Yard stocks 
are very light. Wholesalers are offering 


some bargains in West Coast clapboards, but 
the supply of eastern spruce and native white 


clapboards is so light there are few price 
concessions. 

BOSTON, MASS., Nov. 17.—Boxboard busi- 
ness is quiet and prices are soft. A sub- 
stantial quantity of the old cut remains in 


first hands, pressing for a market. Contracts 
for 1932 delivery are being placed at the 
lowest figures known here in years. Box and 


shook manufacturers report their business 
from 25 percent to 50 percent below normal, 
but improving. 


SHINGLES AND LATH 


KANSAS CITY, MO., Nov. 
sustained fair demand for shingles, and 
prices are quite firm, while inquiry is good. 
Lath, however, are increasingly hard to move. 


17.—There is a 
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ROBERT NATHAN BRIGGS, son of Roscoe 


Cc. Briggs, of Oneonta, N. 
of the Afton yard of the 
suffered fatal injuries 
was flying went into a spin at low altitude 
and crashed to the ground, Nov. 15. His 
younger brother, Duncan Briggs, was on the 
field at the time and saw the accident. The 
young aviator was taken from the wreckage 
in an unconscious condition and rushed to 
the hospital but died about two hours later. 
This was his second solo flight in the plane. 
His parents were notified at once and reached 
the hospital a few minutes before his death. 


Y., and manager 
Briggs Lumber Co., 
when the airplane he 


Robert Briggs was 27 years old and was 
born in Oneonta. He was a young man of 
unusual promise and highly esteemed. A 
graduate of Wharton School of Business at 
the University of Pennsylvania, he entered 
his father’s lumber business and showed 
every indication of equaling his father’s 


record as one of the most progressive lumber 
merchants in the country. A short time ago 
he was placed in charge of the company’s 
yard at Afton and was carrying on most suc- 
cessfully. To the bereaved parents and 
brother the many friends in the lumber trade 
extend heartfelt sympathy in their tragic 
loss. 


WILLIAM E. BLACK, widely known among 


Texas lumbermen, and affectionately, as 
“Billy” Black, died suddenly at his home in 
Lancaster, Tex., on Nov. 9, after an illness 
of two days of pneumonia. Mr. Black had 
been with the W. I Norris Lumber Co., of 
Houston, for 28 years, for most of that time 
as secretary of the company. He had repre- 


sented the company in north Texas for some 
years making his headquarters in Dallas, 
with his home at Lancaster a short distance 


away. One of the most popular and friendly 
of men, Billy Black was a regular attendant 
at the annual conventions of the Lumber- 
men’s Associatien of Texas, and did much to 
enliven the proceedings of that organization, 
and will be sorely missed. He is survived 
by a widow, his mother, two brothers and a 
sister. Funeral services at Lancaster were 
attended by many lumbermen from all over 
the State. The active pallbearers were: N.C. 
Hoyt, of Houston, J. B. Adoue, jr., W. M. 


Griffiths, George M. 


Griffiths, 
Bower, all 


of Dallas, 
Lancaster. The list 
included many of 
lumbermen of Texas, 
and dealers. 


Lingo, G. W. 
J. N. Perkins and E. G. 
and Boone Anderson, of 
of honorary pallbearers 
the most prominent 
both manufacturers 


WILLIAM B. BAKER, aged 87, 
decades a resident of Springfield, 
years identified with the lumber 
Springfield and Chicago, died 

Eustis, Fla., his winter home, 


for eight 
Ill., for 65 
business in 
Nov. 12 in 
after an illness 


of a month. Capt. Baker was born April 3, 
1844, in Windom, Conn., the family settling 
in Springfield when he was eight years old. 
He served three years in the Civil War with 
Co. I., 7th IIL, Inf., being commissioned cap- 
tain by President Lincoln in recognition of 
his services. In 1865 he embarked in the 


lumber business with J. H. Schuck. Twelve 
years later he became sole owner of the busi- 
ness, but a corporation was formed after- 
ward with Capt. Baker as its president. In 
1881 he joined Mr. Hintze of Chicago in 
establishing a wholesale firm handling sash, 
doors, blinds and moldings, the firm having 
an extensive trade. The present Baker Lum- 
ber Co., 200-222 East Jefferson street, is the 
successor to the business formed by Capt. 
3aker more than 65 years ago. He also or- 
ganized the Pure Ice & Cold Storage Co., the 
first manufactured-ice plant in that section 
of the country. His wife and only son pre- 
ceded him in death. Four grandsons and 
seven great grandchildren survive. 





GEORGE L. MORRIS, manager of cypress 


sales for the Putnam Lumber Co., of Sham- 
rock, Fla., died suddenly at his home in 
Winter Haven, Fla., from a complication of 
diseases from which he had suffered for a 
long time. He was 61 years old. A native 
of Pine Bluff, Ark.,. he first joined the lum- 
ber industry as an employee of the Swartz 
Lumber Co., Swartz, La.. about 35 years ago 
and when the Burton-Swartz Cypress Co. 
built its mill at Burton, La., was made its 
superintendent, remaining in that position 
for about twenty years. He later assisted 


in the laying out of the plant of the Tide- 
water Cypress Co. at Tidewater, Fla., and 


for a time was manager for the Drake Lum- 
ber Co. at Kelsey City, Fla. He had been 
with the Putnam Lumber Co. since its re- 
moval to Shamrock some years ago. A 
widow survives him. 

JAMES F. PRENDERGAST, aged 68, one 


of the best known retail and wholesale lum- 
bermen in Marion, Ohio, and vicinity, died 
at his home there, Nov. 15, following an ill- 
ness of four months. He was one of the 


closest friends of the late President Warrey 
G. Harding and took an active part in hig 
election. Mr. Prendergast was born in Cleye. 


land Sept. 15, 1863, and with his parents 
moved to Marion when he was two years 
old. He started his business career ag gq 
telegraph operator and later aided in the 
establishment of the W. & J. F. Prendergast 
Co in 1881, becoming president. The firm 
name was later changed to Prendergast 
Wholesale Lumber & Coal Co. Mr. Prep. 
dergast was also vice president of the Hard. 
ing Memorial Association. He was a mem. 
ber of St. Mary’s Church, Marion, where 
funeral services were held. His wife died 
in 1930. Two sons survive, one of whom, 
Walter Prendergast, is secretary to Ambas. 
sador Charles G. Dawes, in London. The 
other son, Harold Prendergast, is associated 
in the lumber business. 


FRANK C. RICE, nationally known lumber 
dealer and a founder in 1882 of the Rice & 
Lockwood Lumber Co., wholesaler with offices 
in Springfield, Mass., Montgomery, Ala., and 
Seattle, Wash., died Sunday evening, Nov. 15, 


at the age of 77 in his home at Springfield. 
For many years Mr. Rice was prominent in 
the white pine industry before he became 


actively interested in southern lumber. Un- 
der his leadership the Rice & Lockwood 
Lumber Co. was among the first to introduce 


southern pine in northern markets. In re- 
cent years Mr. Rice had retired from active 
management of the company, hits younger 
brother, Walter F. Rice, succeeding him as 


president and treasurer. However, Mr. Rice 
returned to active business later and with his 
son, Julian A., organized the J. A. Rice Lumber 
Co, of New York. For years he was active in 
and a trustee of the National Wholesale Lum- 
ber Dealers’ Association and an incorporator 
and director of several lumber insurance com- 
panies. He was for many years a member of 
the New York Lumber Trade Association. Be- 
sides his son and brother Mr. Rice leaves two 
grandsons, Benton B. and Julian A., jr., 
two sisters. 


also 


T. N. PUTNAM, North Dakota State sena- 
tor and head of the Putnam Lumber Co., of 


Carrington, N. D., died Nov. 11 at the age 
of 78 at his home in Carrington, of a heart 
attack. Mr. Putnam was elected for a four- 
year term in the State senate at the Novem- 
ber election last year and his election took 
him back to the legislature after an absence 
of many years. Long engaged in the lumber 
business at Carrington, Mr. Putnam had ac- 
cumulated wide property interests. Born at 
Seneca, N. Y., in 1853. Mr. Putnam went west 
with his parents, who located at Xenia, Ia., 
in 1864, later removing to Rockwell, Ia. In 
July, 1880, Mr. Putnam went to Brainerd, 


Minn., where he was employed in the lumber 
industry until 1886, when he removed to Car- 


rington and started the retail lumber busi- 
ness in which he was engaged to the time 
of his death. 

JOHN W. CLARK, 69 years old, prominent 


in the hardwood lumber business in Indian- 


apolis, Ind., died recently at the home of a 
son there following an illness of several 
months. Mr. Clark was born in Mattoon, 


Tll., and went to Indianapolis with his family 


in 1880. With his father he entered the real 
estate business there and they platted and 
developed numerous subdivisions which now 
are an integral part of the city. Mr. Clark 
graduated from DePauw University in 1885 
and entered the lumber business. He was 


president of the John W. Clark & Co., which 


dealt in hardwoods. A widow and two sons 
survive. 

MRS. MARIE BOSQUEST ARMSTRONG, 
wife of Arthur W. Armstrong, president and 
manager of the Ayer & Lord Tie Co., of 
Chicago, died in St. Luke’s Hospital in this 


city on Nov. 11 after an illness of eight weeks. 
Surviving her are her husband and two chil- 
dren, Arthur, jr., and Betsy Marie. 
EDWARD AMES YOUNG, aged 59, 
the late W. J. Young, pioneer 
died Nov. 13 in the home of 
Courtland H. Young, Clinton, 
illness of eighteen months. 
been identified with the Young utility inter- 
ests, and was president of the Clinton Na- 
tional bank, and other of the Young interests 
in that community. His widow, two brothers, 
two sisters, a daughter and two stepchildren 
survive. 


son of 
lumberman, 
his brother, 
Iowa, after an 
Mr. Young had 


MRS. ADA SHIPPEN, 62 years of age, 
member of an outstanding and pioneer hard- 


wood lumber family in Louisville, Ky., died 
Nov. 11, at her home in that city. She is 
survived by five sons and four daughters, 
four sons being active in the lumber trade 


1d C. Shippen is with the Cardinal Hardwood 
Co., Louisville; John Shippen is president of 


— 
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the Southeast Hardwood Co., Dothan, Ala.; 
Frank Shippen 1s with the same company; 
and George Shippen is with the Suwanee 
Lumber Co., Perry, Fla. Another son 1s 
Evans Shippen. The three daughters are 
Mrs. Ellen Kehoe, Mrs. Mary Bosler and Mrs. 
sarah Shippen. The funeral was on Thurs- 
day morning, Nov. 12, with burial in Calvary 


Cemetery, from Holy Trinity Catholie Church, 
Louisville. 


LEWIS SCHWAGER, Jr., aged 26, was 
found dead Wednesday morning, Nov. 4, in 
his chemistry laboratory at his home, 943-22 
Avenue North, Seattle. The family physician 
pronounced death due to heart failure. Mr. 
Schwager Was the son of Lewis Schwager 
of the old_ Schwager-Nettleton Lumber Co, 
A post-graduate student of the University of 


Washington in chemistry and liberal arts 
he was also interested in photography. 
GEORGE E. McCUNE, aged 67, a well 


retired lumber dealer 
Ohio, and in later years a 
Nov. 15 at his residence in 
short illness. He retired from the lumber 
business about 10 years ago. He is survived 
by his wife, a son, two daughters and several 
sisters and brothers. 


of Columbus, 
contractor, died 
that city after a 


known 


MRS. JOSEPHINE L. PRIDDIE, of Cul- 
pepper, Va., mother of William A. Priddie, 
prominent lumberman of 3eaumont, Tex., 


died recently at her home in Virginia at 
the age of 90. Mrs. Priddie was born in the 
town of Culpepper and had lived there all her 


life. She is survived by two sons, William A. 
and Barry Lee Priddie, the latter living at 
Huntington, W. Va. 
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immediate 








for delivery. Dealers uniformly 


are reporting less stock on hand than at the 
same period last year. Prices remain sta- 
tionary. 

One of the car companies stated that it un- 
loaded in excess of 650 cars of lumber dur- 
ing 1930, but had not unloaded a single car 
so far in 1931, with no prospects of having 
to make any purchases during the rest of 
the year. This situation is regarded as 
rather typical of car companies that ordi- 
narily carry a liberal working stock, but are 
now, with their reduced production, using 
up what they have on hand without replac- 
ing it. The car companies feel that an un- 
satisfied demand for new equipment is accu- 


mulating. 


Norfolk, Va. 


16.—The North Carolina pine market 
improved. Yards, after staying out a 
couple of weeks, are again replenishing stocks 
and ordering for new jobs, judging from their 
mixed car orders for quick shipment. Air 
dried and kiln dried roofer sales have gained, 
and buyers are not seeking lower prices. The 
continued dry spell is causing a great deal of 
concern in the South. Many small mills have 


Nov. 
has 


been forced to quit because of lack of water, 
and in the far South the forest fires are 
humerous, 

Demand for 4/4 edge B&better, either in 
band or circular sawn, is small. Some for- 
eign inquiries for band sawn have been re- 
ceived, but few orders. Mixed cars of 4/4 
B&better stock widths, rough, have’ been 
rather hard to dispose of. Orders for rough 
and dressed finish, roofers, ete., have picked 
up and prices are steady. More interest is 
being taken in 4/4x10- and 12-inch No. 1 


common, rough and dressed, but 6- and 8-inch, 
B&better and No. 1 common, are hard to sell. 
There has been little change in the demand 


for 4/4 edge No. 1 box, either rough, or 
dressed and resawn. Inquiries have been 
more numerous for dressed and resawn stock 
in 4/, 5/ and 6/4 edge box. The continued 
dry, hot spell, has made quite a bit of good, 
bright air dried edge box available, and price 


of rough has not changed. Inquiries for 
dressed and resawn stock box have been more 


numerous, and sales of dressed, also resawn, 


Stock box, have taken up the lumber in ship- 
Ping condition. Box makers are disposed to 
buy some No. 2 kox with the red heart and 
pitchy eliminated, and yards show some in- 
terest in 10- and 12-inch No. 2 box, rough and 
dressed. Box bark strips, 4/4, continue to 
drag, but demand for hardwood dunnage has 


increased, 
; Planing mills have kept fairly busy work- 
ing up lower grades, but demand for flooring, 
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molding ete. has 

are unsatisfactory. 
roofers are moving better, and prices are 
steady. Good 6-inch air dried beaded roofers 
are being held at $10 f. 0. b. cars Georgia main 


not been good, 


Kiln dried 


and 
and air 


prices 
dried 


line rate, Roofer mills have had erand 
weather but have not cut much lumber, hav- 
ing been hampered ky forest fires, 


Jacksonville, Fla. 


Nov. 16.—The principal dealers in southern 


pine in this territory all report that last 
week inquiries from the eastern yards and 
railroads showed a slight decrease, but 
orders showed a slight increase. This means 


that orders during the next week or ten days 
will be off as compared with the present day 
figures. Exporters report that their busi- 
ness is about the same. There has been a 
slight increase in inquiries, which points to 
a better export market in the near future. 
They think that the buyers are coming into 
the market for more stock during the next 
three or four months than has been bought 
during any three or four months period this 
year. Generally speaking the southern pine 
situation is far from satisfactory, and de- 
mand not strong enough to take care of 
even half time running. It is said that any 
one of the largest mills in Florida could 
easily handle all of the pine business com- 
ing to the State by running full time. Prices 
have not shown any decline during the last 
few weeks, but are far from satisfactory. 

Very dry weather in this section for the 
last six months has enabled the small opera- 
tors to penetrate deeper into the swamps and 
log timber that for years has been impossi- 
ble to get to. The small mills have been 
cutting nothing for the last few weeks but 
the largest trees, and manufacturing them 
into the large timbers that are practically 
always in demand, and are about the only 
items that the small operator can handle 
and make any money on. These small mills 
have profited in their purchases of stump- 
age, for poor prices on farm products etc. 
necessitated the sale of farm timber. There 
are in this territory millions of feet of very 
fine timber that small mills have been trying 
to buy for a long time, and small tracts are 
now available in many localities at much 
lower prices than they would have brought 
two years ago. 

Cypress production is now twenty-five per- 
cent of normal. But shipments are equal to 
the present production. It is authoritatively 


estimated that there is now on hand at 
cypress mills approximately fifteen months 
normal cut. 

The retail trade is on the upgrade. The 
best sellers in pine at the yards are No. 3 
common sheathing at $18, delivered on the 
job, with No. 2 common next at $24, deliv- 
ered. Lumber, however, appears to be their 
slowest moving stock just at this time, but 
lumber is showing better gains from month 


than all other building materials. 


Warren, Ark. 


Nov. 16.—Arkansas soft pine mills reported 
orders rather scarce the first part of this 
week, but the last three days has brought a 
noticeable improvement. Retail yards in 
both the South and the middle West are buy- 


to month 


ing stock necessary to take care of a small 
amount of fall trade. Also a few orders are 
coming through for New England dealers. 


Sawmill schedules remain unchanged. The 
mills are operating about 50 percent normal 
capacity, but there is a possibility that cer- 


tain mills will close down all or part of 
December, to reduce stocks further before 
inventory time. 

There is no evidence of southern dealers 


buying any stock other than what they ac- 
tually require to take care of their imme- 
diate needs, because early sales of cotton 
were made to pay off Government loans. Re- 
tail dealers have not had a chance to get the 
benefit of any cotton money, but in many 
communities the crop is larger than was ex- 
pected earlier, and there will be some money 
left after loans are paid off, so there will be 
at least a limited amount of lumber sold 
before the close of the year, or when cotton 
is finally sold by the farmers. Farmers show 
a tendency to sell only what cotton they are 
compelled to in order to pay off money bor- 
rowed. With cotton being held for better 
prices, it may be spring before lumbermen 
reap any real benefit from the marketing of 
the crop. 

More No. 3 boards and shiplap are being 
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sold in the South. Stocks are still in fair 
supply, except 20-foot 8-, 10- and 12-inch, 
which are sold up. These lengths are also 
scarce in No. 2 grade, as well as No. 1. In 
No. 3, 20-foot 1x4-inch are also in very 
limited supply, and mills have had to turn 
down a few orders on account of shortage. 
The mills continue to show low stocks of 


No. 2 boards. Although the demand is rather 
limited, yet current production does not cover 
actual shipments. B&better, flat grain B&sbet- 
ter 1x3-inch flooring is the scarcest flooring 
item, although the mills do not have more 
than an average stock of edge grain B&bet- 


ter 1x3-inch. The largest surplus is in 
3&better flat grain flooring 1x4-inch, and 
in No. 2 boards. 

A few car material orders have been 
offered, but they were priced too low for the 
average mill to accept. Stocks of car ma- 
terial are rather limited at most Arkansas 
mills, and it will not take much buying to 
exhaust these and stiffen prices. 


Stocks of No. 1 lath have been depleted at 
practically all mills. The price has steadily 
advanced the last thirty days, as curtailment 
of production prewxents accumulation of lath 
in any quantity. 


Shreveport, La. 


Nov. 16.—The movement of lumber the last 
week or so has been extremely small and at 


the lowest point thus far this season. The 
market has been weak for so long that 
buyers are somewhat surprised when they 


can not secure concessions. Some heavy sales 
are reported of considerable stocks by mills 
which are quitting. One such sale, it is said, 
amounted to 12,000,000 feet. The yards in 
Oklahoma and Texas are unusually short of 
stock. 

One hardwood dealer stated that he had 
booked a large order, and was entirely sold 
out of some items. There are reports of ad- 
vances of $1 to $2 in certain grades of oak, 
and several orders of a million feet or more 
have been placed recently. Late buyers can 
not find dry stock. Other hardwoods are 
also in better demand. 


Kansas City, Mo. 


Nov. 17.—Sales of lumber are in quite lib- 
eral volume compared to the limited output 
of most mills, and prices are quite strong. 
Mills generally are adhering to the firm price 
policy, and buyers are becoming accustomed 
to refusals of requests for concessions. In- 
quiry is good, and business is showing much 
more promise. It is regrettable that the 
change has taken place so late in the season, 
when stocks are depleted and mills find diffi- 
culty in filling orders. If the present good 
demand is sustained, it will work wonders 
with the price trend. 

Orders for the most part are for moderate 
amounts, although straight-car orders are 
much more numerous. One feature of the 
market is the improved demand from the 
Southern States. Construction work is going 
ahead in that section, while other States are 
more or less winterbound. Heavy construc- 
tion items are in good call. 

Industrial demand is holding up marvel- 
lously well in view of the season. Motor car 
manufacturers are quite active in buying, as 
new models are being prepared for the spring 
shows. Radio and furniture manufacturers 
were not in the market as actively as they 
had been previously, yet their bookings were 
of a substantial nature. Most millwork and 
flooring plants have curtailed production to 
the minimum during the winter. 


New York, N. Y. 


Nov. 17.—Business is very quiet in soft- 
woods, but the hardwood market seems a 
little more active. Prices of all lumber are 


low, and orders are mostly in pool or badly 
mixed cars. No one seems to be buying for 
stock. 

Early last week the _ intercoastal rate 
broke from $10 to an open basis. One boat 
sailing from the West Coast on Nov. 13 was 
taking shipments at the last minute at $8, 
and the report depressed prices here on 
waterborne Douglas fir and pine. A new ar- 
rangement was quickly made between the 
shippers and the intercoastal shipping com- 
panies, with the sanction of the Shipping 
Board, and the new rate of $9 is expected to 
hold till the end of the month at least, and 
probably till Jan. 1. 

Bids on the North River dock job have 
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been opened by Allan H. Spooner & Son, gen- 
eral contractors. While official confirmation 
has not been issued, it is known that Robert 


W Forbes (Ine.), Grand Central Terminal, 
will receive an order for about a million 
feet of southern pine. Further details are 


still lacking. 


A survey by the New York Lumber Trade 
Association shows that most of the retail 
yards in this area open at 7:30 a. m. and 


close at 5:30 p. m. on 
on Saturdays. All are closed by law on Sun- 
day. The majority will be open on Saturday, 
Dec. 26 and Jan. 2. 

S. W. Carhart, who in a report of a recent 
meeting of the Nylta Club was referred to 
as with the “Brooks-Scanlon Corporation,” 
is not connected with that company but with 
the Brooks-Scanlon Lumber Co 


week days, and noon 


San Francisco, Calif. 


Nov. 14 Reports from practically all the 
large mills in this region shows that demand 
is dull. Few orders are reported, and fewer 
inquiries noted. The Westwood, Susanville, 
and Scotia districts are still working a 4-day 
week, with one mill reporting a 2-day week. 

A review of the building condition on the 
Pacific coast showed that few major awards 
are being made. Building permits in the 
San Francisco Bay region are at a very low 
level. 

The Hilt plant of the California Fruit 
Growers Supply Co. will close down Nov. 27, 
and its Susanville plant will close on Dec. 18, 
no definite date being set for 
either. 

It is reported that the San Francisco office 
of the Pickering Lumber Co. will close Dec. 1 
and that the Weyerhaeuser Sales Co. is open- 
ing an office in San Diego at that time. 

The East Bay Lumbermen’s Institute, with 
offices in Oakland, will hold its convention 
in that city Nov. 19, 20 and 21. According 
to Mr. McKeone, director, several important 
discussions will come up, covering the adop- 
tion of trade mark and grade mark of lum- 
ber, trucking conditions and the promotion 
of trade by new methods of selling lumber 
and its byproducts. 

Homer B. Jamison, of the Sugar Pine Lum- 
ber Co., is leaving for the East via _ the 
Panama Canal, this trip coming as an award 
for his effort in selling 110 cars of lumber. 

W. F. Shaw, trade extension manager of 
the National Lumber Manufacturers’ Asso- 
ciation, will visit California next week, and 
will call on the Redwood and California Pine 


re-opening of 


manufacturers with reference to the trade 
extension campaign for 1932. 
Seattle, Wash. 
Nov. 14.—No market during the week 


showed any particular evidence of improved 
business Production is keeping below sales, 
and during the holiday season the output 
will probably reach a new low level. 

tail business is still small. One whole- 
saler declared his sales were lower and prices 
were slightly under previous quotations. He 
declared the larger mills, by selling direct, 
were getting the most of the business. This 
informant also declared that curtailment of 
production is making orders harder to fill, 
and that a great many orders are being 
handled only by making use of the stop-in- 
transit privilege. Another lumber whole- 
saler reported receiving a number of letters 
from buyers, who expect larger yard sales 
and would like to order ahead. Another 
wholesaler declared prices were holding, but 
inducement to the buyers, and that 
the volume of lumber moving is getting less. 
A number of wholesalers complain that busi- 
continues ‘bad. A great deal of imter- 
manifested here in the grain-market. 
tail shippers believe that business in the 
grain growing States may improve enough to 
develop more of a market for lumber within 
the next few months. A buyer for whole- 
declared that there is an increasing 
rail movement of cheap lumber, such as No. 2 
common, and he wonders whether this indi- 
more construction. That the _ inter- 
coastal upper market is regulating the price 
on rail uppers was declared by several in- 
formants, who aver that the firm price policy 


are no 


ness 


est Is 


salers 


cates 


of the cargo mills is strengthening rail 
prices This is significant in view of the 
fact that water shipments of lumber are 
light. 


Some lumber has been booked for inter- 
coastal shipment at a rate of $8, but the rate 


seems now to have settled at $9, the mini- 
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mum figure the steamship companies declare 
they will accept. Local mills shipping to the 
Atlantic coast refuse to go lower in price; 
instead they are quoting 75 cents more for 
common lumber, and proportionate increases 
on other items. 

Demand for shingles has 
prices are holding. One 
his mills had orders on hand for about a 
week's operation on part time. He stated 
he will make no more reductions in prices, 
as present prices are too low to interest a 
manufacturer. Asked if buyers were shop- 
ping around seeking shingles for delivery 
around Jan. 1 at present prices, he stated 
he had received only one offer of an order 
for later shipment at present prices. A 
wholesale shingle operator declared Texas 
and New York State were most active in the 
market. 

Despite the curtailment of logging and 
manufacturing, an inventory of logs in Puget 
Sound as of Nov. 1 reveals that log stocks 
of fir during October increased by 31,205,000 
feet. Hemlock stocks increased 35,000,000 
feet, and spruce increased 1,945,000 feet over 
the Oct. 1 inventory. Cedar stocks showed 
a decrease of 6,455,000 feet, Some complain 
that there is a shortage of cedar logs. Less 
than 8,000,000 feet of cedar logs is in the hands 
of loggers, and the available logs are largely 
shingle cedar. Old log stocks of all species 
of logs are getting pretty well used up, and 
most of the available stocks are _ freshly 


eased off, but 
operator declared 


logged. The increase in stocks is believed 
due to the fact that many small logging 
operators have run their camps for short 


periods to give employment. 
situation is unchanged. 
Henry Gipson, a Minneapolis lumberman 
who has yard interests in Minnesota, was a 
visitor to Seattle recently. He will continue 
on to Portland, Bend and points in California. 


The log price 


Timber Land Sales 


LOUISVILLE, KY., Nov. 





16.—One of the 


finest small tracts of virgin timber in Ken- 
tucky has been purchased by the Wood 
Mosaic Co., of Louisville, at public sale. The 


timber stands on the Clarissa Williams farm 
near Scottsville, Ky., 483 acres, of which 250 
are virgin timber, including walnut, poplar 
and white oak. 





Trouble and Litigation 


TACOMA, WASH., Nov. 14.—Clark W. 
Thompson, doing business as the Thompson 
Lumber Co., filed a voluntary petition in 
bankruptcy in the Federal court here this 
week listing liabilities of $5,611 and assets 
of $2,075. 

SAVANNAH, GA., Nov. 16.—With assets of 
$2,085,977.78 and liabilities $5,418,330.61, the 
Savannah River Lumber Co., with large hold- 
ings in Georgia and South Carolina, filed a 
voluntary petition in bankruptcy in the 
United States district court here. Attorneys 
for the company also asked for the appoint- 
ment of receivers to continue operation of 
the business until creditors meet and appoint 
a trustee. W. E. Dunham, vice-president and 
general manager of the company, and J. 
Ferris Cann, a lawyer, were named receivers. 
Their bond was set at $25,000 each. They 
were to serve until a meeting of creditors 
Nov. 16 at which time a trustee will be 
named, 


BALTIMORE, MD., Nov. 
was filed in circuit court No. 2 by the Ameri- 
can Lumber Corporation, asking that the 
company be dissolved. The petitioner states 
that it has ceased transacting business and 
has no debts or liabilities. Judge Dennis 
signed an order requiring anyone interested 
in the corporation to show cause by Dec. 2 
why it should not be dissolved. The company 
was formed some years ago by Harvey Row- 
land Clapp to conduct a wholesale business 
in North Carolina pine, and had an office in 
the Garrett building. 





Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
the revenue freight loadings for the week 
ended Nov. 7, 1931, totaled 717,029 cars as 
follows: Forest products, 23,356 cars (a de- 
crease of 294 cars below the preceding week); 
grain, 40,347 cars; livestock, 26,890 cars; coal, 
133,879 cars; coke, 6,043 cars; ore, 9,387 cars; 
merchandise, 212,678 cars, and miscellaneous, 
264,449 cars. The total loadings during the 
week ended Nov. 7 show a decrease of 23,334 
ears below the week immediately preceding. 
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f How to Figure Costs for Advertising 
In Classified Department 






a PRT. 30 cents a line || 
For two consecutive weeks...... 55 cents a line || 
For three consecutive weeks..... 75 cents a line || 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 





For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 

Seven words of ordinary length make 
toe BO. 

Count in the’ signature. 
counts as two lines. 

No display except the 


Heading 


heading is 


permitted, 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order 


No extra charge for copies of paper 
containing advertisement. Copy must 


be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








16.—A _ petition. 





THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 











For Sale department of the American 
Lumberman, 


Send your advertisement to the 
AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois, 





WANTED 


Salesmen 














WANTED—COMMISSION SALESMAN 


By manufacturer and wholesaler of Southern 
Hardwoods, Cypress and Southern Pine, selling 
direct to consuming trade. 

Address “‘M. 8," care American Lumberman, 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





Employees 





WANTED—MANAGER OR MANAGING PARTNER 


For large lumber yard in good size mid-west city. 
Address “‘P. 12," care American Lumberman. 


WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 & 
Dearborn St., Chicago. 
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